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Cover On Delaware 
River Bridge May 
Reach $47,000,000 


P.W.A. Reported Seeking Huge 
Amount of Insurance to Protect 
Loan For Improvements 


COMMISSION FIGHTS PLAN 


Local Body Holds Amount of Insur- 
ance Should Be Less; Mary- 
land Cas. Gets Bond 


Philadelphia, January 31.—The Public 
Works 


argument 


\dministration, having won its 

with the Delaware’ River 
Bridge Commission that it will not ac- 
cept bonds of New Jersey and Pennsyl- 
yania as collateral on the loan given the 
commission, in lieu of insurance on the 
span, is now insisting that the bridge be 
insured for $47,000,000, an increase of 
$32,000,000 over the amount the bridge 
commission had expected to be forced 
to take out. 

The P.W.A. wants the bridge itself in- 
sured in an all-risk coverage for $37,000,- 
000, the cost of the span. It then wants 
the commission to take out a $10,000,000 
policy on the work about to be started 
for the high-speed line across the bridge. 
The latter policy, in addition to covering 
against the usual hazards of fire, light- 
ning, flood, rising waters, ice, explosion, 
will also cover against strike, riot or any 
other kind of damage. 

Commission Wants Total Lowered 


It is expected that the premium for 
the $47,000,000 policy will run over $100,- 
000. This amount the commission con- 
tends is too high and is seeking now to 
effect a compromise whereby the total 
amount of insurance to be taken out will 
be $10,000,000 for the work to be done. 
However, it is not believed here that the 
P.W.A. will agree to that although it 
may come down on the amount of the 
$37,000,000 policy on the bridge itself. 

The bridge commission denies that the 
entire policy will be given to Thomas B 
Smith & Co., as reported in Philadelphia 
Insurance circies. It asserts that when 
the insurance is given out it “will be 
divided between firms in Pennsylvania 
and New Jersey.” Should the Govern- 
ment remain firm in its stand on the 
$47,000,000 all-risk policy it will make the 
Msurance on the Delaware River Bridge, 
which joins Philadelphia and Camden, 
. J. one of the largest policies of its 
kind. The San Francisco-Oakland 
bridge, now under construction, when 
completed will be insured for close to 
$50,000,000, it is believed. 

Maryland Casualty Gets Bond 

The bond on the first contract on the 
Construction of the high-speed line 
across the Delaware River Bridge, 
amounting to $998,394, was written by 
Thomas 3. Smith & Co. and placed in 
the Maryland Casualty. The premium 
Was set at 114% or $14,976. The con- 
tractor, who was awarded the contract 

(Continued on Page 38) 
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Annual Statements 


They are beginning to come—the annual statements 
of the life insurance companies. And one by one they 
will tell to the country a tonic story, of a mighty busi- 
ness whose numerous unit corporations are impregnably 
strong, and whose investment operations in 1933 were 
conducted with sagacity, and whose production activities 
were effectively adapted to the changed circumstances 
of our people. 


The volume of paid-for insurance, under the huge 
number of individual policies, graphically demonstrates 
that a vast multitude were still earning without inter- 
ruption, had 
investing. 


surplus savings, and were prudently 


Truly a reassuring picture for the nation to look 
at, and one to inspire every life underwriter in the land. 


THE PENN MUTUAL LIFE INSURANCE CO. 
WM. A. LAW, President 


Independence Square 


PHILADELPHIA 




















Life Insurance Only 
Sure Economic Plan 
For Average Person 


New Book, ‘‘Money Sense,”’ Views 
Annuities as Objective of Indi- 
vidual Competence 


HAZARDS IN OTHER FIELDS 


Realistic Picture of Competition 
For Individual’s Dollar by 
Horace W. Davis 





Life insurance and annuities are ce 
scribed as the economic foundation for 
book, “Money 
McGraw 
York. The author, 


lawyer and corpora 


the individual in a new 
Sense,” just brought out by 
Hill Book Co., New 
Horace W 


Davis, 


tion executive, makes a realistic ap 
proach to the problem of the individual 
in his efforts to secure economic com 
petence, 
A Problem of Keeping His Dollars 
Upon the individual alone, says M1 


Davis, rests the responsibility for utili 
ing whatever brains he possesses in d¢ 
veloping and realizing his earning power 
He alone must guard these 
against the ever active conspiracy of an 
economic world to take them from him 
The author goes on show the disad 
vantage of the average person in at 
tempting to improve his economic posi 
tion by personal investments, speculation, 
or like ventures for lack of opportunity 
and facilities to acquire adequate know] 
edge in thes« fields. 

The author gives as the most depend 
able plan for the average person a sched 
ule of investing 20% of all earnings fron 


earnings 


age 21 in life insurance \ substantial 
proportion of this, he says, should be 
put into endowment policies with invest 


ment in annuities on their maturity 
What Insurance Can Accomplish 


What this plan would accomplish he 


describes as follows “Had your say- 
ings been compounded annually at 3%, 
but not conserved according to this plan, 
you would have had only $22,670.90 ac 
cumulated by the time you were forty 
vears old, so your wife or estate would 


than 100° profit in view 
the system which we have 


show more 


outlined. But 


vou ask, ‘Suppose I do not die, what the 
will this insurance have cost me?’ Had 
vour savines been compounded annuall 
at 3% they would at the begit 

vour fiftv-fifth vear have ar inte 
$41,946.91 The ditte ¢ be ( his 
and your available $38,700 at ax 55 
$3,246.91 or less than &% of 

ings. Term insurance is the cheap 
form of insurance, in which there is 
cash value at the expiration of the ter 
for which you are insured. On _ taki 


out, in five-vear terms, enough tert 


surance to give vou the same face val 
of policies as that shown in our exar 

it would have cost you er thi 
$12,497.80, or just about four tir 


much as you have paid.” 

\ considerable part of the book is 
voted to analysis and discussion 
use of life insurance for the in 
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MEYER M. GOLDSTEIN, C. L. U. 


NOW BECOMES MANAGER OF TIMES SQUARE BRANCH 
35th Floor, 1450 Broadway, N. Y. City 


MR. GOLDSTEIN'S success as a personal producer since be- 


coming associated with our Madison Avenue Office on January 
1, 1932— 

HIS ever willingness to promote the best interests of this agency 
and its members— 

HIS high regard for the professional aspects of life under- 
writing— 

WERE the controlling factors in this appointment. 

MR. GOLDSTEIN'S associates will be men all carefully chosen to 
competently represent THE NORTHWESTERN MUTUAL LIFE 
INSURANCE COMPANY— 


ON A CAREER BASIS 


CLIFFORD L. McMILLEN 
General Agent 


THE NORTHWESTERN MUTUAL LIFE INSURANCE COMPANY 
Main Office—347 Madison Avenue 


Times Square Branch—1450 Broadway 


“ISLE OF OPPORTUNITY” 
VAnderbilt 3-5500 


CHARLES A. VOTAW, C.L.U., Educational Director CHARLES V. CROMWELL, Production Manager 
R. J. PICKARD, Office Manager GLENN B. DORR, C.L.U., Agency Assistant 
JAMES F. CHAPMAN, Agency Secretary ° S. LEE RICKLES, Agency Assistant 
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Mortgage Position Is 
Better, Says E. I. Low 


POLICY LOANS DECREASING 
Chairman of Board of Home Life Says 
Many Problems Are Being 


Solved 


The good financial outlook of today, 
with material improveme nt in the mort- 
and policy loan situations, was pic- 
Ethelbert Ide Low, chairman 
Home Life of New 
York, in his opening remarks before the 
company’s general agents conference 
Mr. Low said: “1933 has been a hard 
vear and has left its scars. It has been 


vage 
tured by 
of the board of the 


—_— 





ETHELBERT IDE 


LOW 


a trying one for all but, except for the 
falling off in new business, we are very 
well pleased with the way we have come 
through it. The future we look for- 
ward to with confidence. There are still 
many problems to be solved but every 
problem solved adds to our experience 
and gives us confidence in our ability to 
solve the problems of the future.” 


Fewer Policy Loans Made 


Mr. Low discussed the company’s an- 
nual statement and the good liquidity, 
surplus and contingency reserve position, 
then taking up in greater detail some of 
the major problems of the past year. In 
speaking of policy loans, he said, “A 
threatened sharp increase in policy loans 
caused us to place enough of our assets 
on a cash and liquid basis to take care 
of any emergency. The moratorium on 
policy loans curbed any possible run on 
the life insurance companies. When the 
moratorium was lifted, we were prepared 
lo meet a greatly increased demand but 
were agreeably surprised. Cash outlay 
on account of new loans was much less 


this vear than for the last two years 
Our figures are as follows: 
1931—$4,392 598. 
1932— 4,934,630. 
1933— 2,857,997. 
Mortgage Situation Improved 
Mr. Low then discussed the greatest 


problem of the year, the mortgage situa- 
tion. He said that was particularly im- 
portant as most of the company’s $30,- 


000 in mortgages were guaranteed 
Mortgages and as the mortgage guar- 
anteeing companies found themselves 
tnable to carry the load last year the 


company had to take over all these guar- 
anteed mortgages and service them. “This 
Tequired a tremendous increase in the 
Personnel and work of the mortgage de- 
Partment,” he said. Detailed records as 
to the properties securing the mortgages 
had to be de veloped. Mortgagors had to 
© contacted with. Certain foreclosure 
Proceedings had to be taken over. Others 
ad to-be started. The management of 
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New Style Of Salesmanship Used 


Home Life Convention Reports Show Better Results and Much 
Brighter Outlook on New “Planned Estate” Idea 
and Client Building Development 


Better results being secured and 


a much brighter 


are 
sales outlook seems ap- 
parent among those in the field who are 
the “Planned Estate” 


according 


presentation, 
to the 
Conference 


using 
reports given 
Home Life General Agents’ 
held in New York week. 

\s stated in his opening remarks by 
President James A. Fulton, the experi- 
ences of the past few months have defi- 
nitely proven that life insurance selling 
has entered into a new stage which he 
termed the “new profession.” This is 
the low pressure type of client building 
v hich is best typified by the plan of 
presentation which this company has de- 
veloped in the field in the past. six 
months, “Planned Estates.” It is a sim- 
ple, complete form of honest service that 
lets the buyer buy instead of making the 
agent sell. It has been found doubly ef- 


to many 


last 


fective, Mr. Fulton said, in not only 
closing sales that otherwise could not 
be closed but in carrying on the pros- 


pecting chain by reference to third par- 
ties by the enthusiastic buyer. 


What Results Under Plan Show 


In discussing the emphatic results ob- 
tained under this plan, Cecil C. Fulton, 
Jr., superintendent of agencies, said that 


a recent survey by the company of its 
use in the field showed that on the aver- 
ave a sale for $8,000 is closed on every 


3.9 chart presentations and that it re- 
quires only &.7 calls to secure each chart 
presentation. This would mean that each 


chart presentation is worth, roughly, $30 
in first year commissions to the agent 
Further, Mr. Fulton said, it means that 
if the standard work-week of forty calls 


were followed, it should give $0,000 in 
sales per week. He also said that there 
appears to be accumulative profit from 


survey fol- 
survey 


of the 
three 


plan, as this 
months an earlier 


the use 
lowed by 


of the same kind and in the three months 
the group had increased their pro-rata 
results by 12% 


Worthington, assistant su- 
perintendent of agencies, also discussed 
the “Planned Estates” presentation, 
showing in particular how enthusiastic- 
ally it had been received. He said that 
one general agent found such a welcome 
reception from a prospect that he not 
only closed a previously doubtful sale 
but found it embarrassingly difficult to 
prevent this prospect from making a cash 
or token payment for the services ren- 
dered. Finally, the prospect at least in- 
sisted in referring the general agent to 
ten good contacts with a personal en- 
dorsement of the service. This has been 
found equally true in many sections of 
the field, Mr. Worthington said. 


Effective Plan 


Mr. Worthington 
the “Planned Estates’ 
plest way in which life 
the same time be made a tangible and 
hence easier of presentation and also 
a matter of human interest appeal which 


William P. 


further described 
idea as the sim- 
insurance can at 


is, in the final analysis, the greatest mo- 
tivating force. With the simple, graphic 
story in chart form which any layman 


can understand and which is not in any 
complicated with actuarial or statis- 
tical detail the entire force of human 
appeal is carried directly to the pros- 
pect, built around his own intimate finan 
cial picture 
Soth of these 


way 


speakers and others at 
the meeting commented on the power of 
this appeal in modern selling, giving the 
agent a means of developing a clientele 


and working on a professional basis—at 
the same time that it increases his 
results 


Underwriting Factors Explained 


Mortality and Policy Loan Situations Are Discussed by Cruess 
and Cameron of Home Life in Talks 
to General Agents 


Mortality and policy loans were both 
discussed as factors in the financial out- 
come of a year’s underwriting in talks 


Home Life General Agents’ 
New York last week by 


before the 
Conference in 


properties already acquired had to be ar- 
ranged for. 

“Ail of this has been successfully ac- 
complished and the mortgage problems 
are being ironed out very well. The 
company will take losses on some prop- 
erties and make profits on others. With 
the return of better times we hope to 
break even or take only a small loss. To 
offset this possible loss, as well as any 
further loss on bonds and _ preferred 
stocks, the reserve for investment fluct- 
uations and contingencies of $400,000 was 
set up. In the meantime the real estate 
which we have taken over through fore- 
closure is carried at current appraisals 
which we believe reflects its true present 
value. Interest, both due and accrued, 
on property already acquired under fore- 
closure, on property now in process of 
foreclosure and on property where we 
hold an assignment of rents, has been 
entirely written off. It is not included in 
the item interest due and accrued. In 
summary, I am very well satisfied with 
the way the mortgage situation is work- 
ing out.” 


underwriting 
Cameron, 


Leigh Cruess, 
and W. J. 


actuary. 


secretary, 
vice-president and 


Mortality Lower 
Mr. Cruess cited the Home Life 
tality experience of 1934 as an illustra- 
tion of the importance of this item in 
the final returns of the year. He said 
that the company had a mortality rate of 


mor- 


56.2 in 1933, which was 9.4% lower than 
the 1932 figure of 65.6. This 9.4 savings 
in mortality over the expected on the 


basis of the 1932 rate was the equivalent, 
however, of 20% of the company’s 1934 
dividends and was a factor in the com- 
pany’s maintaining its dividend schedule 
unchanged for 1934. He said that frac- 
tional savings in mortality bulk up large 
in final returns and warrant special care 
in underwriting always. 
Loans Decreased 

Last year’s policy loan reduction was 
mentioned by Ethelbert Ide Low, chair- 
man of the board, and the question of 
policy loans was further discussed by 
Mr. Cameron. The latter said that in 
1933, while cash repayments of policy 
loans increased over the 1932 total, the 
cash repayment total was still only 7% 
of total repayments, the other 93% com- 
ing from funds intended for dependents, 
pr Soe through death or endowment ma- 
turities, reduced policies or lapses. 
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Fulton Sees Increased 
Opportunity Now Here 


HOME LIFE MEETING KEYNOTE 


Annual Convention of Home 
Life General Agents in 


New York 


Opens 


‘has solidly weathered 
the period of liquidation and stands 
ready to move forward as the country 
enters the reconstruction period of this 
business cycle, in the opinion of James 
\. Fulton, president of the Home Lifé 


Life Insurance 


of New York, who is recognized as a 
student of business trends. In sound 
ing the keynote of the Home Life Gen 








JAMES A. FULTON 
cral Agents’ Conference in New York 
last week, Mr. Fulton said, in part 


Now in Third Period 


“There are three distinct periods t 
every boom and depression: First, the 
boom itself, with expansion culminating 
in Over-expansion; second, the period of 
liquidation, with many curtailments an 
the struggle to get back to a perfect! 
sound situation; finally, the period of 
reconstruction, which we 1 face. Ha 
ing come through the first two periods 
with a realistic attitude we have mad 
our readjustment and are now ready t 
push forward vigorously during th 
ing year. 

“To those in the field the present sit 
uation offers an opportunity to for 
ahead and build for themselves a 
important place in the new rder i 
things. This requires the sar charac 
teristics for you as individuals "thas ure 
required of the nation and for each cor 


pany; namely, a willingness to bury per 
sonal prejudice and discard out-wort 
methods, a readiness to accept leader 
ship and co-ordinate your efforts with 
those of the institution as a whole and 
in addition, the ancient attributes of 
courage, faith, optimism and strenuous 
effort.” 

President Fulton’s Book on New 

Outlook 

Mr. Fulton gave a sketch of the cor 
pany’s historic background, tracing the 
seventy-four vears which have brought 


it through three wars, several ma 


panics and the recurrent” recoveri 
which always saw the company at 
higher level than when the depress 
set in. This was the substance of tl 
first part of a new book just being jul 
lished by the Home Life, press 

of which were eiven 1 the eel 
agents by Mr. Fulton. This book 
Home Life Looks Forward,” re t] 
company’s history and carries the 

ent opportunity in the. futt 

the new type of salesmanship which 


Fulton termed “the new professior 
Some evidence of the 


(Continued on Page 16) 








Connecticut Mutual Leaders At 
Hollywood; 


Hollywood, Fla., Feb. 1—The annual 
field conventions of the Connecticut Mu- 
tual Life are being held at Hollywood 


Beach Hotel, Hollywood-bv-the-Sea, this 
week. It was a year of progress for the 
company with an increase in assets of 
more than $7,000,000 and a total income 
during the year of nearly $48,000,000, or 
the largest in its history. Also, 8% 


more people bought Connecticut Mutual 
insurance than during 1932. New annuity 
premiums showed a large increase. In- 


surance in force is more than $900,000,000. 

The company made several announce- 
ments. One is that it will issue a fam- 
ily income agreement with the option of 
taking the commuted value of the in- 
come. The company will also issue a 
single premium annuity with instalment 
return Beginning March 1 there will 
be issued another new contract which is 
a graded premium retirement income 
policy said to be first of the kind to be 
written in America. Heretofore the 
company has had a regular retirement 
income policy with level premiums: The 





Plan New Policies 


March first policy will have lower pre- 
miums at the outset and then grades up 
gradually during the first five years. 

The program has been dramatized and 
several playlets given with Connecticut 
Mutual represtntatives as actors. One 
of these entitled “Behind the Scenes at 
Hartford” illustrates how a program is 
being prepared. Among the others are 
those illustrating time control and why 
men buy. They are being staged and 
directed by Olivia Orth of Milwaukee, in- 
surance dramatist of insurance compa- 
nies, whose plays have been performed 
at several conventions. 

Both convention programs are ar- 
ranged for sales seminars in groups of 
five picked to discuss specific problems 
covering territories of all sizes. 

\nother feature of the convention is 
an exhibit of sales packages. H. M. 
Holderness, vice-president in charge of 
agencies, and Vincent A. Coffin, super- 
intendent of agencies, were chairmen of 
different sessions of the general agents’ 
convention. George F. B. Smith and 
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President Loomis Shows 


Strength of Insurance 


CONNECTICUT MUTUAL’S YEAR 





Annual Report Reveals Asset Gain, In- 
crease in Lives Insured; Improve- 
ment in Trend 
The greatest income in its 88 years, 
also the largest payments to. policy- 
holders, is shown by the Connecticut 
Mutual Life in its report to policyhold- 
ers on operations last year. During the 
year the company insured more lives 
than in 1932 and the assets were in- 

creased more than $7,000,000. 

In presenting the report President 
James Lee Loomis discussed the funda- 
mental strength of life insurance dur- 
ing the depression years. 

Soundness of Insurance Structure 


“The security and persistency of a life 
insurance company is_ based _ primarily 
upon the certainty of life continuance, 


Edwin H. Norene were chairmen of 
agents’ conventions. 
The dinner of President James Lee 


Loomis was held on Monday night. 
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ANNUAL STATEMENT 


OF THE 


JULIUS M. EISENDRATH AGENCY 





ASSETS 


Happy full-time associates 


Bureau Service 


Years of growth 


Satisfied policy-holders 


Complete good-will of brokers who have 
used Eisendrath Business Building 


Standing on list of Guardian Agencies 3 


New contracts that fill definite needs 2 


Friendships of inestimable value— 


33 Duties to our associates. 


MANY 
1 


innumerable 


innumerable 





LIABILITIES 


Duties to our policy-holders. 


Duties to our Company. 








We have aimed to meet our liabilities as they have come due and 
are happy to feel that we have been successful in this effort. 


BOOKS BALANCED AND CLOSED AS OF FEBRUARY 2ND, 1934. 


(Signed) JULIUS M. EISENDRATH, 
Empire State Building, 
New York City, N. Y. 
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and then upon its investment structure,” 
says President Loomis. “Death 
consistently much less than provided for 
make available surplus income that can 
be used, if needed, to make good a loss 
of investment income. Should the in- 
terest return from the life insurance in- 
vestments for a period fall below the 3 
or 34%% required in the accumulation of 
legal reserve, resort may be had to mor- 
tality savings to replenish the deficiency, 
This is a reinforcement in _ financial 
structure that we should well understand. 

“The second reason lies in the care, 
skill, and conservatism with which the 
great mass of life insurance funds have 
been invested. 

“A further reason for the good ree- 
ord lies in the high type of personnel 
of the insurance commissioners—state of- 
ficials charged by statute with the super- 
vision of insurance companies—and in the 
statutory provisions restricting invest- 
ments, and limiting the expenses of op- 
eration. 

“A final reason, which indeed may be 
the most important, has been the gen- 
erally high sense of trusteeship in the 
management throughout all the industry, 
We have not reached that advanced 
state of culture where the altruistic de- 
sire for achievement provides the mo- 
tive for all our actions; but in life in- 
surance there is as near an approach 
to it as in any other business enter- 
prise.” 

During 1933, the total income of the 
Connecticut Mutual was $47,661,153, the 
greatest experienced in its 88 years. In 
1932 the total income was $44,952,271. 
Contributing to this increase was the in- 
creasing desire of the public to seek a 
safe reservoir for their funds, resulting 
in increases in single payment life and 
endowment premiums and annuity pre- 
miums. The Connecticut Mutual’s in- 
vestment income for the year was $9,- 
415,285. 

What Company’s Operations Show 

During the year, a broadening demand 
for life insurance protection was noted 
with 18,042 lives insured for $72,262,205 
as contrasted with 16,695 lives for $8&5,- 
807,419 in 1932. This decrease in volume 
is attributed in part to the absence of 
policies of larger units. The total insur- 
ance in force in the Connecticut Mu- 
tual now stands at $903,879,081, being a 
reduction of less than 5% as compared 
with 1932. 

Payments to policyholders and_bene- 
ficiaries during 1933 were $29,363,331, the 
largest amount ever distributed by the 
Connecticut Mutual in any one year. 

The assets of the Connecticut Mutual 
as of December 31, 1933, stand at $226,- 
064,961, an increase of $7,258,053 over 
1932. An increase in the amount of high- 
ly liquid assets such as cash and United 
States Government Bonds was ‘made 
during 1933; these items now amount to 
$21,414,189. The Connecticut Mutual ex- 
perienced a definite recession in the de- 
mand for policy loans during the latter 
half of 1933. The company carries con- 
tingency reserves of $1,009,075. The un- 
assigned funds stand at $9,127,819, which 
is substantially the same amount report 
ed last year. 

J. M. FRASER’S 15 YEARS 

J. M. Fraser, general agent for the 
Connecticut Mutual Life in New York, 
celebrated his fifteenth anniversary 
the business last Saturday. When leav- 
ing for Florida a few days before he was 
presented with a watch-chain, knife and 
flowers by the agency. 


losses, 


ZIMMERMAN WINS CO. TROPHY 

The Charles J. Zimmerman agency 0 
the Connecticut Mutual Life in Newark 
has been awarded the President's Or 
ganization Trophy for 1933. This trophy 
goes to the agency of the company that 
has made the most outstanding progres 
in organization development. 


BUREAU SCHOOL AT NIAGARA 

Niagara Falls, Ont., will be the scene 
of the first of this year’s agency schools 
to be conducted by the Sales Research 
3ureau. Eastern managers wil! meet a 


Niagara February 5 for two weeks. 
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Celebrate First —/ 
Of Eisendrath Agency 


PAID VOLUME _ OF _ $2,000,000 


Thirty-six Full Time Men in Empire 
State Building Agency of Guardian; 
Home Office Men Attend 


One year ago an agency of the Guard- 
‘an Life was opened in the Empire State 
Building by Julius Eisendrath, who, after 
4 successful career as a life insurance 
agent in the West, had come to New 
York and quickiy won success. During 


the year the new agency paid for $2,000,- 





JULIUS M. EISENDRATH 


() insurance and built up an organiza- 
tion of thirty-six full time men. 

The first year anniversary was ccle- 
brated at the McAlpin Hotel on Thurs- 
day night of last week. The toastmaster 
was George Bobbe, supervisor of — the 
agency, and at one time in vaudeville. 
From the home office came James A. 
McLain, vice-president; Frank Weiden- 
borner, superintendent of agencies; Dr 
M. B. Bender, medical director; and Ed- 
ward Ruge, head of the underwriting de- 
partment. 

No Time for Quitters 


_ Mr. McLain said that one of the cheer- 
ful aspects of the difficult times through 
which the country has been passing was 
that it brought out the fighting spirit 
of men; made them more determined to 
succeed. It was a satisfaction to know 
that there are so many men in the busi- 
ness who have triumphed over difficul- 
ties, and he saw among the agents pres- 
ent a number of men of that classifica- 
tion. He coner: atulat ed the general 
agent upon his year’s achievement. 

Mr. Weidenborner summarized some 
high points in the Guardian’s year, espe- 
cially the gains which had been made in 
anumber of directions by the company. 

Dr. Gabriel Schulman, former rabbi of 
the Park Avenue Synagogue, now a suc- 
cessful agent with the Eisendrath agency 
told the audience that he was writing a 
book on the theme of stepping from the 
ministry into life insurance. This will 
be a relief after the recent books which 
have been written in which half-baked 
and unfair researchers step on life insur- 
ance with both heels. Dr. Schulman has 
found that his life insurance work gives 
happiness t raagy If and to many people, 
and, there fi: is a decidedly attractive 
occupation fo. ra clergyman 

\s the last speaker Mr. Eisendrath 
discussed the adv: intage of cons stantly 
bearing in mind the law of average 
Time contro 1 is of more importancc than 
ever and while more calls are necessary 
to close business the agent must use that 
time with his very best intelligence so 
that it can be expended in the most ef- 
fective Way, conserving resource and 
making every interview count as much 
aS possible. W. L. Hadley of The East- 
etn Underwriter and several others 
Spoke during the evening. 

















Hillions 
In Help Money 


When The Prudential paid over 
352,000 claims during 1933, it was 
in the great majority of cases carrying 
out the mandate of thoughtful and 
unselfish men and women who had 
acquired this protection for others. 


of families 


Thousands benefitted 


thereby, as well as many individuals. 


were 


children kept in 


Homes were saved, 


school, distress prevented. 


Life Insurance justifies itself every time a 


claim is paid. 





The Prudential 


Insurance Company of America 
Epwarp D. DuFFIe.p, President 


Home Office, Newark, New Jersey 
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Sears, Roebuck Gets 
National Life, U.S. A. 


FORMS’ THE "HERCULES LIFE 


Reinsurance of Chicago Company Is 
Awarded tot Mail Order Concern; 
Terms of Bid 


Sears, Roebuck & Co., the nation’s 
largest mail order house, which already 
operates two insurance companies, the 
Allstate Insurance and the Allstate Fire, 
entered the life insurance business last 
week when its bid was accepted by Su- 
perior Judge Lindsay in Chicago for thi 
business of the National Life of U. S. A. 
of Chicago. The bid was made on be- 
half of the Hercules Life Insurance Co 
which starts with capital of $500,000 and 
surplus of like amount, all paid in cash 

The Hercules was formed especially to 
bid for the National’s business, and its 
offer was accepted from among eight 
companies and several groups of policy 
holders advocating mutualization. Selec 
tion of the company was a surprise to 
those following the case The Hercules 
charter already has been approved, and 
preparation of the contract is under way 

The Hercules, starting from scratch, 
might be able to use most of the Na 
tional Life’s agency organization 

To speed up the qualifying of the Het 


cules in states where the National did 
business Superintendent Palmer is ex 
pected to certify to the standing of th 
company and ask the co-operation of 


other commissioners 


Col. Humphrey President, Carl Ode'l 


General Manager 








The officers of the Hercules are either 
officers or directors of Sears, Roebuck & 
Co. or its affliated Allstate insurance 
companies 

Col. Gilbert E. Humphrey, vic 
dent of Sears, Roebuck & Co., is presi 
dent and Carl | Odell is general man 
ager of the Hercules Lif Both hold 
sinular positions with the Allstate insur 
ance companies. Lessing J]. Rosenwald, 
chairman of Sears, Roebuck, is also 
chairman of the Hercules. W. N. Lowe 
is secretary 
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\ new suit to set aside the contrac 
under which the General American Lif 
acquired the assets f the Muss 


State Life on September 7, last has beet 


filed in the St. Louis Circuit (¢ 

behalf of Charles F. Overy, a 1 
who holds 235 shares of Missouri Stat 
Life stock, and seven policyholders 1 


policies totaling $12,000 


E. L. YATES DEAD 
Ernest L. Yates, who was with 
Prudential at the home office for fort 
one years, died last week. 
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McMillen Agency Names 
New Branch Manager 


GOLDSTEIN AT TIMES SQUARE 


Successful Personal Producer Formerly 
Headed Own Real Estate Business; 
an Expert on Marketing 


The Clifford L. MeMillen Agency of 
the Northwestern Mutual Life, 347 
Madison Avenue, New York, has ap- 
pointed Meyer M. Goldstein as manager 
of the Times Square Branch of the 


agency at 1450 Broadway. 

Mr. Goldstein became associated with 
the McMillen Agency at the close of 
1931 and has made an excellent record 
as a personal producer. He was former- 
ly head of his own real estate business 
in Buffalo with 200 salesmen under him. 
He taught marketing and salesmanship 
at the University of Buffalo for one year 
and has lectured at other universities, 
Y. M. C. A. branches and business men’s 
clubs throughout the country. 

At the present time Mr. Goldstein is 
chairman of the Long Beach Chamber 
of Commerce and co-chairman of the 
Long Beach N.R.A. committee. He is a 
member of the Life Underwriters Asso- 
ciation of New York City and the New 
York Chapter of the C. L. U. 

Last year Mr. Goldstein was elected 
president of the Buffalo Club of New 
York, of which Wm. J. Donovan is hon- 
‘rary vice-president. This club is made 
up of more than 100 former Buffalonians 
prominent in business, professional and 
political circles in New York and has its 
permanent headquarters at the Hotel 
Pennsylvania. 

Mr. Goldstein is a graduate of the 
Wharton School of Commerce and Fi- 
nance, University of Pennsylvania, Class 
f 1920. He is marrid, has one child and 
lives at Long Beach, L. I 


E. W. OWEN’S BIRTHDAY 


Agents Give 221 Applications to Sun 
Life Manager, Detroit, As Day’s 
Tribute 
The birthday of Ernest W. Owen, 
manager at Detroit of the Sun Life, is 
January 19. Each year members of the 
agency make a special point of the day 
by presenting him with an application for 
every year of his life. This year they 
“rated him up,” and wrote 221 applica- 
tions for approximately $500,000. They 
started at 7 o'clock in the morning, con- 
tinuing until midnight. At that hour 
there began a birthday supper in the 
\ztec room of the Union Guardian 
Building in which structure the Sun Life 

has offices 

E. T. Lipscomb reported an applica- 
tion tor each hour of the day. That was 
his achievement at 11 o’clock. Where 
to get the next app was a problem. He 
solved it by routing another agent out 
of bed and writing him. Henry Tryoff, 
a veteran in the agency, got fifteen ap- 
plications in seventeen interviews. The 
most recent agent in the agency, C. Don- 
ald Ryder, obtained eight applications. 


NORTH A RICHMOND SPEAKER 
Henry E. North, second vice-president 
f the Metropolitan Life and chairman 
1 the Financia! Independence Week 
Committee for 1934, outlined plans for 


the week at the January meeting of the 
Kichmond, Va., Association of Life Un- 
derwriters Horace F. Sharp, head of 


the Atlantic agency for the Atlantic Life, 


and who is F. I. W. chairman for Vir- 
inia, North and South Carolina, also 
discussed preparations. 

















SIXTY -FIVE YEARS 
UNDER A CODE 


Even though the virtual requirements of the New Deal 
should call for ultimate interference with corporate manage- 
ment, the Life Insurance business has had some experience, 
because through more than sixty-five years of its corporate 
career it has been subject to the dictates of a CODE. 


True, this Code is not national, but it exists in every 
state of the Union, and consequently it is Federal in effect. 
Under this Code the business is supervised and regulated, and 
a governmental officer has a wide range of control over it. 
He examines into and values the securities of the insurance 
companies; he has supervision over their investments; he is 
the custodian of an appreciable part of their assets; he has 
much to say about the policies they issue; he has almost as 
much to say about the premiums they charge; he exercises 
a paternal interest over the payment of their claims; he is 
almost the final arbiter of how business may be secured; and 
he has the right to examine them whenever he sees fit. These 
facts are stated not for the purpose of argument or specula- 
tion, but simply to show that governmental supervision is 
not at all “new” to the business of Life Insurance. 


That being the case, let us proceed to transact the Life 
Insurance business in the good old-fashioned way, under the 
Codes of the respective states in which we operate, and let 
us proceed to dispense protection for all who ask it, always 
bearing in mind that the grand purpose of Life Insurance is 
to pay out money upon the happening of a certain event 
when and as it is contracted to be paid—one hundred cents 
on the dollar. 





THE NORTHWESTERN MUTUAL 
LIFE INSURANCE COMPANY 


Milwaukee, Wisconsin 



































Actua Like Aided 
Liquidity in 1933 


CASH, GOVERNMENTS, $32,993.29) 





Annual Statement Also Shows Increase 
in Assets; Policy Loans Drop; Ap. 
nuity Premiums Greater 

The Aetna Life added to its liquid po- 
sition in 1933 so that at the end of last 
year it held $32,983,291 in cash and Goy. 
ernment bonds as compared with sinj- 
lar holdings at the beginning of the year 
of $20,293,572, according to the annual 
statement of the company filed with the 
Connecticut Insurance Department. 

Total admitted assets of $448,773,0067 
are shown, which is $2,169,204 greater 
than at the end of 1932. 

The company has valued its stocks 
and bonds on the basis prescribed by the 
Insurance Commissioners but has set up 
a contingency reserve of $6,400,000 to 
meet the difference between those values 
and market values of stocks and of bonds 
not amortized. This leaves a surplus of 
$9,031,704. Total interest and rents re- 
ceived by the company during the year 
amount to $18,825,371. ; 

The rapid increase that has been shown 
in recent years in policy loans has 
stopped. The amount of policy loans out. 
standing is $77,228,562 as against $76,410. 
059 a year ago. 

New insurances were effected in the 
Ordinary department for an amount 
$179,541,238. In addition new Group pd- 
icies were issued for $35,923,702 and new 
additional insurance was issued in con- 
nection with old Group policies amount- 
ing to $307,698,597, thus giving total new 
business for the company of $523,163,537, 

The total amount of outstanding insur- 
ance at the end of 1933 was $3,322,30- 
652. 

The company shows a marked increase 
in its annuity premiums. They amonnt 
to $4,324,722 in 1933 compared with $2- 
311,230 in 1932, showing how this form is 
growing in popular favor. 

The total amount paid policyholders in 
the life department in 1933 was $69,275- 
155 and the total claims paid in the ac- 
cident and liability department were $12- 
701,604. Income exceeded disbursements 
by $10,311,438. 


COLONIAL ASSETS UP 





Ordinary Business Increased During 
1933; Insurance in Force Is 
$108,114,894 

Assets of the Colonial Life of Jersey 
City increased to $17,799,830 on December 
31, according to the thirty-sixth annual 
statement of the company. Insurance in 
force is $108,114,894. 

An increase in new Ordinary business 
of $665,767 brought the total of Ordinary 
business placed last year to $9,334,137 
Total Ordinary in force is $24,738,665, 
which is a gain of $8,732,391 since 1928 
In summarizing the company’s operations 
President Ernest J. Heppenheimer pomnt- 
ed out that the assets had increased by 
$66,558 over the previous year. Mort 
gages on real estate are $7,548,573; bonds 
and stocks, $6,507,942; real estate owned, 
$2,096,367; cash in banks and on hand, 
$326,749. The reserve for policyholders 
was increased from $15,561,927 in 1932 to 
$15,703,329 in 1933. The policy reserve 
fund is now $15,654,589. 

New business during 1933 including Or 
dinary, Industrial and Group was $¥- 
676,369. The 1933 income was $5,227,2% 
against $3,098,644 ten years ago in 1923 





ANDERSON TO SPEAK HERE 

C. Vivian Anderson, president of the 
National Association of Life Under 
writers, will address the Life Underwrit- 
ers Association of New York City Feb 
ruary 13 as one of the speakers at the 
association’s regular dinner meeting. 
will talk about the “Wiil Approach.” The 
other speaker at the affair will be Wil 
liam H. Burns, independent life agem 
of Philadelphia. 
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76,410, Surplus materially increased after rigorously writing down doubtful 
in the assets. Expenses reduced. Favorable Mortality Rate continued. 


‘mount 
Ip pol- 


ne Insurance in Foree . . . . . . .°... $552,294,135 


n con- 


__ New Business Issued . . . . . . . . ~=‘54,230,719 
ir Total Income .. . 26,550,844 
a Payments to Policyholders ‘and Beneficiaries 21,867,679 
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mont Surplus Earned . . . .. .. . 5,165,772 
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— Assets... . .  . 134,762,165 
078 Policy Reserves and. Other Liabilities . .  . 128,527,215 




















i Contingency Reserve, Surplus and Capital. . — 6,234,950 
A Well-Balanced Investment Portfolio: 

“ Bonds and Debentures . . . . 35.6% 

jersey City Mortgages and Properties . 22.6% 

mea Policy Loans. . . . 22.1% 

nce in Farm Mortgages and Presestios . 18.3% 100% 

snes Stocks, Common and Preferred . 4% | 

ui Cash and Miscellaneous. . . . 1.0% | 

we During 1933 the large sum of $4,144,383 was paid as profits to policyholders 

point | and the Company has announced an increase in the profit scale for 1934. 

Mort- 

bonds 

= American Branch Offices: 

“>: FARGO, N. D. MINNEAPOLIS, MINN. DETROIT, MICH. 

serve 621—1st Ave. North Roanoke Bldg. Union Guardian Bldg. 

g Or- SEATTLE, WASH. CHICAGO, ILL. 

bo Joseph Vance Bldg. 105 West Madison St. 

1923 


THE GREAT-WEST LIFE 


4 ASSURANCE COMPANY 


The HEAD OFFICE -- - WINNIPEG, CANADA 
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W. M. McDaniels Joins 
J. Elton Bragg Agency 


MADE PRODUCTION MANAGER 


Hermann Starr " Beohesage Manager ; 
Agency in Ninth Place Among 
Guardian Life Offices 


The James Elton Bragg Agency of the 
Guardian Life in New York announces 
this week the appointment of William 
Morgan McDaniels as its production 


manager in charge of the development of 





W. M. McDANIELS 


its full-time staff and the promotion of 
Hermann Starr, who has been serving as 
assistant manager, to the position of 
inanager of the surplus and brokerage 


activities of the agency In addition, 
Messrs. McDaniels and Starr will co- 
operate with Manager Bragg in the gen- 


eral administration of the agency. Fred 
W. LaDue will continue as assistant 
manager of the agency and will divide 
his time between the full-time depart- 



























HERMAN STARR 


and his own personal production 
Sig Kaplan will continue his work as su- 
pervisor-at-large for the agency. 
With the reorganization of its man- 
agerial staff the Bragg Agency will 
carry forward more vigorously its sys- 
tematic program of development which 
includes organized methods of recruiting. 
thorough training of university standard 
its agents and effective supervision 
the day-to-day work of the agents. 
The agency’s method of developing new 
en includes joint-work coaching “on the 
ob” by members of the executive staff, 
all of whom are experienced producers, 
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as well as organized training in the class- 
room, 

Mr. McDaniels, the new production 
manager, is well known to the life in- 
surance fraternity in New York City. He 
entered the business in 1929 after a suc- 
cessful career as a sales manager in the 
automobile industry. During his first 
twelve months in life insurance he paid 
for more than $350,000 of new business. 
Since that time he has made an enviable 
record as a personal producer. He is a 
vraduate of the Life Insurance Training 
Course of New York University. For 
a time he served as sales manager of the 

Luther-Keffer Agency of the Aetna. For 
rane years he has been a member of the 
executive committee of the Life Under- 
writers’ Association of the City of New 
York. He is a member of the Insurance 
Advisory Council of the Chase National 
sank. During the World War he served 
in France as first lieutenant in the 335th 
Field Artillery. 

Mr. Starr joined the Bragg Agency as 
assistant manager in January of 1933. His 
promotion comes in recognition of his 
efficient work during the first year de- 
velopment of the agency. The organi- 
zation began a year ago at “scratch” 
without agents or business in force. At 
the close of its first year it had gained 
ninth place among the sixty-four Guard- 
ian agencies in paid-for production for 
1933. Mr. Starr had a major part in this 
achievement. 

Hermann Starr is also a graduate of 
the Life Insurance Training Course of 
New York University, and also a former 
\rmy officer, having served in France as 
a first lieutenant during the World War. 
He entered the life insurance business 
in 1930 as a personal producer. Later he 


Retirement Income 
Plans 


Family Income Plans 


Annuities ~ Endowments 
Business 
Insurance 

Investment. nt_ Insurance, 

A policy to fit every life insurance need. 


THE LINCOLN NATIONAL LIFE 
INSURANCE COMPANY 


FORT WAYNE, INDIANA 
took charge of sales training for one of 


Mutenl Life of New Tok 


been active in ‘the Masonic Order. 





GAVE ANNUITY PRIZES 
\nnuities issued by the Equitable So- 
the prizes awarded in a slo- 
gan contest held recently by 
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The primary duty of the management of this 
company is to assure the membership con- 
tinued enjoyment of the fundamental mutuality 
upon which the company was founded and 
under which it has functioned during the more 
than eighty-eight years of its existence 


The Mutual Benefit Life Insurance Company, 


Home Office e 300 Broadway e Newark, N. J. 


MUTUAL 
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Great-West Production Up, 


Preliminary Report Indicate 

The Great-West Life of Winnipeg js. 
sued $54,000,000 new business last year 
an increase over the amount issued th; 
year previous, according to a _ prelin 
nary report of the company. The ap. 
nual meeting will be held on Tuesda 
February 6. Persistency of business hy 
improved, which the company finds dy 
to policyholders placing their life insur- 
ance at the top of the budget among in 
dispensible necessities. 

The demand for policy loans decreas 
considerably during the past year an 
the amount of policy loans shown in th 
assets for December 31, 1933, was les 
than it was for the previous year. Dur 
ing the year the Great-West Life pa 
to living policyholders $15,280,631 and | 
beneficiaries as the result of death 
claims $3,877,527. Insurance in _ for 
amounts to over $550,000,000 and assets 
total $134,762,195. 

Additional purchases of high grad 
bonds have been made under the con: 
pany’s conservative investment polic 
and a strong liquid position maintain 
An increase in profits to policyholders 
has been announced for the second cor- 
secutive year. 











OHIO STATE CLUB ELECTIONS 


The annual agency assembly of the 
Ohio State Life was held last week@ 
Columbus with representatives of a scot 
of states in attendance. Alfred Guay, 
manager of the Los Angeles agency, Wa 
elected president of the President's 
and Robert Ginsburg of St. Louis sect 
tary. A. S. Eisner of Philadelphia wé 
elected president of the Honor Club 
E. G. Siefert of Marion, Ohio, secretafy. 
Speakers at the convention, outside 
Ohio State Life organization, were A. 
Jaqua, Cincinnati, and S. E. Martin, Co 
lumbus. 


LAMAR LIFE’S YEAR 

The Lamar Life of Jackson, Mist 
showed an increase of 18% in new B 
for business in 1933 over 1932. Vite 
President P. K. Lutkin at the a 
meeting of the general agents an 
trict managers stated that the assets 
the company had gained every yeat 
ing the four depression years. The cot 
pany now has more cash and govell 
ment bonds than ever before. 


FLIES ON INVESTMENT TRIP 
E. M. Taylor, Canada Life investmett 


department manager at Winnipeg, Mal 
u 


clot 


itoba, a member of the Flying 
that city, found the facilities of the 
useful recently. Acting as his own 
he flew to several farms in which® 
Canada Life has an interest. Mr. 
lor was able to alight directly om, 
farms he was visiting. On his last 
he covered 600 miles in six hours 
twenty-five minutes. 
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L. February issues of seven 
magazines having wide circula- 
tion, the Metropolitan has aspecial 





ne message for young married men. 
f= It is addressed primarily to the 
Tas husband who is making good 
fee provision for his wife from day to 
der day, but who may be somewhat 
—- inclined to let the future take care 
i of itself. It is a situation with 
me which every life insurance man is 
=i entirely familiar. 

econd cot 





























The advertisement is an effort to 
elicit a genuine interest on the 
part of his prospects when he 
advises action instead of delay. 
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* Business Week, Collier's, Cosmopolitan, Forbes, 
Nation's Business, Saturday Evening Post, Time. 
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Keeping in Touch With the Best Ideas. Checking 
| Up With the Man in the Field. A Clearing House 
| of Advice and Opinion. Where Do I Fall Down? 
| Why Do I Not Get Results‘I Feel I Am Entitled T 0? 


Everything But Take Chances 


nsurance Salesman: 

“It is true, Mr. Pri 
capital appreciation as tar 
outside of our scope 
lation other than through the law of 


spective Client, 
as your 


that we 
investments are 
We can not deal with uncertainties or conditions beyond calcu- 
averages. 


go into matters pertaining to 
That is really a factor 


do not 
concerned. 


During a period of declining prices 


you would have the difficult problem of judging price changes im time to protect your- 


individual no individual loses. 


yrediction of trends has no place in the work of a life insurance company. 
and weigh against all trends through the 


law of averages; that 


you would stand to win through luck or chance another individual would 


All are equal under the 


amounts they contribute and the ob- 


self. The 1 

We have to measure 

is where your own individual protection lies. 
“W he re 

lose. In our dealings with the 

law; all get an exact ratio in proportion to the 

jective they set up. 


“The r is no sinking fund in finance like ours. 
working partner a man can have. 
t: the co-operation of the most desirable elements in society in the accomplishment 
‘verything but take 
chances or be 


It is the best 
zet 
of worthy ends. 
position can not 
prices.” 


It will d 
afford to toe any 


security 


It protects, it conserves, it creates. 
It gives a man what he is entitled to 
and | feel that a man in your 
and fall of 


chances, 


concerned with the rise 


Putting Them In Their Sixties 


\ leading life insurance producer said 
“In presenting the Retire- 
taking my 
thirties and forties 
and putting them in their sixties. They 
don’t have to worry about income today 
but at sixty-five they will.” 

Personally I have always looked upon 
the work of a life insurance man as that 


it a mecting: 


ment Annuity I am always 


prospects out of their 


of interpreting life and life more abund- 
antly, and life is here now; it is some- 
thing to be enjoyed today—this minute. 
I do not like to be fooled by the good 
things that are to come to me in the 
future I want to be in control of the 
tuation now. 

To me my enjoyments are daily: the 
office, my work, meeting and talking with 
my fellowmen, the train home, the chil- 
dren, the garden, the flowers; my wife, 
her day and what it has meant to her; 
the evening dinner, the little chatterers 
and their big world, the music, the visit 
of a neighbor, the time for rest and re- 
creation for the round of tomorrow. True, 


I must take thought for the things of to- 
morrow, but not quite so fast as my friend 
quoted would want me to, and not in such 
big jumps as twenty and thirty years. 

I resent being put into my sixties. The 
automobile salesman never commits this 
indiscretion. He wants me to enjoy my- 
self now and puts me behind a wheel im- 
mediately, both mentally and physically, so 
that I may seek fresh fields and pastures 


legally. His 


new at impossit ile speeds 
cars are big, beautiful and po werful; they 
have now esas talinke, conducive to put- 


ting to sleep of the back-seat driver of my 
family—impossible before. 
What imagery there is in the poetry and 


power of motion, even if I mortgage a 
good slice of my income in payment there- 
for or take chances with the appalling list 
of maimed and killed, more deadly than 
that of war itself. 

No, my automobile salesman is wise. 
He puts me in pictures I want to be in, 
and my retirement annuity is postponed 
more or less indefinitely. Shall I sacrifice 
the car and think of sixty-five? No, I’ 
step on it now and be damned to the con- 
sequences, 

I want my car, and 
other things I want, too. I hate the word 
retirement and it means nothing to me. 
Retire from what? And that word an- 
nuity; I have looked it up in the diction- 
ary but it paints no picture. Besides, 
sixty-five is a very vague thing: isn’t it 
just mere words? 


there are lots of 


True, | may become like that old fellow 
pictured in the bank window carrying a 
pail, but I’d rather not think of it—at 


least not until my boys are out of college 
in business for themselves, having obtained 
the kind of education I feel that they 
were entitled to get. 

In the event of my falling by the way- 
side, of course I would want the home 
and flowers to go on for the little chat 
terers. But retire—never! And as far 
as my retirement annuity friend is con- 
cerned if he would show me some way 
to keep my car as long as I can drive it, 
visit my neighbors when and where I 
please, talk to my little grandchildren = 
the phone when it is snowing outside, be- 
fore going south with their grandmother 
then I might make some sacrifice—not in 
the spirit of sixty-five but to obtain a 
continuous flow of the desirable things of 
life! 


Profession Or High Pressure 


ket-place thousands of men more or less 
specialty salesmen, who sell as merchan- 
dise salaries for future delivery, and fail 
to realize that the temporary sian 
achieved under pressure defeat the very 
ends that the C. U. and long-pull so- 
cially minded men are striving to attain. 
Some day the worm will turn. 


The Social Sciences 


Of all the reasons why a life insurance 
salesman should call upon prospective 
clients the one-day drive is surely the 
least, or the fact that there is some con- 
test on. Surely it is coming to be recog- 
nized that this is just the sort of thing 
that builds up counter-resistance on the 
part of prospects, We pour into the mar- 

[ learn from my friend, Joseph Mead, 
editor of the Economic Forum, 66 West 
12th Street, that Harcourt, Brace & Co. 


going to publish Pareto’s “General 
English. So far it has only 

in Italian and French. The 
have it available this 


Sociology” in 
tainable 
publishers expect to 


This is good news for students of so- 
ciology and the social sciences, and all 
life insurance men with an eye to the 
social import of their activities. 

Pareto shows by an analysis of a large 
number of men’s theories and practices 
that their actions are very little deter- 
mined by reasoning and from that he es- 
tablishes his theory of non-logical actions ; 


there is in the book a detailed study of 
non-logical actions. He compares certain 
phenomena in physics with corresponding 
instinct and sentiments. He seeks the 
causes of action behind the cloak of rea- 
soning. There is an excellent interpreta- 
tive review by Richard V. Worthington in 
the Economic Forum. 


Time Charts and 
Psychology 


M. B.: 


The article “Personal Efficiency in Sell- 
ing” which you saw in the January 5 num- 


ber of The Eastern Underwriter is the 
first of a new series. The second article 
will be ready shortly, The reason why 
they are not running every week is that 


they take time to prepare, as each article 
will contain a record of the actual experi- 
ence of a successful life insurance sales- 
man putting the principles of personal ef- 
ficiency into practice, with the results ob- 
tained, so that you may apply the same 
ideas to your own work. It sometimes 
takes several months to follow one man’s 
work through so as to be able to classify 
the methods involved. 

The trouble with the time control charts 
is that they are too often gotten up by 
arm-chair men and not by men who un- 
derstand problems in the field from actual 
experience. A man’s day in the field is 
like an elevator operator’s—full of ups 
and downs. Too many downs dull the 
fighting edge even when there is an up 
for every down. You have to take a 
man’s temperament into consideration; 
you can not force men into a machine 
hopper. A good man will get more appli- 
cations going the way of his psychology 
than all of your chart controlled me- 
chanics. Study his psychology first, then 
his time after—and results will flow. 


Mr. Montgomery will answer _ the 
questions of agents regarding their prob- 
lems in the business. Write your ques- 
tions to Mr. Montgomery at The Eastern 
Underwriter, 94 Fulton Street. 


TO MEET IN FLORIDA 
The 1934 round-up of the Union Cen- 
tral Life’s Half Million Dollar Club will 


be held at the Flamingo Hotel, Miami 
Beach, Fla., February 4 to 6. Herman 
Stark of the C. B. Knight agency, New 


York, is president of the club, and other 
members from the Knight agency are 


Oscar J. Wirtz, D. H. Ward, C. A. 
Blatchley, Mark Rose nthal and Harry P. 
Layton. Walter E. Barton, vice-presi- 


dent of the will also attend the 


meeting. 


agency, 


Sree = eT 
Continental Assurance 
Shows Gain in Fore, 
PRESIDENT BEHRENS’ REpoy 
Company Conforms to New 


Investment Laws of Illino 
Assets, Surplus Gain 


Srringe 


The Continental Assurance of Chica 
closed the year with an increase in j 
insurance in force and also increased jy, 
assets, surplus and further strengthen 
its liquid position. The total 
in force, the largest in the company’s 
history, was $164,688,314. Payments + 
policyhol lers or beneficiaries during ¢, 
year, also the largest in the company’ 
history, totalled $2,166,036. New life jy 
surance written during the year reach 
$28,179,656. 

In his annual report President Hermar 
A. Behrens discussed the fundamen: 
soundness of life insurance and its 
markable record during the depressic: 
years. He also referred to the new in- 
vestment laws of Illinois governing jj 
insurance companies which, he said, ay 
the most stringent of any in the countr 
The Continental Assurance already ¢o; 
forms to these stringent investment pr 
visions although the law provides the 
companies have until July 1, 1935, ; 
comply. 

Out of the operating earnings for {| 
year Continental Assurance paid $2). 
000 in dividends to stockholders, set , 
as a liability a contingency reserve {i; 
security fluctuations of $250,000 which i 
more than adequate to write down 
market quotations all bonds _ ineligil 
for amortization and all guaranteed a 
preferred stocks. After setting up 4 
legal reserves the company closed th 
year with a surplus of $2,254,208, whic 
makes surplus to policyholders, exclus 
of contingency re serve, $3,254,208, an it 
crease oycr the previous year of approx 
mately $100,000. 


INSurane 





500 AT HAMILTON CONGRESS 
The Life Underwriters Association 
Hamilton, Ont., and groups in_ othe 
cities near there held a sales congres 
last week with 500 present. Truman 
Cummings, Northwestern National mar- 
ager in Detroit; H. C. Henderson an 
A. E. Rundle of the North America Li 
of Toronto and Dr. Charles J. Rockwe 

were the speakers. 


C. R. SMITH CHICAGO SPEAKER 
Caleb R. Smith, a leading producer 0! 
the Massachusetts Mutual Life fra 
Ann Arbor, Mich., discussed time cot 
trol at the Chicago Association of Li 
Underwriters luncheon last week. 


—_ 





from birth to 65 next birthday. 


Basil S. Walsh 


THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, 


A POLICY FOR EVERY PURSE AND PURPOSE 
Joseph L. Durkin 


John J. Gallagher 





President Secretary Treasurer 
INDEPENDENCE SQUARE, PHILADELPHIA, PENNA. 














ORGANIZED 1850 


THE UNITED STATES LIFE INSURANCE COMPANY 


In the City of New York 


Non-Participating Policies Only 
Over 80 Years of Service to Policyholders 


Good territory for personal producers, under direct 
contract 
HOME OFFICE 








156 Fifth Avenue New York City | 
eg ee 
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rovident Mutual Has 
Assets Gain for Year 


PRESIDENT LINTON’S REPORT 





Constructive Developments in Trend; 
Sharp Decrease in Policy Loans; 
Business in Force Off Slightly 





In opening his report on the opera- 
tions of the Provident Mutual Life for 
last year President M. A. Linton said, 
“The year 1933 records a number of 
events which were discouraging at the 
time they occurred but which now in the 
retrospect may be looked upon as 
part of the readjustment leading toward 
New life insurance has been 


well 


recovery. 
dificult to write in large volume, termi- 
nations have continued on a level higher 
than normal, and there have been prob- 
lems in the field of investment. On the 
other hand, there has been a striking 
demonstration of the great strength of 
well-managed life insurance companies 
and their ability to perform their pri- 
mary function without interruption in the 
midst of a major depression which has 
continued into its fifth year.” 


Results of Company’s Year 


Assets of the Provident Mutual Life at 
the end of 1933, amounted to $268,225,000, 
an increase of $6,838,000 during the 
year, M. A. Linton, president of the com- 
pany, stated in his report to policyhold- 
ers at their annual meeting held last 
Monday at the company’s _ building, 
4oth and Market Streets, Philadelphia. 
General contingency reserves increased 
slightly to $18,308,000, after deducting $5,- 
212000 for policyholders’ dividends for 
the year 1934 and making provision for 
all liabilities. 

The amount of insurance the company 
had outstanding at the close of 1933 was 


VERMONT 





Dr. Dewey sold the first poli- 
cies of this company 84 years 
ago as he rode on horseback 
among the Vermont hills. 
Since then the company has 
become truly NATIONAL. 


BACKGROUND 
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$954,411,000, which represents a_  de- 
crease of only 44% from the figure for 
the previous year. New _ insurance 
amounted to $71,500,000 or 75% of the 
figure for 1932. “In appraising this fig- 
ure it is important to keep in mind that 
the company has discouraged the writ- 
ing of new insurance to replace outstand- 
ing life or endowment insurance,” Mr. 
Linton said. “This kind of a change so 
often involves potential loss to the pol- 
icyholder that we have not felt it right 
to seck a nominal increase in new busi- 
ness by that method.” 

“Reflecting the improvement in the 
general economic situation cash demands 
upon the company in 1933 on account of 
cash values and policy loans was $39,- 
511,000 as compared with $17,270,000 in 
1932, which was the peak year,” Mr. Lin- 
ton said. “Despite the fact that the par- 
tial moratorium had been almost com- 
pletely removed, the figure for the last 
quarter of 1933 was $2,087,000, the small- 
est amount for the last quarter of any 
year since 1928—an encouraging indica- 
tion of improved economic conditions. At 
the end of the year 1933 the company 
held cash of $5,118,000 and United States 
Government securities valued at $10,087,- 
000, a total of $15,205,000 as compared 
with a total of $7,331,000 a year ago.” 

Discussing annuities Mr. Linton said 
their popularity has continued to grow 
“New annuity contracts on the single 
premium and annual premium forms 
paid for during the year provide for 
future payments to annuitants of $1,- 
095,000 per annum. This is an increase 
of 61% over last year, which in turn 
exceeded the previous year by 42%.” 

Other facts concerning the company’s 
activities during 1933 as reported by Mr. 
Linton were: Payments to policyholders 
which were about the same as in 1932 
amounted to $35,000,000 of which $8,- 
488,000 was for death claims. Premium 
and interest receipts totaled $47,700,000 
against $45,200,000 in 1932. 

Commenting on the company’s invest- 


Is GOOD 


of his family, is the strongest incentive to exertion 
with him in whose heart the domestic affections hold 
their proper place. The first of these objects may in 
most cases be satisfactorily accomplished by present 
effort, while the last is often a subject of painful solici- 
tude. Very few in any community have been so favored 
by fortune that they can cease to be anxious on this ac- 
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WHOM DO YOU REPRESENT? —— 


THE COLONIAL LIFE INSURANCE CO. 


- OF AMERICA .- 
EST. 1897 


Produced Over 21 Million Dollars More New Paid For 
Business in 1932 Than in 1929 





“A GOOD COMPANY FOR 
YOU TO REPRESENT” 


























ments Mr. Linton said: “The company 
has a list of securities of exceedingly high 
average grade. For example, the amount 
of interest and dividends received in 1933 
on bonds and stocks was 97.37% of the 
amount that would have been received if 
there had been no default on any secur- 
ity. Also it is interesting to record that, 
leaving the United States Government 
securities out of account, the actual mar- 
ket quotations on all other securities 
were only 9.4% below their book values. 
This compares with 12.5% in 1932.” 

“Out of the list of securities aggregat- 
ing over $95,900,000 the amount of over- 
due and unpaid principal is $390,000 and 
of overdue and unpaid interest is $113,- 
000,” Mr. Linton stated. Principal fell 
due on $5,047,000 of bonds and was paid 
in full. 

The following directors were re-elected 
for terms of three years: Marriott C. 
Morris, Joseph Wayne, Jr., Henry W. 
Stokes, Isaac H. Clothier, Jr., and An- 
drew J. Davis. 


MONTGOMERY ROUND TABLE 


The regular monthly luncheon meet- 


ing of the L. L. Montgomery Round 
Table will be held next Wednesday at 
the Gregorian Hotel, New York City. 
There will be an address by Mr. Mont- 


gomery on the changing position of the 
life underwriter in modern society. 


FOR 


ATLANTIC’S CASH POSITION 





Increased During Past Year, President 
A. O. Swink Announces; Company’s 
Annual Report 


The Atlantic Life 
strong 


1933 in a 
the 
President 


closed 
cash position, according to 
annual statement sent out by 
A. O. Swink. On account of conditions 
existing last year the management deem- 
ed it wise to maintain larger cash bal- 
ances than in preceding years. 

In recent months the demand for cash 
values and policy loans have fallen off 
materially, it was shown. 

During 1933, the company increased its 
building depreciation reserve by $61,044 
in addition to setting up all necessary 
reserves required by law. With th 
transfer of $500,000 from capital to sur- 
plus resulting the reduction in par value 
of the company’s capital stock, the sur- 
plus on December 31 was $679,473 as 
compared with $186,546 at the end of th 
preceding year. Surplus and special re- 
serves of Atlantic Life, according to th« 
annual statement, amounted to $1,015,100 


RESERVE LOAN PRES. DEAD 
W. R. Zulich, 


serve Loan Life, 


president of the Re- 
Indianapolis, died ther« 


a short time ago at the age of 73. He 
was one of the organizers of the com- 
pany and was made president in 1928 

LIiFeE [INSURANCE 


The argument 
of our fathers 


DR. DEWEY’S WORDS Always sound and never improved 


count. The comfort and support of almost every family 


are dependent upon the life of the parent; and it there- 
fore becomes the highest social duty to provide if 
possible for the day when he may be called from them 
by death. If the accumulations from unassisted labor 
are an insufficient provision for the day when those 
labors must cease, and, if the chances in the profes- 
sionsand in trade are so decidedly adverse to permanent 


success as to forbid a reliance upon them, what ade- 
quate provision, it may be asked, can a prudent man 
make for the support of his family and dependents, 
after death shall have terminated his efforts on their 
behalf. It is by LIFE INSURANCE and by this ALONE 
that this object may be accomplished. Here he may 
make for them a provision suited to their prospective 
wants, of which no contingency can deprive them.’ 





DR. JULIUS Y. DEWEY, father of Admiral Dewey, and 
founder of the National Life Insurance Company in 1850, 
made the preceding argument in 1852. More than eighty years 
have since passed, during which time the Company has paid 
to policyholders and their beneficiaries more than three 
hundred million dollars. A good demonstration that the 
PROTECTION was, as claimed, something “of which no 
contingency can deprive them.” 


NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
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$30,000,000 Income O 
National Life of Vt. 


PRESIDENT HOWLAND’S REPORT 


Emphasizes Liquidity of Company; 
Allots Nearly $3,000,000 From Earn- 
ings to Pay 1934 Dividends 


The National Life of Vermont closed 


the vear 1933 in the strongest cash and 


liquid condition of the company’s his 


tory. The combined surplus and con 


tingency fund of the is now in 


excess of $10,000,000. The 


company 
company has 
overnment, state and mu- 
$11,733,640 in high gerade 
of which is in default 
and $5,- 


$23,600,726 in 
nicipal bonds; 
utility bonds, none 
either in principal or interest; 
$72,727 cash in banks and office 
The combined receipts of the company 
and annuitants 


from policvholders was 
the largest the company has received 
There was an increase of $3,639,854 in 
assets, and an increase also in invest 
ment income and in total income, bring- 
ing it for the first time beyond $30,000,000 


Comments by President Howland 


In his annual report President How- 
land said in part: 
“The demand for policy loans, with 


all restrictions removed, has returned to 
its normal basis and a constant reduction 
in that account may now be expected.” 
The earnings of the year were $4,- 
065,602, after making a substantial allow- 
ance for depreciation in security values 
increase 


and setting aside the necessary 
in policy reserves. The year’s earnings 
are to be used as follows 

$2,892,248 to pay dividends to policy- 


holders in 1934 
$1,000,000 to 

fund 

$173,354 carri d t 
1e vear’s mortality was 62.52% of the 


increase the contingency 


surplus account 


expected as against 60.51% in 1932 
Liquidity 
President Howland concludes: 


“The improvement in the liquid condi- 
tion of the company, the allocation of 
$1,000,000 to bring the contingency re- 
serve to $2,000,000, and the reduction in 
dividends (effecting an increase in the 
cost of insurance for 1934 by about 6%) 
were all in pursuance of the desire of 
the directors to strengthen beyond ques- 


tion the company’s position in these 
days of fluctuating values and reduced 
interest earnings, when absolute secur- 


ity is the prime consideration of long- 
time investments of the nature of life 
insurance and annuity contracts. That 
the company’s course in this respect for 


the last two years has been justified is 
evidenced by the exceptionally large vol- 
ume of annuities which the company has 
written in that period 

“Recent indications of an improvement 
in business conditions from a life insur- 
ance standpoint are the sale of annuities, 
the return to normal of the demand for 
policy loans, an advance in the market 
value of securities, and the enhanced 
earnings and increase in value and sala- 
bility of real estate. All assets are valued 
n the basis required by the valuations 
committee of the National Commission 
of Insurance Commissioners.” 


SEARLES SALES CONGRESS 


The T. M. Searles agency of the Stat: 
Mutual Life for New Jersey held its 
ywwn one-day sales congress in its New 
ark headquarters recently, with A. E 
N. Gray, agency secretary of the Pru 


chief speaker Mr. Gray 
talked on “Human Nature Selling.” At 
a luncheon in the Newark Athletic Club 
the speaker was i 


Donald G. Mix, assist 

ant superintendent of agencies. Others 

ho acd iddre ( were ] W Thomp- 

n, Ir. Bo M. Onillin, William Munsen, 

W. E. Da and Peter Castricum. Mr. 
Searl utlined plans for 1934 


DEATH OF J. A. JARVIS 

James A. Jarvis, Yonker 

ager of the Metropolitan 
cently 


, jormer man- 
Life, died re- 
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20 Years An Official 


FRANKLIN C. MORSS 


Franklin C Morss, manager. of 
agencies for the Provident Mutual Life, 
has been an official of the company in 
the home office for twenty years, having 
passed the twentieth anniversary in Jan- 
uary, and the Provident’s agents cele- 
brated the occasion by writing 1,147 ap- 
plications during Morss Week. This was 
the largest week of production the com- 
pany has had in several years, with life 
insurance totaling $2,669,130 and an- 
nuities for a total income of $214,461. 

App from Byrd Expedition 

One application was radiogrammed 
from the Byrd Antarctic Expedition by 
Frederick S. Dane, Jr., and another from 
Peiping, China, submitted by Newton 
Bell, San Francisco. 





Chemical Bank Plan 
Of Retirement Annuity 


CONTRACTS WITH AETNA LIFE 


Men Retiring at Age 65 and Women at 
Age 60; How Basis of Annuity 
Is Computed 

Through the Aetna Life a co-operative 
plan for providing retirement annuities 
for officers and employes of the Chemi- 
cal Bank & Trust Co. has been approved 
by Perey b. Johnston, president, and the 
board of directors of the bank. All em- 
ployes of the bank are eligible. Retire- 
ment age for men is placed at 65 and 
for women at 60. However, it is pro- 
vided that these age limits may be modi- 
fied by the board of directors if it is 
considered in the best interest of the 
employe and employer. 

Only years of service dating from the 
30th birthday of the employe are con- 
sidered in tabulating the amount of the 
retirement fund. The average salary of 
each year beginning with the 30th and 
up to the date of retirement will provide 
the basis of computation, the employe 
receiving 2% of the average salary for 
each year subsequent to his 30th birth- 
day. As an example, if an employe’s 
earnings have averaged $5,000 per year 
for 35 years and he retires at the age of 
65, he will receive 2% of that amount, 
or $100, multiplied by 35 (the number of 
years which figure in his retirement 
service) or $3,500 per year for life. The 
plan, in general, will provide an income 
of between 50% and 60% of the em- 
ploye’s annual income at the date of 
retirement. 

Statement by President Johnston 

“It has long been our desire,” Mr. 
Johnston said in discussing the retire- 
ment plan, “to provide compensation for 
the men and women who have faithfully 
and loyally served this institution for a 
number of years. We felt that the em- 
ployes themselves should be given an 
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180 MILLIONS | 


paid to 


BENEFICIARIES 





Since organization, in 1879, this Company has 
paid a total of $180,555,012.46 to the 
beneficiaries of Bankers Life policies. 


Payments to beneficiaries in 


aggregated $10,324,123.57. 


1932, 


alone, 





Established 1879 
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BANKERS LIFE COMPANY | 


GERARD S. NOLLEN, President 





Des Moines, Iowa 
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ASSISTANT 
AGENCY 
MANAGER 


A progressive and growing iife in. 
surance branch office in New York 
City desires to add an assistanj 
agency manager. A good oppor. 
tunity is open to a reliable man 
experienced in the managing of 
agents and brokers. Address in 
confidence with full particulars, 


Box 1235, 


THE EASTERN UNDERWRITER, 
94 Fulton Street, New York, N. Y, 
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opportunity to participate in the build. 
ing of this that they woul 
feel some definite scnse of responsibility 
in making this provision. The presen; 
plan was adopted only after a carefy 
survey of ail existing methods of pro. 
viding annuities and with deep though 
to the requirements of our personnel.” 

Negotiations for the necessary cover- 
age with the Actna Life Insurance ¢ 
were carried on through Johnson & 
Higgins, insurance brokers of New York 
City, who acted as consultants with ¢h 
bank. 

On behalf of the insurance carrier ne. 
gotiations for the necessary  coverag 
were conducted by Gerald A. Eubank oj 
Johnson & H 


reserve, so 


ggins. 


GET FACSIMILE OF OLD POLICY 


Canada Life Presents Copy of Contrac 
on Life of Its Organizer, 
Hugh C. Baker 
United — States 


presented wit! 


Seven Canada Life 


branches have been 
framed copies of the first policy issue 
by the 
having exceeded 
ments in the recent 
paign. 

This policy was issued on 
Hugh C. Baker, founder and first pres 
ident of the company. ‘lwo years pre: 
viously Mr. Baker had been obliged t 
travel to New York from Hamilton, Can- 
ada, in those days a very difficult an/ 
arduous journey, in order to secure lii 
insurance, and it was that trip which in- 
spired the founding of the Canada Life 

The policy contains some quaint phrase- 
ology and certain restrictive clauses 
which through years of experience ha 
been found unnecessary and have beet 
completely eradicated. .One of the in 
teresting provisions was that in event 
the assured dying at sea_ the _ polici 
would become null and void 


Life in recognition of 
100% of their allot: 
\. N. Mitchell cam- 


Canada 


BRAGG BIRTHDAY PARTY 
James Elton Bragg, manager in New 
York City for the Guardian Life, wa 
presented with forty-one applications 0 
his forty-first birthday last week. Aftet 
the presentation a buffet supper ws 
served. 


ATLANTIC LIFE’S NEW POLICY 


\tlantic Life announces the issuante 
of a Readjustment Income plan under 
which the head of a household can pre 
vide an income of $100 (or more) 4 
month to his family during the pet! 
of readjustment through which the 
must pass after the the breat- 
winner. The plan provides an income! 
a beneficiary for periods of one, tw 
three, four or five years, as the insutt 
desires. The face amounts of the inst 
ance so required for $100 monthly 4 
as follows: one year, $1,176; two yea® 
$2,313; three years, $3,412; four yeah 
$4,472; five years, $5,498. 
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| 
Canadian President | 








A. D. ANDERSON 


\. D. Anderson of the Aetna Life in 
Toronto has been elected president of 
the Life Underwriters Association of 
Canada. Mr. Anderson, who is a C.L.U. 
man, has had a wide experience in the 
insurance business, including home office 
experience. 





Carrington Union Central 
Actuary; Other Promotions 
J. R. L. Carrington has been made 

actuary of the Union Central Life, suc- 

Hardcastle who has been 

of busi- 


ceeding E. E. 
elected vice-president in charge 
ness in force. Mr. Carrington has been 
in the actuarial department of the Union 
Central since 1902 and has been an asso- 
ciate of the Actuarial Society of Amer- 
ica since 1903. He is a native of Vir- 
gina and a graduate of Hampden- 
Sydney College. 

Two new assistant secretaries were 
also elected at the meeting of the board 
of directors: Charles A. Handy and 
George F. Hollenberg. Mr. Handy 
joined the company in 1910 and has been 
supervisor of claims for three years. He 
is a graduate of Ohio Wesleyan Uni- 
versity and is a Scottish Rite, thirty-sec- 
ond degree Mason. Mr. Hollenberg has 
been with the Union Central since 1892, 
serving as supervisor of the actuarial de- 
partment for many years. 

Lewis N. Gatch, attorney and a direc- 
tor of the company for twenty-four 
years, was elected a member of the ex- 
ecutive committee. 





Reynolds, Robbins, Nollen 
Head A. L. C. Committees 


The personnel of three important 
\merican Life Convention committees, 
the valuation of securities, policy provi- 
sions for cash and loan values, and de- 
partmental supervision, was announced 
this week by President Francis V. 
Keesling 

The three company presidents who 
head the committees are Joseph B. Reyn- 
olds, Kansas City Life, policy provisions 
for cash and loan values ; Col. Charles 

) : . . 

B. Robbins, Cedar Rapids Life, depart- 
mental supervision; and Gerard S. Nol- 
len, Bankers Life of Iowa, valuation of 
securities 


J. B. PARKER’S NEW POST 
John B. Parker has joined the Conti- 
nental Assurance as agency secretary, a 
Position similar to the one he held with 


the National Life of the U. S. A. 








89- YEAR RECORD 
OF 
PROTECTION TO 


POLICYHOLDERS 


Since it started business in 1845, this Company has paid 
to policyholders and beneficiaries over $3,910,000,000. 


Over one billion dollars of this amount was in dividends. 


The stability of this strong mutual company has been 
particularly demonstrated during the past four years of 
business depression. In every one of these years, income 


has exceeded disbursements. 


Throughout all the years—during every panic, every 
wat and every epidemic down to the present hour—the 
New York Life Insurance Company has met every obliga- 
tion to its policyholders and beneficiaries; it is amply pre- 
pared to continue to do so throughout the life of every 


one of its insurance and annuity contracts. 


New York Life 


Insurance Company 
51 Madison Avenue 
New York, N. Y. 





HOME OFFICE BUILDING 























Ed Mays On Stand In 
Suit To Dissolve Co. 


CONTINENTAL AFFAIRS AIRED 


Superintendent O’Malley Charges St. 
Louis Co. Is Mismanaged and Insolv- 
ent; Mays Tells of Boyhood 


President Ed M. Mays of the Central 
Life was on the witness stand this week 
before Circuit Judge Ryan at St. Louis 
in the action brought by Superintendent 
R. Emmet O'Malley of Missouri to de- 
clare the company insolvent and includ- 
ing charges of mismanagement by the 
administration of President Mays. Su- 
perinutendent O’Malley’s chief witness 
was Louis Marks, secretary of the com- 
C. Mott had testi- 
fied that the company had failed to earn 


pany Actuary A. B. 


sufficient net interest to cover the legal 
did not act on his recom- 
mendation to cut dividends. 

President Mays took up each of the 
charges of Superintendent O’Malley and 
gave explanations of the transactions 


reserves and 


One matter he explained was 
the discharge of Charles G. Revelle, vice- 


criticized. 


president and general counsel, by the 
board on January 2. He said Revelle was 
let out on account of his conduct in con- 
nection with the opening of the Grand 
Nationa! Bank. He also told of person- 
ally converting a $400,000 deficit in acci- 
dent and hea ith business in 1927 into a 
profitable business during the past sev- 
eral years, the annual profits running in 
excess of $200,000. 

Louis Marks was among the directors 
dropped at the annual meeting January 
16. Carman Smith, one of the new di- 
rectors named at that meeting, has re- 
signed. Dr. C. A. Dudley, medical di- 
rector, will continue on the board. 

In his testimony Mays told of his boy- 
hood on an Arkansas farm, how he came 
to St. Louis worth $1,000,000 and en- 
tered the banking field. 

Denies Loss to Company 

President Mays denied that the Con- 
tinental Life had suffered financial loss 
through its deals. The matters he dis- 
cussed included the sale of 2,400 shares 
of Grand National Bank stock to the 
Wellston Trust Co. for $276,000 in No- 
vember, 1921, under a repurchase agree- 
ment with the Continental Securities & 
Holding Co. and use of the proceeds to 
pay off bank loans of certain directors; 
also loans made by the Grand National 
Bank to various directors of the Conti- 
nental Life and the payment of a $140,- 
000 reward by the bank for the recovery 
of $822.000 in bonds stolen in the rob- 
bery of its safety deposit vault on May 
>; 1930 


Webb Submits Resignation 
As National, U.S.A., Advisor 


Walter FE. Webb, who was executive 
vice-president of the National Life of 
the U. S. A., and who was retained as 
assistant and advisor by Receiver Pat- 
rick J. Lucey, has asked to be relieved. 
The National Life is being reinsured by 
the Hercules Life, Sears, Roebuck & Co. 
rganization 

‘Vir Webb made his request in order 
that he. might be free to give attention 

the development of his own future 
plans. He is active in both the Ameri- 
can Life Convention and the Association 
of Life Agency Officers. 

The reinsurance contract was expected 
to be submitted to the court late this 
week after rapid progress had been made 
in formulating the final draft. 


CONVERTIBLE INCOME RIDER 

The Penn Mutual is now offering the 
convertible income rider for attachment 
to existing policies \ regular new ap 


. . . . wT ] 
plication and examination are required 
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lj f : S ‘ , ‘ Fitting Agency Leads r D r — 
ITC OUPeTVISOTS £ .ssocilation Equitable in New York AIGHT, DAVIS & HAIGHT, Ine, 
Consulting Actuaries 
A New York Organization Which Has Built Good Will and 40% PRODUCTION CLUB MEMBERS COS 5. Feleeeere Craton 
. - INDIANAPOLIS r 
Holds Meetings to Keep Abreast of Current Matters Manager, Once Superintendent of Agen- Omaha Kansas City P 
ies, ft H Offi to Head 
of Interest to General Agency Offices agg: on Thied Year in —" | 
\bout fifty key men in general agency underwriting, home office medical direc- Tie tending fis f the Equitable — 3g Cn oan — i have 
fhices of meater Je "Oo $O rise ors fficials of * agency ivisions in- . . _ = = ee ; - ag 0 1ea 
_ f Greater New b rk ri mpri ¢ tors, ¢ fficial f the agency divi ions, in Society in the Metropolitan New York Kelintabh seamen at Ma Cada pe 
the membership of the Life Supervisors spection company representatives, lead- dietrict for 1933 was the W. G. Fitting «kt & ees, on pak 
\ssociation which reviews the production ing general agencies and managers agency, 245 Fifth Avenue, which was in with the Equitable Society since 1016 
the lead for volume of new business, when he became an agent in the Mid. 
premiums and number of cases; also in dle West. Since 1918 he has been jp 
amount of business from new organiza- managerial work and came to New York 
tion and proportion of agents who made — from Chicago. 
the society’s production clubs. There 
were 40% of the Fitting agents who last . P 
vear qualified for these clubs by their General American Has Built wo 


— or Up Policy Lien Reserye i 
The metropolitan district comprises e ‘ ; ‘ x 

New York City, Lone Island, northern Since taking over the Missouri State = 
New Jersey and Westchester, with a Life business on September 7 the Gen- 
total of thirty-five Equitable Society eral American. Life has built up a re. 
avencies. The second agency was M.T. S¢tve of $1,005,074 for reduction of th 
Ford: third. W. J. Dunsmore. lien on Missouri State policies the com. 

, ’ : pany’s annual statement shows. It has 


In two months time Mr. Fitting will ; 
celebrate his twenty-fifth anniversary “5° paid off debts to banks and part of 
; the debt to the R.F.C., the payments 


with the Equitable, which he has served é ¢ 
both in the home office and the field being $1,718,117 during | the past four 
He entered the society's service as a ce Phe RFC, balance has beer 
clerk in the statistical department of the ae og KO noi agente hese payments 
home office and was rapidly promoted. oe wen made despite heavy expens 
In 1917 he went to Chicago for the oe eh _— — ie — months in 
agency department and aided in the re —— over the old company’s assets and 
organization of the company’s agencies py ona total $139,299,345 as of De- 


P,P OF 





there. Eventually he was given super- — cember 1. Cash on hand and in banks 

vision over all the agencies in that city was $2832.01 —. 4 , heal 
He returned to the home office and in ag bs ee eee 
i J A F quoted markets as of June 30, 1933, were 
1925 was made a superintendent GP APEN- Bisa as $19.019.884. Stocks enecemnall te 
ROE MAIER JEROME SIEGEL cies over the New York metropolitan — ¢3 799993" real estate mortgages to $2- 
: territory. Three years later he was 995953 and real estate to $15,652,403. all 
situation at its meetings, often hears Often there are open forums for gen- given ar agency of his own at 1 Park Seeed on avtual market a ecaieals pa 
outside speakers of prominence in the — eral discussion. Avenue in addition to the superinten yy 1933 ‘ ‘ en _ 
business, and has proven itself a worth- Members of the organization who later dency, and eventually he left the home The principal liabilities were shown as 
while and needed organization which has became general agents are Samuel S. office to give his full time to managerial potiey and other reserves $123,432.07: 
done much in creating amity and in Wolfson, Warren’ Prebble, Mathew work. policv claims in process of adjustment 
broadeasting matters of general interest Kane, Lee Briant, William Vogel and In 1930 Mr. Fitting took over the agen $1,262,629: premiums and rebate paid ‘ 
to the managerial offices of the town. Ralph Waldo. cy at 245 Fifth Avenue, which had for advance. $1,204,212. ial dividends appor- 


The association was organized in 1928 a tioned to policyholders, $513,658. 
and includes in its membership ten asso- 
ciate general agents and associate man- 
agers. Each of the supervisors has had 
considerable experience in the life in- 
surance business, most of them having 
made their start with the rate book. 


. ASK FRATERNAL BACK TAXES 


Oklahoma Begins Action Against Mod- 
ern Woodmen and Homesteaders 


The present officers are Roe Maier, Life Association 


Luther-Keffer Agency, Aetna Life, presi- 
dent; William Holdsworth, J. S. Myrick 
agency, Mutual Life, vice-president; 
Jerome Siegel, P. R. Garrison Agency, 
Prudential, secretary 


By order of Governor Murray suits 
were filed in the District Court of Okla- 
homa County against the Modern Wood- 
men of America and the Homesteaders 
Life Association by the State of Oklaho- 

Past presidents of the association have ma. In both cases the petition asks for 
been James Hodgkins, J. Elliott Hall G A id recovery of more than $382,000 from the 
agency, Penn Mutual; Richard Lich- roup CCl ent dle fendants, claimed to be due the state 
terman, Keane-Patterson Agencies, Mas- in back taxes, unpaid interest fees and 
sachusetts Mutual; Wheeler H. King, A d Si k I penalties accruing therefrom. It  fur- 
Allen & Schmidt agency, New England; n 1ICKNeSs nsurance ther alleges that both companies are en- 
Charles Genther, John M. Fraser Agency, gaged in writing general old line life in- 
Connecticut Mutual; Philip Hodes, Ed- S dil G ° G d surance under the guise of fraternal lif 

ae T. Walls enaner, Catoadt of Ver tea 1 y ailns roun insurance and for this reason are sub- 


car agency, 1 
ject to the statutory insurance laws gov- 





drive held recently wrote 102 lives for 4 
total of $532,868 between 7 a. m. and mid- 
sap camisetas : night. 


POLICIES PRIOR TO 1909 Connecticut General 


and Commissioner George D. Riley. 


N. C. TULLOSS RESIGNS 


Prior to 1909 the American Central 


mont 

The Meetings erning foreign countries operating in Ok- 
- a Although comparatively new, group acc ident lahoma which require an entrance fee of 

[The organization meeting was held in d k : i 1 i b $200 per year and a tax of 2% per annum Pe 
the auditorium of the Aetna Life and an sic ness insurance is already performin * SUuD- on all premium receipts since entering the ’ 
the first official meeting after organiza- stantial service. In 1932 benefits paid exceeded state in 1907. _ 

tion was held in the Railroad Club, 30 vigil li iawn The plaintiff also demands _ penalties 

Church Street. Present meetings are eight million Gouars. for both of these delinquencies which, : 
in the Governor Clinton Hotel. Speak- ; s p with the back taxes and entrance fees, vs 
ers who have addressed the meetings In selling it the financial cooperation ot em- amount to $344,532 for the Modem 

have included home office officials on = ae . : . Woodmen of America, and $37,829 for : 
sci a ployers, though desirable, is not always required ha Cities 1 koe 

‘ se >ceive > direc nefits mz is regarded as a test case, » outcom 
MISSISSIPPI! AGENCY INCREASE and those who receive the direct benefits may pay * eo came ge Brad rs 
Mississipi agents of the Mutual Life the entire cost. This simplifies selling and broadens seviite Gakuen Meclenan to Geta se 
of _ aa — a og — the market. aay a ; ; 

meeting in Jackson last week 1e Mis- 

sissippi nae iinenned ts otnlinilon nee ? - * 4° a RIEHLE ONE-DAY DRIVE ; 

in 1933 by 38% over 1932. At the meet- For assistance of our specialists, call our local _ The Riehle Agency, Equitable Society, 

ing speakers were Manager R. H. Dees office. in New York City in a one-day sales 

Life, Indianapolis, issued participating Life Insurance Company N. C. Tulloss, manager at Fort Worth, 

policies. The company has announced Tex., for the Bankers Life of Towa, has : 
that those policies still in force will re- Hartford, Conn. resigned due to ill health and the office " 
tain the same dividend scale during 1934 has been taken over by J. W. Beachy 4 





as heretofore. = wpe supervisor. 
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Guardian Life Reports 
Assets, Surplus Gains 


MORTALITY 44% OF EXPECTED 


For Five Years Company’s Average Mor- 
tality Has Been But 49%; 
Interest Rate at 5% 


Notable features of the annual state- 
ment of the Guardian Life of New York 
are increase in assets, general surplus, 
contingency reserves and the lowest mor- 
tality rate in the company’s history with 
44.35% of the This 


achieved in spite of the current general 


expected. last is 


trend. 

\n increase in assets from $95,505,469 
to $98,264,899 during 1933 is shown by the 
Guardian Life. After setting aside divi- 
dends to policyholders for 1934 on the 
same scale as last year, the company 
added $500,000 to a special reserve for 
contingencies, bringing the total for that 
account up to $1,500,000, and increased 
its general surplus by $274,603 to 
$5,483,936 

In addition, a special real estate profit 
reserve maintained by the company was 
increased from $172,935 to $549,780, mak- 
ing the total increase in special surplus 
reserves and general surplus to policy- 
holders, $1,151,448 in 1933 

The company’s cash balance on De- 
cember 30, 1933, was $1,781,888, an in- 
crease from $983,036 during the year, and 
in addition it held as a secondary cash 
reserve, $1,000,000 of high class short 
term securities maturing during 1934. 

New paid business of the company in 
1933 showed a decrease of 18% from the 
preceding year. The total insurance in 
force on December 30, 1933, amounted to 
$460,381 ,632. 


Favorable Underwriting Experience 


The underwriting experience proved 
unusually favorable. The mortality rate 
last year of 44.35% of the expected was 
the lowest in the company’s history. Over 
the past five years, the company has had 
an average mortality of but 49% of the 
( xpected 

President Carl Heye, in his letter to 
the company’s policyholders, says: “The 
company holds no stocks of any kind. In 
its statement, all securities are carried 
at the amortized value, as required by 
the various states, or, where that is not 
applicable, at the values determined by 
the National Convention of Insurance 
Commissioners. Only about 2% of these 
securities were in default as to principal 
or interest on December 30, 1933. 

“Considering that but $551,450 of the 
special reserve for contingencies would 
be required to cover the difference be- 
tween the values used in the statement 
and the actual market values for all se- 
curities held by the company on Decem- 
ber 30, 1933, there is a net balance of 
$948,550 left for other contingencies, be- 
the real estate profit reserve of 
$549,780 and the general surplus to pol- 
icyholders of $5,483,935. 

“In view of the continuance of the 
company’s surplus earnings at a satisfac- 
tory rate, the company’s board of direc- 
tors felt justified in maintaining the divi- 
dends to policyholders in 1934 on the 
same scale as last year, and in again fix- 
ing at 5% yearly, payable annually or for 
shorter periods, the rate of interest on 
dividends left to accumulate with the 
company and on funds remaining on de- 

anes the various options of set- 


sides 


pos 


tlement 


LARSON QUITS CENTRAL STATES 

Verner F. Larson, secretary of the 
Central States Life of St. Louis for the 
past fifteen years, has resigned. He has 
been with the company for about twenty 
years having previously been manager of 
the western department at Denver. For 
eight years he has also been manager of 
agencies. His life insurance experience 
has been broad beginning as a clerk with 
the New York Life at Des Moines and 
including both field and executive work. 





James Scott Joins 


Guardian Life, New York 





JAMES SCOTT 


The Guardian Life of New York has 
appointed James Scott, former vice-pres- 
ident and comptroller of the Missouri 
State Life of St. Louis, to the office of 
assistant to the vice-president. Mr. 
Scott has a wide acquaintance in the life 
insurance business and when the Mis- 
souri State Life was taken over by the 
General American Life last year he con- 


tinued with the new company as comp- 
troller. 

Born and educated in Scotland, Mr 
Scott entered the employ of a life in- 


surance company there and became in- 
terested in the actuarial phase of the 
business. In 1914, he came to the United 
States and for several years was a niem- 
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UNUSUAL ABILITY AVAILABLE | 


Woman with ten years’ insurance experience, five as private 
secretary to manager of large old line company, desires a con. 


Recent position gave five years’ intensive technical training in 
estate planning propositions, service to policyholders, corre. 
spondence, card bookkeeping, and personal supervision of sey. 
Highest references. 

Box 1234 
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ber of the actuarial department of the 
Home Life of New York. During his 
connection with that company he was 
admitted to fellowship in the Actuarial 
Society of America. He went with the 
Missouri State as assistant actuary, sub- 
sequently being appointed comptroller, 
and then vice-president and comptroller. 
200 MEET IN RICHMOND 
Life Co. of Va. Representatives Hear 
Commissioners McClain and Bowles; 
H. E. North and B. H. Walker 
Two hundred field men of the Life 
Insurance Co. of Virginia attended a 
two-day convention at the home office 
last week and were informed that the 
company had an increase in both Ordi- 
narv and Industrial business last year. 
“tT Townsend, vice-president of the 
company, presided at the business ses- 
Among the speakers were Brad- 


sions 
ford H. Walker, president of the com- 
pany; George A. Bowles, Virginia com- 


missioner, and Henry E. North, second 
vice-president of the Metropolitan Life 
There was a banquet at the John Mar- 
shall Hotel, at which E. A. Crawford, 
assistant secretary of the company, was 
Commissioner H. E. Me- 


toastmaster. > & 
the principal 


Clain of Indiana 
speaker 


Was 





Productive 


“Expenditure—10 cents. 


'} year commissions.” 


| under the various plans. 
| = 


50 UNION SQUARE 








That summarizes the aggregate experience of Guardian 
Agents in 1933 with each name circularized through the 
Company’s Productive Prospecting Plans. 


| is to be seen in an average policy ranging from more than 


| 
The effectiveness of these direct-mail business builders || 
i} 
| $4,000 to over $5,000 written on prospects circularized | 


THE GUARDIAN LIFE | 


ESTABLISHED 1860 


INSURANCE COMPANY of AMERICA | 


Prospecting 





Return—77 cents in first- 
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Life Insurance Companies as 
Lending Agencies for R.F.C 


According to the Washington corte. 
spondent of the Hartford Courant there 
is a proposal within the Roosevelt ad. 
ministration to utilize insurance compa. 
nies as lending agencies for the RFC 
soth lending for housing projects ané 
loans to small industries and employed 
persons are said to be under consider. 
tion by R.F.C. 


WALSH JOINS HOME OFFICE 

John F. Walsh, who has been manager 
of the brokerage department, John J 
Gordon agency of the Home Life of Ney 
York, and who was also supervisor of a 
full-time unit, has joined the home office 
of the company as an agency assistant 
He had been associated with the Gordon 
agency for three and a half years and 
originally entered life insurance with the 
Hart & Eubank agency of the Aetna 
Life in New York City. 


DENIS MADURO MOVES 
Denis Brandon Maduro, councillor of 
the Life Underwriters Association of 
New York City, has moved to the Cit 
sank Farmers Trust Building, 20 Ex. 
change Place. 


AETNA’S NEW ANNUITY 
The Aetna Life has issued a new pat- 
ticipating Retirement Annuity _ policy 
This is similar to the company’s non-par- 
ticipating policy except that it provides 
for full distribution of surplus earnings 





DR. JENNINGS DEAD 


Dr. Frank D. Jennings, medical direc- 


tor of the Brooklyn National Life, is 
dead. He was a past president of Kings 
County Medical Society and other or 


ganizations. 


DAVIS DETROIT F.1.W. SPEAKER 

Frank H. Davis, vice-president of the 
Penn Mutual, will be the speaker at the 
Detroit breakfast meeting io begin Fi 
nancial Independence Week. 





James A. Fulton 


(Continued from Page 3) 


business this year was found in the © 
ports of new business as of January + 
received over a private telephone wit 
at the convention and broadcast over é 
loud speaker to the officers and genera 
agents as given by agency team captains 
in charge during the general agents 4) 
sence. These reports showed many ott 
standing gains individually and in tota’ 
represented a large increase in paid an’ 
an even larger increase in written bus: 
ness. The total of paid business as 0 
the 25th was materially greater than the 
entire January total last year with te 
last five days of the month still to be 
reported. . 
Carrying the optimistic outlook im 
the future plans Mr. Fulton announce? 
at the close of the meeting an “Oppor 
tunity Contest” for February, dividing 
the agencies of the company into 5% 
districts on a competitive basis, with 4 
winner to be automatically named Dy 
each district according to a measure 
effort and results, to be sent to a three 
day Home Office conference in March. 
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President F. D. Roosevelt Honored By 
Insurance Leaders On 52nd Birthday 


Dinner Dance at Hotel Astor Attended by 1,500 With Mrs. 
James Roosevelt, Sr., as Honor Guest; Proceeds Go 
to Warm Springs Foundation 


One of the foremost of the 6,000 din- 
ners Tuesday night nation-wide in honor 
of President Franklin D. _Roosevelt’s 
fifty-second birthday was given in the 











ROOSEVELT 


FRANKLIN I) 


Hotel Astor, New York, under the aus- 
pices of a group of insurance leaders 
fiom the three major fields—fire, life and 
casualty-surety. The general chairman 
was John A. Griffin, Fidelity & Deposit 
vice-president, with whom President 
Roosevelt was closely associated in New 
York when an officer of the F. & D. 
Nathan Greenbaum, executive committee 
chairman of the General Brokers Asso- 
ciation, served as chairman of the din- 
ner committee and treasurer. It was 
his honor to introduce Major Edward 
Bowes, the evening’s toastmaster, who 
in turn gave a splendid introduction to 
Mrs. James Roosevelt, Sr., the Presi- 
dent’s mother. Nearly 2,000 attended. 

The Hotel Astor dinner dance and the 
Waldorf-Astoria ball climaxed a_ busy 
day for Mrs. Roosevelt. Arriving at the 
Astor an impressive military note was 
given to her welcome by the honor de- 
tail of guardsmen from the Seventy-first 
Regiment, New York National Guard, in 
dress uniform, drawn up at the hotel's 
45th Street entrance and through th: 
ballroom lobby. They stood at present- 
arms as Mrs. Roosevelt entered. 

Dr. and Mrs. Albert Einstein Attend 

In the reception room the President's 
mother chatted with Dr. and Mrs. AI- 
bert Einstein, who were among the dis- 
tinguished guests at the affair; Monsig- 
nor Michael J. Lavelle, Dean Milo Gates 
ot the Cathedral of St. John the Divine, 
Brooklyn Borough President Raymond 
Ingersoll, Major General Dennis E 
Nolan, who was her dinner partner, and 
Ur. John H. Finley, New York Times, 
whose tribute to the President was par- 
ticularly effective. 

n the dais Superintendent of Insur- 
ance George S. Van Schaick was Mrs. 
Einstein’s dinner partner while Bernard 

Deutsch, president of the New York 
Board of Aldermen, personal friend of 
hairman Greenbaum, sat on Dr. Ein- 
Stein’s left, 

Visibly moved by the nation-wide 
honor paid to her son Mrs. Roosevelt 
responded with simplicity to the tributes 
of Major Bowes, Dr. Finley, Superin- 
tendent Van Schaick, Dean Gates, Mr. 


Deutsch and Rabbi Louis I. Newman of 
Temple Emanuel. She left the Astor 
about 10:30 p.m. with her police escort 
for the Waldorf where several thousand 
were assembled in the main ballroom. A 
fanfare of trumpcts heralded her arrival 
Among the first to grect her were Mayor 
and Mrs. LaGuardia. 


The President’s Radio Talk 


Responding to more than 300,000 mes- 
sages and gifts received during the day 
at the White House President Roosevelt 
showed his appreciation in his radio ad- 
dress to the nation which came clearly 
through the Hotel Astor microphones 
shortly after 1] p.m. This address cam 
at the close of Mr. Roosevelt’s own pri- 
vate birthday party, shared in by a small 
group of his personal friends who have 
celebrated the occasion with him every 
i United 


year since he campaigned the 

States in 1920 as the Democratic candi- 
date for the Vice-Presidency. Louis 
McHenry Howe, his confidential secre- 


tary, presided as toastmaster and every 
one present had to join in a skit as part 


of the entertainment. Mrs. Franklin D 
Roosevelt and Mrs. Curtis Dall, their 
daughter, were present. 

Declaring that this is “the happiest 


birthday I have ever known” the Presi- 
dent said he was speaking “as the repre 

sentative of the hundreds of thousands 
of crippled children in our country” and 
that “it is with a humble and thankful 
heart that I accept this tribute, through 























to be earned. 





ETHICS 


The attitude of the insuring public toward the life 
insurance business and life insurance companies 
depends almost wholly upon the character and 
behavior of those whose privilege it is to represent 
the companies before the public. 
written statements attacking other companies, 
their policies, or their agents, should be made. 
Selection of coverage to be presented should rest 
solely upon supreme need—not upon commission 


Honesty; straightforward sales methods, strict 
adherence to promises, conscientious and intelli- 
gent service, goed character, industry, loyalty to 
self, client, and company—all these are the requi- 
sites that go to make up the desirable agent and 
that are essential to the preservation of the good 
name of the institution of life insurance. 


A\merICAN CENTRAL Lire 


me, to the stricken ones of our great 
national family.” 
Fund to Extend Facilities 
“I want to stress, however,” he con- 


tinued, “that the problem of the crip- 
pled child is so great that in every com- 
munity and in every state the local fa- 
cilitics for caring for the crippled need 
the support and the interest of every 
citizen. Let us well remember that every 
child, and indeed every person who is 
restored to useful citizenship, is an asset 


to the country and is enabled ‘to pull 
his own weight in the boat.’ 
“Warm Springs is only one of the 


many places where kindness and patience 
and skill are given to handicapped peo- 
ple. There are hundreds of other places, 
hospitals and clinics, where the surgeons, 
doctors and nurses of the country gladly 
vork day in and day out throughout the 
years, often without compensation 
“Warm Springs, through the generous 
vifts which are being made to the 
foundation tonight, will be able to in- 
crease its uscfulness nationally, especial- 
lv in the field ef infantile paralysis 
“We shall be able to take more people, 
and [ hope that these people will be able 
to come to us on the recommendation of 
from every state in the Union.” 


doctors fi 
Insurance Men Attending 





Amone the insurance leaders who at- 
tended the Astor affair were: 

Warren M. Gildersleeve and Theodore L 
Rogers, prominent New York State agents; Sam- 
1 D. Rosan, president, Brownsville & East 
New Yor Brokers; Leon L. Saunders, New 
York St Fede Paul Simon, president, 
General Brokers Association; John S. Turn and 
I H. Me 1, respectively New York gener: 

izer and assistant general manager, Aetna 
Life & Affiliated Companies; Col. Francis R 
Stoddard and Justic Albert Conway, former 
New York Superintendents of Insurance; Henry 
L. Callanan, president, and Charles A. Barkie, 
vice-president, Norwich Union Indemnity. 


tutler, Corroon & Reynolds, 


Also Albert N 
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INDIANAPOLIS - 


INSURANCE COMPANY 


INDIANA 


E. C. Green Elected 
Pilot Life President 


COMPANY’S REPORT FOR YEAR 

17.5% Increase in Business Registered 

During 1933; Total Assets 
$13,634,656 


Emry C. Green, who has been for some 
time executive vice-president of the Pilot 
Life of Greensboro, was 1 
dent of the company at the annual meet 
ing of the board of directors 

Gains in insurance in force, 
total and new business 


cliectec presi 


surplus, 


] >| 
de liveres 


assets 





EMRY C. GREEN 
were registered during 1933, according 
the annual report given at the 

Paid-for business for 1933 exceeded 
that for 1932 by 17.5% it was pointed 
out. Total assets were reported at $13,- 
634,656 capital, surplus and contingency 
reserve $1,597,804, total pay t 
policy owners and beneficiaries since 
ganization $19,975,491 

Julius C. Smith, general counsel of the 
company, was added to the board of di- 
rectors, and W. B. Clement, superinten- 
dent of the Industrial division, was mad 
assistant secretary in connection with his 
present duties. 


meetil 


ments 





Inc.; William Otis Badger, insurance attorney 
R. S. Choate, American Automobile vice-pre 
dent; Edgar W. Carr and J. Ives Barton, re 
spectively New York manager and vice-president 
Maryland Casualty; Robert L. Jones, genera 
agent, State Mutual, who is treasurer of 
National Association of Life Underwriters; W. | 
Collins, general agent, Travelers; W. H. Duff, 


Morris Miller and Richard J. Hill, Jr., 

& Deposit; John E. Gossett, Trav 
New York; Monro 

New York insurance broker 

Joyce, former National Surety 

Mrs. Joyce 


elers ; 





manager 
prominent 
Also William B 


with party including 


chairman, a 
his son, Morton, with Mrs. Morton B. Joyce 
Miss Emma C. Maycrink, L. Leverne We 


Nelson B. Hadley, New York Insurance De 


partment; Norman R. Moray, executive vic 
president, United States Casualty dD. Se. < 
Moorhead, vice-president, United States ¢ y 


Lewis, Towner Rating Bureau 


and Martin W. 
essistant manacer 
Much Credit Due H. A. Bayern 

To Herman A. Bayern, pioneer presi- 
dent of the General Brokers Association, 
voes considerable credit for his “behind 
the scenes” direction of the dinner ball 
Mr. Bayern worked strenuously both be 
fore and during the affair in handling the 
details which go to make such an 
occasion a success. His party included 
his mother, Mrs. Bertha Bayern, and the 
Misses Ethel and Frieda Bayern 

Another interested guest was S. Klein 
president of the Union Square depart 
ment store, who had eleven in his party 
and who gave a brief talk over the 
radio. It was a busy evening for daily 
newspaper reporters and photographers 


many 
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NEW ERA IN WORKMEN’S 
COMPENSATION 

There has been an unmistakable feel- 
ing in workmen’s compensation circles 
recently that with the arrival of the 1934 
New Era and with the encouraging re- 
covery plans now helping to bring in- 
dustry back to more nearly normal, this 
should show an im- 


troublesome line 


provement over the past few years 
Stock casualty executives, whose carriers 
have borne the brunt of severe under- 
writing losses over a ten year period, 
now feel for the most part that the steps 
being taken to revise the rating struc- 
ture and the closer co-operation with 
agents, evidenced by the conferences set 
week, will carry considerable 


Insurance 


for next 
significance. commissioners 
are alertly interested, too, in seeing the 
line get back on its feet. 

Most of the 1933 
centered on ways to improve workmen’s 
It is felt that 


discussion during 
compensation rate making. 
twenty years’ experience has more than 
demonstrated the importance of adequate 
rates and an adequate rating system. But 
no less an authority than Leon S. Senior, 
general manager, Compensation Insur- 
ance Rating Board of New York, points 
out in his annual report that rate regu- 
lation in itself is not a complete remedy 
for the ills to which the business may 
be subjected. 


he adds, are not exempt from the uni- 


Insurance organizations, 
versal law governing the survival of the 
fittest. 
fest 
thirteen 
membership and thirty-on 
the field. 


This has never been more mani- 


than in the past four years when 


companies were admitted to 


retired from 


that the old- 
economy in manage- 


It would seem therefore 
fashioned ideas of 
ment, careful selection of risks, skillful 
payroll audit, competent claim and medi- 
cal service, and wise restraint from over- 
expansion have served well the more suc- 
cessful companies toward present leader- 
ship and will continue to guide future 
aspirants. 

Those who gave close attention to Mr. 
Senior’s report were impressed by his 
“Tt is not unlikely that the ex- 
perimental period in workmen’s compen- 
sation has been passed and that the fu- 
ture will bring an assurance of greater 
stability.” He “Tndi- 
cations of improvement are already visi- 


opinion: 


goes on to say: 


ble in the latest available exhibits of loss 
ratios. Further progress is to be ex- 
pected if we succeed in carrying out the 
following program in 1934: 

“1. A general rate revision that will 


1907, at the post office of New 


York City under the act 


for its base an adequate rate level 
latest 


have 
and correction of relativity on 
Schedule ‘Z’ 

“2. A 
values with special reference to any new 
that 


experience. 
review of occupational disease 


lcgislation may be enacted on the 


subject. 


“2 


3. Abandonment or modification of 


schedule rating in the interest of sim- 


plicity and economy with greater free- 
dom for safety work by individual car- 
riers. 

“4. Revision of experience rating so 
that reserve values may not be used as 
a means for unfair competition. 

“5. Extension of inspection and payroll 
audits as a basis for proper classifica- 
tion of risks and accurate determination 
of premium.” 

The point is made that the success of 
this program will depend to a large de- 
gree upon the co-operation extended to 
the rating organization and its commit- 
tees by the individual member carriers. 
“L’ATLANTIQUE” A TOTAL LOSS 


American marine writing insurance 
companies are interested to the extent of 
$900,000 in the 


Tribunal of the 


around decision of the 


Commercial Seine in 
‘aris, France, which has decided that the 
“L’ Atlantique,” 
Channel a 
The underwrit- 


French luxury liner, 


burned in the English year 
ago, cannot be repaired. 
ers, mainly British, will have to pay the 
full sum for which the vessel was cov- 


ered, more than $9,000,000, together with 


interest since March 15 last and legal 
costs. Underwriters maintained right 
along that this liner could be repaired 
and if their contention had been sus- 


tained the total loss insurance would not 
have become payable and the American 
marine market would have saved several 
hundred thousand dollars. 

This decision will come as a great dis- 
appointment to the underwriters, who 
held that 


repair, and to British shipyards, in which 


“L’Atlantique” was not beyond 


the liner might have been reconditioned 
if the Court had taken a different view. 

The vessel was insured for £1,250,000 
for “all risks,” and for a further £880,000 
for total loss. Payment of the first sum 
was not disputed, but the underwriters 
were under no obligation to pay the sec- 
ond sum unless the owners were able to 
justify the abandonment of the ship as a 
total loss 
were proved that she could not be re- 
paired, or alternatively unless it were 
shown that repairs if carried out would 
cost more than £1,250,000. 

The firm of Harland & Wolff, Belfast, 


constructive that is, unless it 
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EDWARD 


W. ALLEN 


Edward W. Allen of Allen & Schmidt, 
general agents for the New England 
Mutual Life in New York City, was re- 
elected potentate of the Kismet Temple, 
Brooklyn, Ancient Arabic Order Nobles 
of the Mystic Shrine, at the temple’s an- 
nual meeting and dinner this week. 
Lowell Thomas, radio talker and world 
traveler, was the speaker at the banquet 
talking about “Through Romantic India 
—Into Forbidden Afghanistan.” Mr. 
Allen is also president of the Life Man- 
agers Association of New York City. 


liner, that 
they could restore her to her former 
condition for £1,240,000. The deprecia- 
tion of the pound made it possible for 
the Irish outbid French ship- 


stated, after examining the 


firm to 
yards. 

Of the three experts appointed by the 
Commercial Tribunal only one admitted 
that 
worthy again, and all three placed the 
cost of repairs at £1,530,000 “at least.” 
The Court has therefore decided that 
the underwriters must pay the £880,000. 


“L’Atlantique” could be made sea- 


The judgment of the Seine Commercial 
Tribunal has caused no surprise in Cher- 
bourg, but the defendants are expected 
to appeal as the judicial inquiry into the 
fire is still open, and the cause of the 
outbreak has not yet been established. 
However, no definite decision can be ar- 
at until the committee of under- 
writers, which has the case in hand, has 
met. 


rived 


If an appeal is lodged, it is probable 
that it will be largely on the grounds 
that the Commercial Tribunal has no jur- 
isdiction, for the policies include a clause 
to the effect that all disputes shall be 
settled by arbitration. 

Although the case is brought against 
the French underwriters, the English 
underwriters are affected, since the poli- 
to the effect that 
decisions of the French Courts shall be 
English underwriters. 
Meanwhile the continues to oc- 
cupy the Homet dock at Cherbourg and 
is likely to do so for some weeks to 
come, thus putting it out of service for 
other ships. 


cies contain a clause 


binding on the 


vessel 





EDWARD T. 


CAIRNS 


Edward T. Cairns, vice-president Fire- 
man’s Fund group of fire and casualty 
companies, who has been East for thre: 
weeks, returned to the head office in San 
Francisco this Monday. Mr. Cairns at- 
tended fieldmen’s conferences at th 
Eastern department, Boston; Southern 
department, Atlanta, and Western de- 
partment, Chicago. He also visited th 
group’s offices in New York City. 

* * * 


Harry H. Adair, president of the Met- 
ropolitan Advertising Co. of New York, 
which handles a number of important in- 
surance accounts including the General 
Reinsurance Co. and Atlantic Mutual, 
has been honored by unanimous election 
as illustrious potentate of Salaam Tem- 
ple, A.A.O.N.M.S. Mr. Adair, a member 
of Bergen Lodge, F. & A. M., Scottish 
Rite, Valley of Jersey City, is also vice- 
president of the Hudson County Shrine 
Club and one of its organizers. Since 
1923 he has held various appointive posts 
in Salaam Temple. 

ce * ok 


C. W. Feigenspan, president, Federal 
Trust Co. of Newark, who was president 
of the Commercial Casualty a number of 
years ago, has been re-elected vice-pres- 
ident of the Newark Sinking Fund Com- 
mission. Mr. Feigenspan, one of. th 
leaders of Newark in public affairs, 1s 
a director of the Commercial Casualty. 

* * * 


J. C. Forsyth, chief electrical depart: 
ment inspector for the New York Board 
of Fire Underwriters, has been retired 
cn a pension after more than forty-two 
years of service. He is well known and 
his fine work has won him widesprea( 
commendation from fire insurance In 
terests. 

a *k * 

Samuel A. Mehorter, New Jerscy state 
agent of the Home of New York and 
grand supervisor of the flock of the Blue 
Goose, acted as end man and soloist a 
the East Orange, N. Elks’ minstre 
show. 

x * * 

B. G. Wills, vice-president, Firemans 
Fund Indemnity, has been elected chait- 
man of the motor vehicle legislative com 
mittee of the California State Chamber 
of Commerce. This newly organized com- 
mittee is charged with the responsibility 
of writing California’s new motor vehicle 
code. 

x * * 

John M. Thomas, president of the N@ 
tional Union Fire of Pittsburgh, was” 
New York City for a few days last week. 
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three strapping University of Chicago foot of the stairs. These men stand in 
students came into his office looking for an orderly line, sometimes a score of 
work during the summer months. As _ them, and as each passenger reaches the 
the tourist travel was about to begin sidewalk he hands his morning paper to 
this visit looked like a solution to Rogers, the man at the head of the line. The 
if he could sell them the idea of being men take the papers eagerly and walk 
porters, or ushers as they are called at off reading the headlines. Theoretically, 
the Union Station. He tried to feel these men might be expected to turn 
them out, and they jumped at the sug- to the help wanted ads, and perhaps they 


“ . ° . - . “> ’ ; 
gestion. “Sure; we know the job. We _ do, but as they walk away they are read- 
worked all one summer in Yellowstone — ing the big headlines about gold devalua- 

” ° 4 coat 2 
Park. tion, emergency activities and other na- 


That was the start of the student sup- tional news. 


@ ply of ushers, or porters, at Union Sta- - * 2 
tion. In the summer as many as a dozer +s 
Region e i The Ghost of Tiajuana 
Be colleges will be represented among the ies : 
T Many travelers to the Pacific Coast 


ushers. There are students in winter 
also who either work the night trains during the prohibition era have memories 
or work days and go to evening courses. Of a dash to Tiajuana just across the 
It will be news to many people to Mexican border where a wild type of 
9 Kearn that it is possible to have an indi- night life prevailed with rows of saloons, 
= vidual porter meet a passenger and stay Might clubs and gambling places. But 
with that passenger until he or she Trepeal ended that. Tiajuana is deserted 
reaches their destination. It is not an and many of the places boarded up. The 
uncommon experience at Union Station, famous “mile-long-bar” is still open, but 
Chicago, according to Station Master it echoes to the occasional footfall in- 
: : ai Rogers, to have a passenger, who makes Stead of the clinking glasses and com- 
Traveling Is Increasing end section. The result was that more regular trips to the city and has come motion of prohibition. 
A eye appeared to have been sold t 4 know certain ushers, wire to the Agua Caliente now draws the crowds. 
turned from a swing around the country eae ae eee tee pd Whee station master giving the man’s number rhe races are now held there also. | The 
E>. . eae », or name asking that he meet a certain flying field adjoining the picturesque ho 
which included the South, Pacific Coast the train got under way, sleeping car train, giving also the space location. If tel and swimming pool always has a few 
from Mexico to Seattle and the Middle passengers came back and helped take  gich’ 4 person desired the services of planes and sometimes many parked there. 
possession of the lounge car so that some an usher for any part of the day, as for It is a favorite flying trip for the mo 
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An insurance friend who has just re- 


West, tells me that there is a notable 





’ increase in traveling throughout the corona dln a ye Bagge Mg instance in the case of a traveling sales- tion picture people from Hollywood. 
- country, particularly in the West. The found themselves standing in the aisle ™2" with sample cases, he can get one x * * 
wy passenger rates put i fect 1: holding on to each other. — + et ee SS eee. A Bedside Comment 
lent Fire- ee PRESERES SALES PER He effect last es > Sane si : such a case the usher will change from 
| casualty fall by the Western Passenger Associa- lhe insurance man found considerable his uniform to street clothes. An insurance executive, somewhat sus- 
for three tion was evidently a profitable move for abstract encouragement in these crowd- At present there are 125 ushers, or picious of the frequent absence of his 
ice in San the railroads. — The rate prevailing in ed traveling conditions, but he also had porters, at Union Station. Only about a secretary on account of illness, decided 
“airns at- that territory is two cents a mile and some comments on the poor preparation dozen of the older, more experienced to call at her home. Admitted by her 
; at th Pullman fares have been reduced one- for increased travel which the railroad men get minimum wages, and they act mother and informed that she was in 
Southern third. This latter eliminates the sur- had made, at least in this instance. “On 4. captains for the rest, who must de- _ bed he first registered surprise, then said, 
stern de- charge on Pullman fares in foree for returning from the diner | found my pend upon tips. In the summer they with a little confusion: “Glad to see 
isited th many years which is still collected in the lounge seat occupied by a oe wf scan make an average of about $30 a you sick.” 
ity. Eastern territory. ; could not very well say to her, ‘Ww  - week Ab -clhee tment may be as low - ee * 
Railroad people regard a marked in- you please go home and let me _ sit as a dollar a day. Superintendent Palmer’s First Year 
crease in passenger travel in winter down ? sabe ; 
the Me months as significant of increased freight Incidentally, the diner was cleaned out * = An insight into the tremendous task 
ee es business to follow. The movement of of food and the insurance man, who Some People’s Idea of “tHand before an insurance commissioner in a 
ew York, people during other than the tourist sea- finally got a place in the diner late in B ” large state was given by Insurance I)1- 
ortant in- son, which is heaviest in the summer the evening, had to eat ham and eggs _ agease : ; rector Ernest Palmer of Illinois in an 
Genera months, is viewed as indicating a stimu- instead of one of the two regular dinners This system of porter service at rail- address before the Insurance Brokers 
Mutual, lating activity in business which results or something from the list of entrees the road stations is taken quite seriously Association of Illinois last week. It was 
: election in the movement of goods. menu carried. Being a man of action, by railroad passenger departments. They just a year ago that he was appointed. 
am Tem- The organized tours have been better he reported the condition to the railroad not only wish to give all reasonable serv- Mr. Palmer first was presented with a 


. member ice to arriving and departing passengers — pronze plaque of Lincoln by the brokers 


patronized this winter and steamship and has a letter from the general man- 


Fringes lines also report a healthy increase in ager saying that an extra Pullman car but —_ ie hae ——, of rir gg as a token of their esteem and of appre- 
y Shrine that type of traffic. has been put on this train. Pie had fone yp eo recheg one g MR sess relies eg, cantcancnal tamale silly i 
s. Since * * * * * * ya ) wm. ‘ gpd ciel ton Be sete agS ducers in their attempts to raise the 
lo al ‘ , wee comparatively simple standards of agents and brokers. 
el ie Packing Them In White Men Porters matter. But, according to the railroad Mr. Palmer asserted that he had never 
\n example of packing them in in rail- \ surprising number of cities use white people, a woman's idea of hand baggage worked as hard in his life as he has 
road passenger travel that is reminiscent men as station porters. In fact, there is usually more than one porter can hang = quring the last year “but it’s fun most 
Federal of the war years and also of boom times are some cities that have had nothing on his person. It is not uncommon for of the time.” He gave as the principal 
president was experienced by this insurance man but white porters for many years. A  @ Woman passenger to arrive with ne accomplishments of the year the estab- 
umber of in traveling between Seattle and Port- well-known case is that of the Union where from six to ten pieces. An actual lishment of the insurance department as 
ice-pres- land. North of Portland, Ore., there is Station, Chicago. All but two of the C@se 1s that of a a Seer who a separate entity and the enactment of a 
nd Com- a joint service over the Northern Pacific Chicago stations have white porters. had three Pullman trunks, four suit cases, jew life insurance investment law, w hich 
of the right-of-way used by four railroads. Among some of the other cities where four gladstone bags and some smaller pe described as “probably the best in 
ffairs, is Trains for the South and East are made white porters are found are Denver, St. hand pieces. The known record to date the forty-eight states.” ; 
sualty. up at Portland and travelers from Seat- Louis, Kansas City and Omaha. Seattle  '% the case of a woman with twenty-one He promised that he would ask for 
é tley Tacoma, Olympia and intermediate stations have Japanese. pieces who insisted on the services of considerably larger appropriations next 
points disembark at Portland and change This will be surprising to some people only one porter because she complained year so that he can adequately serve 
depart: to their respective trains. It is a five who consider the colored porter an in- She could not watch two men. Phere is the insurance business. The Illinois de- 
‘k Board hour run from Seattle to Portland and © stitution in railroad service. More than another side to this overloading of por- partment now has ninety-six employes 
| retired when this insurance man reserved a Pull- once it has proved a great shock to ters, for it 1s not uncommon experience but he intends to ask for thirty or forty 
orty-two man chair at the ticket office in Seattle traveling Southerners. In one instance for these men to be sent to the hospital sore. He said that including all types 
own anil the ticket agent remarked, “You have a Southerner made a vigorous protest to for hernia operations. : of carriers, there are 1,488 concerns do- 
lespread the last chair on the train.” the railroad company for employing The numbered ticket system for train ing business in Illinois. “Figure out the 
ince in- In the West the railroads use different white men in what he called a menial arrivals used in a great many cities has almost superhuman task that we have 
kinds of club cars, or lounge cars, as i xreatiy facilitated this handling of bag- to keep up with all of this number, yet 
they are called, than are used in the Quite in ‘contr ast to this point of view gage on the arrival of large trains. . rhe we are supposed to know the true con- 
ey state East. The type that was carried on this Rogers, station are tears soupy — - “3 ticket dition of all of them. 
ork and train was in three parts; one end had a Chicago. At uich contains his number, the SOGESEC He brought applause when he told the 
have been is loaded on trucks, and the passenger brokers, “If you pay from fifty to sixty 


the Blue 
jloist at 


small section of regular Pullman chairs; 
hext was a lounge section, customarily 


grown grey in 
majority of porters 


can then go on out independently to the 
taxi stand where the porters as they 


thousand dollars annually for brokers’ 
licenses we should spend most of it to 


minstrel wed by sleeping car passengers for - prec Bhaas” gs ideo ms L 
smoking or refreshment, and at the other at this station are < , courteous young = 4Triv¢ with the hand trucks call out their = ,now the type of men and women who 
end a small section of about eight chairs The quality of the porter service number. This system is also a check get those | licenses.” ; 
sometimes separated with a glass door i stati i caused the on the baggage thieves who have been “There is no doubt that people of the 

reman’s Where men may sit and play cards or some inquiries known to rush fine hand baggage pieces state are more interested in insurance 

d chait- otherwise amuse themselves. This end of Station Masier coon about his staff, into taxis and make off with them in than ever before,” he said, and told of 

ve com: section is usually, although not necessar- ek sr ae if as the eficiency of this es- the confusion of arriving passengers. an 83-year-old man who asked him to 

‘hamber ily, avoided by women travelers. Cus- g¢ public varies * * * pay his nang — ge Noage — 

ed com- tomarily none of the seats in these two vides among cities. his money and interest when the policy 

nsibility lounge eer onte i sold. Club car seats It seems it is quite a problem to re- Down-and-Outers Up on the News became a claim. About 00% of the in 
vehicle are never sold in the East. cruit porters for the rush of the tourist In the Chicago Loop there is an odd quiries are about life insurance 
When this insurance man was taken i overmanned at custom. From early morning men stand He predicted that his innovation of 
to his seat by the porter he found it was explanation of his ex- in line at the foot of “L” stations and making examination reports of compa 
the Na the last seat in the lounge section. Per- i Master Rog- as passengers come down from trains nies public records after the hearings 
was in sons who boarded the train after it left ers said that one day just at the close they hand over their morning paper to are over, would have quite an effect 


t week. 
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60-Day Rule Amended 
To Meet Objections 


A COMPROMISE IS 
National Seed Meet 
Losses Be Paid Now 30 Days 
After They Occur 


REACHED 
Fire 





When the National Board of Fire 
Underwriters at its special meeting last 
week further liberalized the 60-day loss 
“rule” by amending it to provide for the 
“payment of losses thirty days from the 
date of the loss,” the fire companies still 
retained the principle of the wisdom of 
allowing adjusting departments a_ rea- 
sonable amount of time to check cir- 
cumstances surrounding each loss. At 
the same time the National Board met 
the objection of those who declared that 
continuance in effect of the 60-day rule 
was doing fire insurance more harm than 
good by alienating the good will of poli- 
cyholders and providing a competitive 
weapon for fire insurers not adhering to 
this self-imposed practice. 

The resolution approved unanimously 
by the National Board in a short ses- 
sion !ast Thursday afternoon was pre- 
pared by the executive committee earlier 
after some decided differences in views 
had been expressed. Following is the 
text of the resolution: 

“That the National Board of Fire 
Underwriters, in special session assem- 
bled, reaffirms the recommendation in 
respect to the deferred payment of 
losses as embodied in circular letter to 
members of the National Board under 
date of May 11, 1933, with the exception 
that it provide for the payment of losses 
thirty days from the date of the loss.” 

Mallalieu Explains Change 

General Manager W. E. Mallalieu of 
the National Board last Friday sent to 
member companies the following bulle- 
tin on the action taken at the meeting 
Thursday: 

“The National Board of Fire Under- 
writers, after a careful review of the 
present situation and with full recogni- 
tion of the benefits accruing from its 
action considers that the conditions 
which existed at the time its recommen- 
dations for withholding loss payments 
were adopted have so changed as to 
justify modification thereof. It, there- 
fore, recommends to its member com- 
panies that payment of losses in excess 
of an aggregate of $500 for all compa- 
nies interested be withheld for not less 
than thirty days after the date of loss: 
and that they continue in the interest of 
the public to use scrupulous care to with- 
hold payment for the period stated in 
the policy or provided by law in every 
case where there is criticism of origin of 
fire, or regarding a claim made, or where 
investigation of either is under way by 
the authorities. 

“It is recommended that the modifica- 
tion be made effective as of February 
1, 1934.” 

Few Payments Will Be Delayed Now 

This compromise with the critics of the 
60-day loss rule more than half 
way. Whereas the old rule provided 
that payment of fire losses in excess) of 
$500 be deferred for a period of sixty 
days after filing of proof of loss, the 
amended recommendation fixes a period 
of thirty days “from the date of the 
loss.” In reality this means that the 
vast majority of large fire losses will 
now be paid without delay because gen- 
erally thirty days at least are required 
for the ordinary adjustment of claims in 
excess of $500. Only a few loss pay- 
ments are likely to be delayed under 
the compromise decision 

Many local agents feel that the 
amended rule is a substantial improve- 
ment over the old requirement but con- 


goes 


(Continued on Pave 28) 


Wolff Does Not Fear 
Federal Interference 


AGAIN DEFENDS CODE ACTION 
National Association President Feels 
There Must Be Regulation of All 
to Prevent Unfairness 
Efforts to remove the fear that unwel- 
come Government supervision will fol- 
low Federal approval of a code for in- 
surance were made by Allan I. Wolff of 
Chicago, president of the National Asso- 
ciation of Insurance Agents, in a talk 
given at the Indiana Insurance Day 
meeting at Indianapolis on Tuesday. He 
also admitted that the agents do not 
claim that the proposed code filed by 
the National Association in Washington 
is perfect but argued that such a filing 
is entirely consistent in view of devel- 
opments adverse to local agents’ inter- 

ests. 

While no date has been fixed yet by 
the N.R.A. for a hearing on the agents’ 
code many fecl that a hearing will be 
held this month or early in March. Dur- 
ing the week of March 19 the National 
Association will hold its mid-year con- 
vention in Louisville, Ky., and the N.R.A. 
has informed the agents’ association that 
no hearings will be scheduled as to inter- 
fere with this meeting. In the meantime 
interest in the code plus efforts of mem- 
bership drives are bringing many agents 
into the ranks of the National Associa- 
tion. In two weeks in January there was 
a gain in membership of more than 300 

Mr. Wolff believes that the agents are 
justified in seizing an opportunity to ac- 
complish some of the things for which 
they have fought for many years. Con- 
tinuing he said: 

Believes All Interests Will Gain 


“Tt is their honest belief, and in this 
they have the concurrence of most com- 
pany executives, that the cbjectives 
sought by the trade practice provisions 
of the code are the very things needed 
by all interests involved. If there is a 
controversy between companies and 
agents, it is not in the need for action 
but the means and it lies largely in the 
respective reactions toward the invitation 
which the Government has tendered, not 
particularly to the business of insurance 
but to all business. 

“We of the agents’ association believe 
that the Federal Government is challeng- 
ing the honesty of business in about the 
following words: ‘You have said _ for 
many years that you want less Govern- 
ment in business. Perhaps you have been 
right, and this administration will now 
give you the machinery with which to 
prove your case. Never heretofore have 
you had a voice in the control or direc- 
tion of legislative action subsequent to 
its adoption. Here is a piece of legisla- 
tion whereby business may govern itself, 

(Continued on Page 24) 











Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 


Sound Insurance 





FIRE ASSOCIATION OF PHILADELPHIA 


Established 1817 


VICTORY INSURANCE COMPANY 
Established 1919 


THE RELIANCE INSURANCE COMPANY 
Established 1841 


for over a Century 





Chicago 
Atlanta 


HEAD OFFICES 
Fourth and Walnut Streets, Philadelphia 


DEPARTMENTAL OFFICES 
San Francisco 


New York City 


Dalles 
Toronto 





OCEAN AND INLAND MARINE DEPARTMENTS 
Appleton & Cox, Inc., Attorney 
8 South William Street 
New York City 


Service Offices or General Agencies in all Principal Cities 








Detailed list of Securities showing condition as of 
December 31st, 1933, will be supplied on request. 








Automobile Ins. Co. And 
Standard Fire Figures 


The Automobile of Hartford has total 
admitted assets of $18,248,792, the 1933 
annual statement shows. After setting 
up a contingency reserve of $1,500,000 to 
take care of the difference between the 
valuations prescribed by the insurance 
commissioners and actual market values, 
of stocks and bonds not amortized 
and in addition a special reserve of $1,- 
600,000, the surplus of the company is 
$3,366,387 in addition to its paid up cap- 
ital of $5,000,000. The company experi- 
enced an underwriting profit of $604,365. 
Net premiums in 1933 were $5,884,211. 

The Standard Fire has admitted assets 
of $4,454,066. After setting up a contin- 
gency reserve of $300,000 to take care of 
the difference between the valuation pre- 
scribed by the insurance commissioners 
and actual market values, the surplus of 
the company is $1,225,164 in addition to 
its paid-up capital of $1,000,000. The 
company shows an underwriting profit of 
$107,148. Net premiums written in 1933 
amounted to $1,449,311. 





J. A. Kersey, General Agent 


United States Fire Branch: 80 John Street, New York 


Georce Z. Day, Ass’t General Agent 





PREMIUM RESERVE 
OTHER LIABILITIES 
CONTINGENCY RESERVE 
SURPLUS 

*TOTAL ASSETS 








U. S.—. Statement June 30th, 1933 


*New York Insurance Department Valuation Basis 


$1,815,387.12 
725,570.91 
1,499,673.56 
9,867,713.63 
13,908,345.22 





Two Old Philadelphia 


Firms Are Reorganized 


Henry W. Brown & Co. and Brown, 
Crosby & Co. of Philadelphia have dis- 
solved and the partners have separated 
to form the new firm of Henry W. 
3rown & Co. and Towers, Perrin, Fors- 
ter & Crosby, Inc. This does not affect 
the brokerage organization of Brown, 
Crosby & Co., Inc., of New York. E. U. 
Crosby has retired from the Philadelphia 
firms but. continues as president of the 
New York firm. 

Partners in the new Henry W. Brown 
& Co. are Henry I. Brown, Henry R. 
Ruhl, Samuel Potter, Walter G. Jones, 
Henry K. Seal, Henry D. Booth and 
Frank J. Wise. The following partners 
in the old firms will be connected with 
the new corporation of Towers, Perrin, 
Forster & Crosby, Inc.; Walter J. Chase, 
Arthur U. Crosby, H. Walter Forster, 
Charles C. Perrin and John Alden Tow- 
ers. H. P. Weaver, who was associated 
with the old firms, will also go with this 
corporation. 





YOUMANS WITH NORTH BRITISH 

As of February 1 H. C. Youmans dis- 
continued his binding agency and be- 
came associated with the North British 
& Mercantile group, operating from 1% 
William Street, where he will continue 
to solicit country-wide brokerage bus'- 
ness. Mr. Youmans is well known of 
the street, having been in contact with 
brokers for nearly twenty years, and 's 
recognized as one of the leading pro 
ducers in the business. 





BUFFALO WATER SUPPLY 

Following a $200,000 fire in the south- 
ern part of Buffalo, N. Y., the city coun 
cil has begun an investigation to detet 
mine whether there is an adequate water 
supply in that section of the community, 
several bad blazes having occurred there 
and low pressure being given as a caus¢ 
for the spread of these fires. 
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Advertising By Stock Insurers 
Is Held Essential For Success 


Publicity Superintendent of Commercial Union Companies 
Says Advertising in Insurance Press Makes Selling Easier; 


Good Will and Public 


Victor A. Johnston, author of the ac- 
companying article on the value of adver- 
tising for stock imsurance companies, ts 
superintendent of the printing and pub- 
licity department of the Commercial 
Union group of fire and casualty compa- 
nies. During the last few months he has 
studied the advertising of stock companies 
and has become more convinced than ever 
that it pays to advertise. His thoughts 
and suggestions on this subject follow: 

The never-ending problem of every 
fire and casualty insurance agent is how 
to sell more insurance. Yes, it is your 
problem, too—no matter how big or how 
busy you are. There isn’t an agent on 
the continent who can afford to cease 
thinking about this problem of selling 
more insurance. 

30th for the company and for its 
agents, and all other employes who come 
into contact with the fire and casualty 
insurance business, selling is the domi- 
nating bread-and-butter activity. And it 
always will be. Please don’t think I am 
discounting the underwriting end and 
managerial ability, or any other impor- 
tant factor in the insurance field. With- 
out them profits cannot be maintained. 
Yet among all these factors selling, of 
necessity, comes first. 

Selling Always a Big Problem 


Because that problem is universal—be- 
cause it must be continually solved—be- 
cause it never stays solved, but must be 
met afresh, almost from day to day— 
for all these reasons a thorough, prac- 
tical down-to-the-ground study of sell- 
ing methods is essential to your enlarged 
success. The answer is salesmanship. 

Every fire and casualty insurance agent 
would like to obtain more business—in 
shorter time—with less effort—on a basis 
of greater satisfaction to his clientele, 
and therefore leading to permanently 
profitable relations. The only question 
is how to win these results. 

The selling of fire and casualty insur- 
ance, to be effective, must serve the in- 
terests of the prospects. It must be 
founded on an intelligent understanding 
of each prospect’s insurance require- 
ments; on ability to give him sound in- 
formation regarding his individual re- 
quirements—analyzing them carefully— 
before recommending any coverage or 
any amount; on placing the prospect’s 
Imsurance in a company known for its 
stability and strength and known to set- 
tle claims promptly and fairly; on saving 
money for the prospect by obtaining 
every obtainable rate discount; on study- 
ing the prospect’s needs as a whole, pro- 
viding for them as they change and 
pointing out any weak spots in the in- 
Surance schedules; on informing the 
Prospect immediately of improved under- 
Writing methods or new forms of insur- 
ance which might save him time or 
money; on rendering real assistance to 
the prospect as claims arise under his 


Policies. These characteristics constitute 
sensible, insurance business - building 
salesmanship. 


Insurance Advertising of Recent 
Growth 


We know that few businesses in the 
world are as complex and intricate as 
fire and casualty insurance, whatever 
form it may take; that there is no busi- 
ness so subject to misunderstandings by 
the public and even by its own agents 
in the field who actually are its loud 
Speakers to the public, its molders of 
Public opinion. 

. UP to a few years ago fire and casualty 
Msurance held that it had nothing to 
advertise and even today its advertising 
account is but an insignificant percentage 


Lost by False Economy 


of its income. Compared with other 
lines of endeavor—except possibly such 
forms as might be classed strictly as 
professional—fire and casualty insurance, 
unqualifiedly one of the greatest and 
most progressive of all businesses, has 
grown to its present position with a mini- 
mum of advertising, in the technical 
sense in which that word is used to illus- 
trate the display message. 

From this general summary and in re- 
lation to collateral facts with which you 
are familiar, we have deduced to our own 
satisfaction at least that: 

There is no business with more to ad- 
vertise; 

There is no business that 
more by advertising. 

The development of fire and casualty 
insurance to its present high efficiency 
and volume has come through progres- 
sive ideas and ideals of management: and 
service presented to the public through 
the agent, who, collectively, is known as 
the American Agency System. Without 
this agent there is no question that fire 
and casualty insurance would be far be- 
hind what it is today. 

Ads Prepare the Way for Sales 

But this staff must be kept alert and 
informed. There is no better way than 
through advertising which will prepare 


could gain 


their way to the public and increase 
their sales. In the old days they used 
to say: “Competition is the life of trade.” 


That has been changed. Today advertis- 
ing and co-operation are the life of trade. 
Cease to advertise and the public forgets 
you overnight. It is hard to come back, 
for another who has consistently adver- 
tised will take your place if you drop out. 

3ruce Barton, one of America’s fore- 
most advertising executives, says: “‘You 
can’t advertise today and quit tomorrow. 
You’re not talking to a mass meeting. 
You're talking to a parade.” 

Every year there are-vital changes in 
14% of our population and advertising 
must take these changes into considera- 
tion. The fire and casualty companies 
must advertise not only to hold and sell 
their old policyholders—but to make new 
prospects, for the old population dies or 
moves away and new population is con- 
stantly appearing. Out of 100,000 people 
there are annually 2,083 new born, 1,042 
brides and as many bridegrooms open 
new homes, 1,656 persons enter other 
homes or apartments and 1,156 die. 

Failure to Maintain Advertising 
Cuts Profits 

A recent compilation shows _ that 
twenty large corporations that consist- 
ently maintained their advertising 
through the depression showed remark- 
able results without exception, and com- 
pletely out-distanced twenty other large 
corporations that failed to maintain 
their advertising. 

We all remember, perhaps, a certain 
soap that years ago was sold in vast 
quantities all over the United States be- 
cause it was well advertised. But the 
advertising was stopped—and the sales 
stopped, too, and now no one ever hears 
of that soap and it is completely off 
the market. We also recall at this mo- 
ment a breakfast food that years ago 


was a best seller. It was well adver- 
tised then. But someone thought it 
could sell without advertising—but it 
didn’t. It died a commercial death when 


the breath of advertising was taken out 
of it. 

A well known soap company recently 
reduced the annual dividend basis from 
$2.50 to $1.00 a share. in order to con- 
tinue its policy of spending $1,000,000 or 
more a month on advertising. “The of- 
ficials of the company are not guessing,” 
said the president. “They know the les- 


son taught by the history of marketing 
and advertising. It is this: continue ad- 
vertising or sink into oblivion.” 

The company willing to cut dividends 
now to preserve its advertising when 
others are reducing theirs is acting with 
vision. Its stockholders, making a tem- 
porary sacrifice, are bound to benefit in 
the long run. 

The sale of any kind of insurance is 
essentially no different from the sale of 
any other commodity or service. To 
be sure, almost everybody is a prospect 
for one or more of the contracts sold 
by fire and casualty companies. But 
some are much better prospects than 
others and not all companies write all 
kinds of contracts. 

What Insurance Advertising Will Do 


At the National Association of Insur- 
ance Agents’ conference held at Chica 
go during the Century of Progress Ex- 
position, Albert Dodge of Buffalo, in his 
report as chairman of the committee on 
publicity and education, said: 

“Advertising is a typical development 
of the character and thinking of the peo- 
ple of the United States. It has become 
a part and parcel of the everyday life 
of the country. It is the most power- 
ful force that we know of in molding 
public opinion, in combating unfavorable 
propaganda, and in building good will 
and public confidence. 

“An intelligently prepared campaign 
of advertising and publicity backed by 
properly organized sales effort will main- 
tain the confidence of present policy 
holders and thereby reduce mutual com- 
petition and establish stock fire, casualty 
and surety insurance as the best and 
most generally used of all insurance 
plans. It will establish the value and 
necessity of agents’ services, build up 
and sustain the morale of local agents 
and field men, attract better agents and 
new businesses and pave the way for a 
greater portion of the increased busi- 
ness that must inevitably come from the 


new conditions—next year and all suc- 
ceeding years.” 

Perhaps none of the readers, after 
reading the advertisement of an insur- 


ance company, will rush to his agent and 
demand a policy—that is in many in- 
stances not the purpose of advertising 
It creates acceptance, not demand—ac- 
ceptance of the company’s name before 
the public and, with this, acceptance of 
the agent who offers that company’s pro- 


tection. Advertising in any form, in the 
insurance periodicals, makes © selling 
easier. 


N. J. AGENTS’ MEETING FEB. 21 

The New Jersey Association of Un- 
derwriters, the local agents’ organiza- 
tion, will hold its mid-year meeting at 
the Stacey-Trent Hotel in Trenton on 
Wednesday, February 21. The meeting 
will begin at 10 o’clock in the morning 
and continue until late afternoon. Sec- 
retary-Counsel Walter H. Bennett of the 


National Association may be one of the 
principal speakers Full consideration 
will be given at this meeting to bills 


before the New Jersey legislature af- 
fecting the interests of local agents. Wil- 
liam G. Hurtzig of Morristown is presi- 
dent of the association. 


FLORIDA FIRE LOSS RATIOS 

For the four years ending with 1932, 
the ratio of Florida fire losses to pre- 
miums was 54.08%, according to a report 
of Insurance Commissioner W. V. Knott 
to the governor of that state. This ra- 
tio compares with 59.04% for the ten 
years ending with 1928. Other ten vear 
divisions show the following results: 
1909-1918, 50.3%; 1899-1908, 7507; 1889- 
1898, 49.2%: 1879-1888, 98.1%. The first 
ten vears had four vears with over 100% 
losses and one over 200% 


IRVINE WITH HAUGHTON & CO. 

Herman V. Irvine has joined the re- 
cently formed Philadelphia agency of 
Haughton & Co. as fire and casualty 
agency manager. For a number of years 
he has been counterman in the office 
of Tifft, Layer & Co. and previously was 
identified with Thomas C. Foster & Co. 
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C. C. Hewitt Resigning 


From National Fire 
TO GO WITH BOSTON FIRM 


Vice-President of Hartford Company to 
Join Boit, Dalton, Church 
and Hamilton 


Charles C. Hewitt, vice-president of 
the National Fire of Hartford and affil 
iated companies for the last four years, 


is resigning to enter the agency and 


brokerage field with the well-established 
firm of Boit, Dalton, Church & Hamil- 
ton, metropolitan and general agents at 
Boston Announcing the resignation of 





HEWITT 


CHARLES C 


Mr. Hewitt, President Frank D 
of the National Fire says 

“We shall miss Mr. Hewitt as an im 
portant and constructive member of our 
official family. He has served ably as an 
officer of our company for over nine 
years and prior to that for about six 
vears as a field man. He is consistently 
loyal and energetic and in yielding to 
his desire to change to the agency and 
brokerage business with such an emi- 
nently successful firm as Boit, Dalton, 
Church & Hamilton, we have done so re- 
eretfully on the one hand and gladly on 
the other, because of the benefit he will 
receive by the change. His native talent 
for business buiiding will, we are sure, 
contribute to the increased 
the firm which he is now entering, and 
while regretting the loss of his services 
from our own stand, we are comforted 
by the realization that he will continue 
to be associated with us in one of our 
very important and valued agencies. H¢ 
and his firm have our best wishes for 
the utmost success in the new arrange- 
ment effective in the near future.” 


| ayton 


success ot 


An Expert on Production 


Boit, Dalton, Church & Hamilton was 


formed several years ago through the 
amalgamation of four of the oldest in- 
surance offices in New England, which 


were founded individually - between 1865 
and 1878. In line with the policy of im 
proving its standing constantly and 
broadening its scope the agency has ac 
quired Mr. Hewitt as a partner because 
of his wide knowledge of insurance and 
his natural ability for increasing pro- 
duction 

Mr Hewitt entered insurance it 
March, 1910, as an inspector and rater 
and applied the Dean Schedule to the 
major mercantile district of Chicag 
where he was born on November 3, 1889 
Between 1910 and 1918 he served witl 
the Chicago Board of Fire Unde 
the Western Canada Fire Underwriters 
Association and the Indiana Inspectior 
Bureau at Fort Wayne He was 
chief rater for the Missouri Insurar 
Department and schedule make: 

(Continued on Page 24) 
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Pittsburgh Ineurance 
Day Plans Progressing 


SEVERAL SPEAKERS LISTED 
Wm. Quaid, E. M. I. Allen and H. R. Gor- 


don Already on Program for Con- 
vention on February 19 


Plans for Pittsburgh’s Insurance Day 
on Monday, February 19, are progress- 
ing speedily. The Insurance Club of 
Pittsburgh is arranging the program 
which will open with a general session 
in the morning at the William Penn 
Hotel. William Quaid, vice-president of 
the Home group, will talk as a guest of 
the Insurance Agents Association of 
Pittsburgh and the Casualty Association 
of Pittsburgh will also present a speaker. 
At the luncheon, which will be in charge 
of the Smoke & Cinder Club, there will 
also be a speaker. 

In the afternoon Harold R. Gordon, 
executive secretary of the Health & Ac- 
cident Underwriters Conference, will 
discuss the subject of accident and health 
insurance from a sales standpoint and 
E. M. Allen, executive vice-president of 
the National Surety Corporation, will 
talk on the production of surety and 
fidelity business. The Pittsburgh Acci- 
dent & Health Managers Association 
and the Surety Association of Pittsburgh 
are in charge of the afternoon program. 
The principal speaker at the dinner will 
be John Dickinson, Assistant Secretary 
of Commerce. 

As usual a large number of company 
executives will be present for the Insur- 
ance Day meetings. Those who have 
already accepted invitations extended by 
the Insurance Club of Pittsburgh include 
the following: 


Leaders Who Will Be Present 


A. Wesley Barthelmes, inland marine 
manager of the America Fore group; 
John G. Yost, assistant secretary of the 
Fidelity & Deposit; Harry F. Ogden, 
vice-president of the Fidelity & Guar- 
anty Fire; C. C. Hannah, ge ype de- 
partment manager, and H. . Legg, as- 
sistant secretary, of the Fireman’s Fund; 
Jesse S. Phillips, chairman of the board, 
Great American Indemnity; Harold 
Warner, United States manager, and C-. 
A. Nottingham, assistant manager, 
Royal - Liverpool groups; John M. 
Thomas, president of the National Union 
Fire. 

Also Frank D. Moses, secretary man- 
ager, and James P. Lavelle, president, 
Pennsylvania Association of Insurance 
Agents; J. R. Stewart, vice-president of 
the Aetna (Fire); J. D. Van Scoten, 
vice-president of the Standard Life; 
Richard Deming, first vice-president of 
the American Surety; George L. Larkin, 
assistant United States manager, Ocean 
Accident & (Guarantee; N. A. Weed, 
president of the Globe & Republic; Ken- 
neth H. Bair, Greensburg, Pa., National 
Association of Insurance Agents; P. C. 
Cothran, secretary of the Phoenix of 
Hartford; Robert F. Stewart, secretary 
of the North British & Mercantile. 

Also Fred S. Garrison, secretary of the 
Travelers Indemnity; William T. Read, 
president of the Camden Fire; L. L. 


Wiltbank, general agent of the Com- 
mercial Union; Harry von der Lieth, 
general agent of the Phoenix Assur- 


ance; Homer W. Teamer, secretary- 
manager of the Insurance Federation of 
Pennsylvania, and George H. Reaney, 
president of the United States Guaran- 
tee Co. Other company executives are 
expected to be present. 


MISSISSIPPI COMMISSION 

The Mississippi Senate‘s insurance 
committee has rejected a bill offered by 
Senator Roberts to abolish the insurance 
commission and transfer its duties to 
the commissioner of insurance. Instead 
the committee proposes to retain the 
three commissioners who are paid $3,600 
each annually and expenses, and to re- 
duce this compensation and also to cur- 
tail the commission’s authority. 






ROCHESTER BOARD ACTIVE 


New York Insurance Board Has 180 
Members; Planning for Convention 
of State Association 
The Underwriters Board of Rochester, 
N. Y., reports an increase in membership 
from 154 members a year ago to 180 at 
present. One reason given for the in- 
creased activity of this local board is 
preparation for the annual convention of 
the New York State Association of Local 
Agents, Int., which will be held in Roch- 
ester the latter part of May. Another 
reason for a successful year is the work 
of the diocesan committee which has su- 
pervised for the last two years the insur- 
ance of the Roman Catholic Diocese of 

Rochester. 

Officers of the association for the cur- 
rent year are: 

Thomas A. Sharp, president; Louis C. 
Hock, vice-president; James H. Farrell, 
secretary-treasurer; Louis Hawes, execu- 
tive secretary. 

The following committee chairmen 
have been appointed for the current 
year: Fred W. Townsend, accident pre- 
vention; Raymond H. Dana, rag wom 
Charles H. Geyer, auditing; C. Edward 
Cram, bond committee; Theodore M. 
Childs, casualty ; George Dietrich, Cham- 
ber of Commerce; Louis C. Hock, dio- 
cesan insurance committee; Moti T. 
Slade, educational; Jos. Hasselwander, 
entertainment and picnic; Robert F. 
Woerner, finance; W. Osborne Ashley, 
fire insurance; A. S. Bates, fire preven- 
tion; Ernest A. Paviour, forms; Howard 
k. Bacon, legislative; Charles H. Tuke, 
membership development; Walter Dut- 
ton, publicity; Robert E. Frielich, speak- 
ers; “Hi” E. Clements, statistical. 


Fight Massachusetts Bill 
To Protect Mortgagees 


Fire insurance representatives offered 
opposition to a bill before the Massachu- 
setts legislature designed to make a fire 
policy attach in favor of a mortgagee 
even though it may be void from incep- 
tion at a hearing held in Boston last 
week. The bill is bascd on the recom- 
mendation of Insurance Commissioner 
Merton L. Brown and he was its sole 
supporter. The Commissioner says there 
is doubt today whether a mortgagee is 
protected under a fire contract that is 
void from the beginning. President Wil- 
liam R. Hedge of the Boston Insurance 
Co. told the joint insurance committee 
of the legislature that he does not be- 
lieve the state has the right to make 
an invalid contract valid simply because 
a mortgagee’s name appears in an insur- 
ance policy. Others who opposed the 
bill were Claude L. Allen, represenfing 
the National Board of Fire Underwriters, 
and John W. Downs, counsel for the 
Insurance Federation of Massachusetts. 


VIRGINIA BILL ON LOSSES 

A bill has been introduced in the Vir- 
ginia legislature designed to do away 
with the value clause in fire policies, its 
patron being Senator John W. Rust of 
Fairfax. Under the present law com- 
panies, in case of a loss, are not required 
to pay more than the property insured 
was actuauly worth. The Rust measure, 
known as Senate Bill No. 117, provides 
that no policy of fire insurance shall 
contain any provision limiting the amount 
payable under it, in event of a loss, to 
a sum less than the full amount. 


PHILA. SOCIETY BANQUET 

The Insurance Society of Philadelphia 
will hold its annual banquet at the Penn 
Athletic Club on Monday evening, Feb- 
ruary 26. Robert J. Dunkle, Jr., of the 
Insurance Co. of North America, is 
chairman of the committee in charge of 
arrangements. 


INTER-OCEAN RE DIVIDENDS 

Directors of the Inter-Ocean Reinsur- 
ance of Cedar Rapids, Ia., last week de- 
clared the regular semi-annual dividend 
of 10% and an extra dividend of 5%, pay- 
able January 31. The Inter-Ocean Re. 
now maintains a branch office in New 


York City. 
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BUSINESS OPPORTUNITY 


There is considerable new business to 
be had by going after it in the right way. 
We have analyzed the methods used by 
hundreds of successful Agents and have | 
arrived at definite conclusions. | 
are interested, communicate with the | 
of The | 
Group—The American of Newark; The | 
Columbia Fire of Dayton, Dixie Fire of 





WE Do ove paRT 





If you 


American 








Ratchford Vice-President 
Of Joseph M. Byrne Co. 


Stephen P. Ratchford, associated with 
the Joseph M. Byrne Co. of Newark, 
N. J., for the last fourteen years, has 
been elected vice-president. Mr. Ratch- 
ford has been engaged in the insurance 
business for twenty-one years. 

His insurance training has embraced 
the company, broker and agency end of 
the business. He was employed as New 
Jersey underwriter of a well-known New 
York company for six years, resigning 
this position to enlist in the United 
States army during the World War. Up- 
on his discharge he connected with J. G. 
Hilliard & Co., New York brokers. He 
resigned this position to accept the man- 
agership of the fire department of the 
Joseph M. Byrne Co. in 1920. 

Mr. Ratchford has been active in agen- 
cy associations and local board work for 
a number of years, being an officer of 
the Newark Board of Fire Underwriters, 
a member of their executive committee 
and the prime mover in the organiza- 
tion of the Essex County Board of Un- 
derwriters. He is a member of the ex- 
ecutive committee of that association and 
was also one of the organizers of the 
New Jersey Society of Insurance. 

He has been active in club and fra- 
ternal organization and building and loan 
work, and has been president of the 
South Orange Elks Club for the last five 
years. He has held two amateur box’ne 
titles and has to his credit the rescue of 
eighteen people from drowning, and has 
been recommended for the Carnegie 
medal on two occasions. 

DEATH OF MRS. ISAAC PLUME 

Mrs. Caroline H. MacBeth Plume, 
widow of Isaac Edward Payson Plume 
of Newark, died last week at her home 
in East Orange at the age of 91 years. 
Her late husband was an old employe 
of the Home of New York and her 
brothers-in-law included the late George 
C. Plume, Newark manager of the old 
Germania, now the National Liberty, and 
the late William T. Plume, agent at New- 
ark for the Home. 


NEW HAVEN N AGENTS ELECT 

Col. James P. Redding has been elect- 
ed president of the New Haven Asso- 
ciation of Insurance Agents. He is also 
head of the New Haven board of fire 
commissioners. Herbert FE. Morris is 
vice-president and Donald G. North was 
re-elected secretary-treasurer. The New 
Haven agents have voted to support the 
insurance producers’ code filed with the 
N.R.A. in Washington by the National 
Association. 


DEATH OF F. re DOLL 

Frederick A. Doll of Union, N. J., died 
last week following a heart attack at the 
age of 61 years. He had been in poor 
health for several years. For years Mr. 
Doll ran a real estate and insurance 
agency and was also active in Republi- 
can politics. 


ACTS TO BAR RATE CUTS 





Oklahoma Insurance Board Passes Reso- 
lution Compeling Adherence to 
Rates Approved by It 
The Oklahoma State Insurance Board 
has passed a resolution indicating that 
the “general basis schedules on file with 
and approved by the State Insurance 
Board, shall be the general basis sched- 
ules for the risk covered thereby, and 
no insurance company organized under 
the laws of this state, or foreign com- 
pany admitted to do business in_ this 
state, shall issue policies of insurance 
on any risk located in this state at an- 
other or different rate than is provided 
for in the general basis schedules on file 
with and approved by the State Insur- 
ance Board applicable to such risk, and 
no pen insurance company, domestic or 
foreign, shall file any other or different 
rate. ee company violating any of the 
terms of this resolution shall be deemed 
guilty of a violation of the insurance 
laws of the state and be amenabk 

thereto.” 

The resolutions further provided that 
all insurance companies organized in 
other states admitted to do business in 
Oklahoma, shall use only such _ policy 
forms, riders and endorsements as are 
expressly authorized or required by law, 
and no such insurance company shall 
use any binders, riders or endorsements 
on any policies or in connection with 
any risk which do not conform to the 
general basis schedule previously re- 
ferred to. Jess G. Read, president of 
the board, explained that the action was 
taken to stop cut rate insurance in Okla- 
homa which was becoming prevalent - 
threatened to become more so. He said 
that some companies wrote insurance in 
the state at 15% below manual rates. 

EDWARD L. WATSON DEAD 

Edward L. Watson, president of the 
Providence Mutual Fire and E. L. Wat- 
son & Co., and formerly vice-president 
of the Providence Washington, died last 
week at his home in Barrington, R. I, 
at the age of 70 years. He had been in 
ill health for a long while. Born in Bris- 
tol, R. L, Mr. Watson joined the Provi- 
dence Washington in 1881 and four years 
later was made special agent in New 
York State. In 1902 he became second 
vice-president. Shortly thereafter he 
became president of the Providence Mu- 
tual and was active in other organiza- 
tions. The local agency of E. L. Wat- 
son, Inc., now includes Benjamin M 
MacDougall, E. M. Fuller and R. © 
Atcherley 


COSMOPOLITAN ABSORBED 

Stockholders of the Knickerbocker of 
New York and the Cosmopolitan of New 
York on Monday approved the recom- 
mendations of the directors that the com- 
panies be merged under the name of the 
former. The new company will have 4 
capital of $1,000,000 and operate undef 
the management of Corroon & Re ynolds, 
Inc. 
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THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY 
FIDELITY-PHENIX FiRE INSURANCE COMPANY 
First AMERICAN FIRE INSURANCE COMPANY 


The AMERICA FORE GROUP {ff SF of Insurance Companies 


NIAGARA FIRE INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 


THE FIDELITY AND CASUALTY COMPANY 
ERNEST STURM, Chairmen of the Boards 
BERNARD M. CULVER. Presiden 
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Aetna (Fire) Reports 
Gain In Net Surplus 


EXCELLENT STATEMENT SHOWN 





Policyholders’ Surplus Over $22,000,000; 
President McCain Reviews 
1933 For Group 


The Aetna (Fire) of Hartford and its 
fire affiliates report net surplus gains in 
their annual statements for 1933 as well 
as trade gains and underwriting profits. 
The Century Indemnity had a small de- 
crease in assets and surplus. The Aetna 
(Fire) assets are now $45,634,784 and the 
net surplus $14,578,767, a gain of $275,468 
With the capital of $7,500,000 the total 
surplus to policyholders is $22,078,767. A 
conflagration reserve of $500,000 was cre- 
ated and contingency reserves for the 
four companies were written down to 
represent the exact difference between 
the values carried in assets of stocks and 
bonds not amortized and actual Decem- 
ber 31, 1933, market quotations. 

The net gain from underwriting in the 
four companies in 1933 was $1,575,758 and 
contrasted with net loss of $106,786 by 
the group in 1932. The parent company 
reported underwriting profit of $1,836,260 
and compared with $1,134,141 in 1932. 

Net premiums of the Aetna Fire in 
1933 amounted to $15,243,453, showing a 
decrease of $2.381,843. The World Fire 
& Marine had net premium income of 
$1.037,992, which was a decrease of $61,- 
705. Piedmont Fire increased net,’ pre- 
miums $67,481 to $232,353. The Ceytury 
Indemnity also had a gain in net premi- 
ums, the total of $4,837,101 being an in- 
crease of $573,705. Decrease in premiums 
resulted in releases in premium reserves, 
which in the case of the Aetna Fire 
amounted to $2,320,047 and in the World 
Fire & Marine $88,958. The Century In- 
demnity increased its unearned premi- 
ums $174,211 and the Piedmont Fire $71,- 
352, both because of their increased vol- 
ume of business 

W. Ross McCain, president, in sending 
out notices for the annual meeting of 
stockholders to be held February 12, pre- 
sents the annual report. “The new year 
promises uncertainty to business and will 
doubtless call for many readjustments; 
but we face it with confidence,” he says 

Reducing Farm Business 

“The premium income of the Aetna 
shows a decrease of approximately the 
same percentage as last year. This is 
due to the fact that insurance values are 
still seeking the level of actual values. 
If the efforts which the Government is 
making to increase commodity and build- 
ing prices succeed, increased insurance 
premiums should follow as a natural con- 
sequence. This company has also been 
discontinuing a large part of its farm 
business, which accounts, to a consid- 
erable extent, for the premium drop. The 
clean-up in farm business is about com- 
pleted and should not cause a further 
dislocation of our premium volume in 
the coming year. 

“Losses have been very much less this 
year than last, which has resulted in a 
very much better loss ratio for us, even 
in spite of the premium decrease. 

“Expenses have been reduced over a 
million dollars, though on account of the 
falling off of premiums are percentagely 
too high. Your management is watch- 
ing this carefully and will do everything 
possible to keep these expenses in the 
proper geo 

“We are glad to record a great im- 
provement in our marine figures, the loss 
ratio for the entire marine department 
making a nice showing; the inland ma- 
rine department especially having a fine 
increase in premiums as well as splendid 
loss ratio. 

World F. & M. and Piedmont 

“The World Fire & Marine Insurance 
Company has had a most successful vear. 
Its surplus is now well over two millions 
aid with its capital of one million it finds 
itself in a position to be of great service 
to every agency in which it is domiciled. 

“The Piedmont Fire Insurance Com- 
pany of Charlotte, N. C., has consolidated 


its business by inspection and selection. 
[ts classification has been improved and 
as a result its loss ratio has been brought 
down to where the company can make a 
profit. It has entered Florida and Vir- 
ginia, and also New York, where it is 
doing a nice volume of business. 

“During this year it has made a fa- 
vorable contract with the Aetna for the 
excess of its writings and is becoming 
more and more an important factor in 
our group. 

“The Cerftury Indemnity Company has 
continued to improve its position. We 
now feel that it has overcome its worst 
difficulties and in the future will be able 
to stand on its own feet. It has dem- 
onstrated its usefulness to our group and 
we confidently expect that in the future 
the Century will not only be one of the 
most important links in our chain of 
companies, but one of the Aetna’s most 
important assets.” 

Statement Figures 

Principal figures of the company state- 

ments for the four companies follow: 
AETNA FIRE 


Unearned premiums ............... $16,140,779 
Conflagration resefve ....s.cccccess 500,000 
PONG 6596 hb dab oe Reese esebe seared 45,634,784 
SPOe. MEE | kévecddcvnncedeticcnees 14,578,767 
oS ee ee ere re 7,500,000 
WORLD FIRE AND MARINE 

Oe ae ere $1,022,234 

i: werdciaebsw pe écbt ne manne esi 4,532,856 
Surplus pine nen ae wh ie eee ae a ara 2.196.767 

PE sé cna sdadsetnmneraswnonnbe 1,000,000 

CENTURY INDEMNITY 
Unearned premiums ........20ss00. $1,984,652 
DEE cdg oveeuesderessecenceeesseet 6,706,191 
Re ar a a eres a 602,985 
RE bc. cesieterctsenscses been tats 800,000 
PIEDMONT FIRE 

Wmearmed PCCMUUMS 2... cccssescccce $179,763 
REE -Audicwetiadudastvhanssmnrsks 1,019,538 
Seek PED «66 bn eke cceceerecansnanae 462,271 


Fire Aotations Shows 


Increase in Net Surplus 


Net surplus of the Fire Association of 
Philadelphia increased almost $1,200,000 
last year to total $4,817,199 at the close 
of 1933. Wii h capital of $2,000,000 the 
policyholders’ surplus amounts to $6,817,- 
199. Assets of the company total $18,- 
986,912. The premium reserve amounts 
to $8,187,906 and the reserve for losses 
in adjustment is $1,288,681. The con- 
tingency reserve of $2,111,531 represents 
the difference between values carried in 
assets and actual December 31, 1933, mar- 
ket quotations on all bonds and stocks 
owned. In the statement bonds and 
stocks are carried at $13,567,208. Cash 
amounts to $1,250,624. 


Wolff on Code 


(Continued from Page 20) 





but to consummate that end you must do 
a better job than ever you have done in 
the past, and we will help you to set up 
and maintain your own enforcement ma- 
chinery.’ 

“Now, we of the National Association 
will take no issue with one who points 
to the dangers that beset this route. We 
admit their existence, but we contend 
that if the opportunity now offered to 
our business, along with ail others, is 
embraced and properly developed, we 
fend off governmental interference 
(whether it be state or Federal) rather 
than invite it. Certainly that is the defi- 
nite statement made by those now in 
control of the Recovery Administration. 
Mr. Arthur Whiteside, whom business 
knew as the head of Dun & Bradstreet 
and now knows as General Johnson’s 
right hand, has recently confirmed this 
by saying, ‘As far as Government infer- 
ference with business is concerned, I am 
definitely of the opinion that the new 
order should dispel from your minds the 
last vestige of the possibility of inter- 
vention from that quarter.’ 

No Claim For Perfect Code 


“The agents as proponents of a code 
of fair practice make no claim that their 
proposal is without defect. They claim 
no monopoly of virtue or moral courage 
While admitting the incidental benefits 
sought for the agency business, they do, 


Superior Fire Names 


W. R. Griffin State Agent 


The Superior Fire of the Loyalty 
Group has appointed William R. Griffin, 
who is resident vice-president in charge 
of the Newark branch office of the Com- 
mercial Casualty and the Metropolitan 
Casualty as New Jersey state agent. 

Mr. Griffin is widely known in insur- 

ance circles, being connected with the 
New York office of the Aetna Life from 
1906 to 1914 as assistant manager of the 
liability department. He became connect- 
ed with the Commercial Casualty in 1914 
as manager of its Newark branch office 
and was appointed assistant secretary in 
January, 1921, in charge of the liability 
and compensation departments. He was 
elected secretary of the Commercial Cas- 
ualty in January, 1929. 
_ After being affiliated with the Loyalty 
Group he was put in charge of the 
Brooklyn office of the Commercial Cas- 
ualty and the Metropolitan Casualty from 
January 1, 1931, to September 1, 1932, 
when he was transferred to take over 
the management of the Newark branch 
office for these companies. 

He is a member of the Essex Fells 
Golf Club and is also affiliated with the 
Newark Lodge of Elks. 


however, claim that their action is en- 
tirely consistent with forty years of or- 
ganized agency endeavor toward the bet- 
terment of the insurance business as a 
whole. They admit further that, in the 
face of keen and sometimes unscrupu- 
lous competition, the agent is as weak 
as any other man similarly situated. 
“They want a code to protect them- 
selves against this weakness as much as 
for any other reason. They know that 
a code is only a set of rules. They 
know that there must be great strength 
to enforce any set of rules. They be- 
lieve that agency rules which leave com- 
panies and brokers untrammeled would 
be as useless as are company regulations 
which leave outside their scope large and 
sound institutions, and which provide for 
discriminatory and questionable methods 
of special treatment to meet this outside 
competition. 
Favors One Code For Insurance 
“A business which has no ideals can- 
not survive and, as a matter of fact, is 
not worth saving. On the other hand, a 
business so conducted as to allow ideals 
to submerge practical common. sense 
probably could not be saved, nor would 
it be worth saving. Without the shad- 
ow of a doubt, every person in this 
room will agree that our business, or 
any other business, needs by way of 
code nothing more than the Golden Rule 
and its observance. The agents are 
firmly convinced that the nearest prac- 
tical approach to that ideal lies in the 
immediate and energetic acceptance of 
the administration’s plan for industrial 
self-government. In its application to 
the business of insurance we believe that 
the most successful plan would be a com- 
prehensive code, but if it developes that 
the Governinent says there must be in- 
dividual codes, then, to be of any value, 
they must be closely co-ordinated. 
“What alternative is open to us other 


_than the proposal which we make? In- 


effective and half-hearted efforts at con- 
trol within the business have, in the past, 
been disappointing to all concerned. The 
usual means has been the creation of 
some new organization, or even a super- 
organization, with the result that we are 
more ‘over-initiated’ than even the Gov- 
ernment today. For every C.W.A. and 
F.W.A. and N.R.A. and A.A.A. evolved 
at Washington we can show two or three 
alphabetical oddities and we may con- 
sider ourselves extremely fortunate that 
there are only twenty-six letters in the 
alphabet.” 


E.U.A. ADOPTS 30-DAY RULE 

The recommendation of the National 
Board of Fire Underwriters that the 60- 
day loss rule be amended as recorded on 
another page became a mandatory rule 
of the Eastern Underwriters Association 
yesterday. 





Addresses Fieldmen 
| On Coast From N. Y, 








HAROLID WARNER 
Warner, 


Harold United States man- 
ager of the Royal-Liverpool groups, on 
Tuesday morning addressed the fieldmen 
of the companies in San Francisco by 
long distance telephone. The annual 
conference of the Pacific Coast field men, 
held at the Sir Francis Drake Hotel in 
San Francisco, convened for a_ three 
days’ session Tuesday morning at 10 
a. m. Pacific Coast time. Mr. Warner 
made the opening address from his of- 
fice in the Royal Building at 150 William 
Street, New York. 

When he had finished, Ray Decker, 
manager on the Coast, reported that re- 
ception had been excellent; that the re- 
sponse had been most enthusiastic, and 
that Mr. Warner’s remarks were much 
appreciated by all those who had had the 
privilege of listening to his address. 

GANDERS HEAR ED WYNN 

Through the courtesy of the Texas Co 
a number of ganders of the New York 
City Pond of the Blue Goose were guests 


at the Tuesday evening Ed Wynn broad- 
cast at Radio City and were highly 
pleased with the entertainment. The 


admission tickets were given as_ door 
prizes at the dinner held in Block Hall, 
New York City, last Thursday. 


J. P. HOLLERITH On COAST 
John P. Hollerith, manager of the spe- 
cial risks department of the North Brit- 
ish & Mercantile and one cf the coun- 
try’s leading authorities on bridge insur- 
ance, is now on a trip to the Pacific 
Coast. He will be back in about ten 


C. C. Hewitt 


(Continued from Page 21) 
commercial rater for special hazards with 
the Western Actuarial Bureau. 

Returning from military service in 1919 
Mr. Hewitt joined the National Fir 
group as state agent in West Virginia 
and a year later was moved to Boston, 
where he made the acquaintance of Fred- 
erick C. Church and his son, F. C 
Church, Jr., around whom the amalgama- 
tion of the four agencies took place and 
by whom it has been developed to its 
present commanding position. In No- 
vember, 1924, Mr. Hewitt was transferred 
to the home office of the National in 
Hartford and during the next five years 
rose through the positions of agency su- 
perintendent, assistant secretary and sec- 
retary to vice-president in February, 
1929. Mr. Hewitt’s career with the Na- 
tional brought him into close contact 
with insurance men in New York, New 
Tersey, Delaware, West Virginia and 
New England. 
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X LOYALTY GROUP 


NEAL BASSETT, President 


JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 


FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


CAPITAL 


$ 9,397,690.00 Organized 1855 


NEAL BASSETT, Chairman of Board 
HENRY M. GRATZ, President 


JOHN R. COONEY, Vice-Pres. — KEMP, Vice-Pres, HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. ERMAN AMBOS, Vice-Pres E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d ean T. LEE TRIMBLE, 2d V. -Pres, OLIN BROOKS, 2d V.-Pres. 


THE GIRARD FIRE AND MARINE INSURANCE COMPANY 
$ 1,000,000.00 Organized 1853 


NEAL BASSETT, President 


JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Vice-Pre: E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 


THE MECHANICS INSURANCE COMPANY OF PHILADELPHIA 
$ 600,000.00 Organized 1854 | 


NEAL BASSETT, President 


JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres, HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, 1 Vice-Pres E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. LEE TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 


_ NATIONAL-BEN FRANKLIN FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ps, on $ 1,000,000.00 Organized 1866 


‘ldmen 
: NEAL BASSETT, President 


co. by 

annual JOHN R. COONEY, Vice-Pres. — ~~ KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
1 : W. E. WOLLAEGER, Vice-Pres. RMAN AMBOS, Vice-Pres. E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 

4 men, WALTER J. SCHMIDT, 2d a, 2 LEE TRIMBLE, 2d Vv. -Pres. OLIN BROOKS, 2d V.-Pres. 


tel in SUPERIOR FIRE INSURANCE COMPANY 


hv $ 1,000,000.00 Organized 1871 


arner 
fsepe NEAL BASSETT, Chairman of Board 


lis of- 

iliam W. E. WOLLAEGER, President JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. wenaeny A. CLARK, Vice-Pres. 
Te H. R. M. SMITH, Vice-Pres. HERMAN AMBOS, ie toe an E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d V.-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres, T. LE E TRIMBLE, 2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 


rp THE CONCORDIA FIRE INSURANCE COMPANY OF MILWAUKEE 


aes $ 1,000,000.00 ae oe 


c, and 
CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 


much 
ad the JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, yt a oa E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
Pe WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, 2d v. -Pres. OLIN BROOKS, 2d V.-Pres. 


. THE CAPITAL FIRE INSURANCE COMPANY 
as Co, $ 300,000.00 Organized 1886 


York CHARLES L. JACKMAN, President NEAL BASSETT, Vice-President 


ee UNDERWRITERS FIRE INSURANCE CO. OF CONCORD, N. H. 
highly $ 100,000.00 Organized 1905 
P sons NEAL BASSETT, President 


- Hall, JOHN R. COONEY, Vice-Pres. ARCHIBALD KEMP, Vice-Pres. HERBERT A. CLARK, Vice-Pres. H. R. M. SMITH, Vice-Pres. 
W. E. WOLLAEGER, Vice-Pres. HERMAN AMBOS, Mat E. G. POTTER, 2d V.-Pres. W. W. POTTER, 2d Vice-Pres. 
WALTER J. SCHMIDT, 2d V.-Pres. T. LEE TRIMBLE, ‘2d V.-Pres. OLIN BROOKS, 2d V.-Pres. 


sT MILWAUKEE MECHANICS’ INSURANCE COMPANY 
© spe- $ 2,000,000.00 Organized 1852 


Brit- 
coun- NEAL BASSETT, Chairman of Board 
insur- J. SCOFIELD ROWE, Vice-Chairman - 


’acific LANDERS, President J. C. HEYER, Vice-President WINANT VAN WINKLE, Vice-President JOHN R, COONEY, Vice-President 
it ten = G. POTTER, 2d Vice-Pres. E.R. HUNT, 3rd Vice-Pres’t S. K. McCLURE, 3d Vice-Pres. T. A. SMITH, Jr., 3rd Vice-Pres. F. J. ROAN, 3rd Vice-Pres. 


THE METROPOLITAN CASUALTY INSURANCE COMPANY 
$ 1,000,000.00 OF NEW YORK Organized 1874 


NEAL BASSETT, Chairman of Board 


H. S. LANDERS, President WINANT VAN WINKLE, View Per J.C. HEYER, vise President JOHN R. COONEY, Vice-President 
s with E. G. POTTER, 2d Vice-Pres. T. A. SMITH, 3rd Vice-Pres. NK J. ROAN, 3rd Vice-Pres. E. R. HUNT, 3rd Vice-Pres, S. K. McCLURE, 3rd Vice-Pres. 


1919 COMMERCIAL CASUALTY INSURANCE COMPANY 
” Fire $ 1,000,000.00 Organized 1909 


— WESTERN DEPARTMENT PACIFIC DEPARTMENT 


Pred: 844 Rush Street, Chicago, Illinois 220 Bush Street, 
F. HERBERT A, onset Catenion EASTERN DEPARTMENT San Francisco, California 
rama- H. SMITH, Vice-President W. W. & E, G. POTTER, 2nd Vice-Presidents 
e and ee SMITH, Secretary 10 Park Place FRED W. SULLIVAN, Secretary 


to its eaenmemneanaennens 
“ss SOUTH-WESTERN DEPARTMENT 
| No 

Baw CANADIAN N DEPARTMENT NEWARK, NEW JERSEY 912 Conmneres St. Dalles, Temas 


val in 461-467 Bay St., Toronto, Canada OLIN BROOKS, 2d Vice-President 
i oumenpamisinte BEN LEE BOYNTON, Res. Vice-President 
y res MASSIE & RENWICK, Ltd., Managers A. C. MEEKER, Secretary 

a 

d sec- 
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\ negro, when a creditor asked “Do 
pay ?” replied, “Ah don’t 
That is the 
position a lot of agents are now taking 
when pressed for payment. I used above 
phraseology when asking an agent to 
pay up recently and he said it fitted his 
case exactly 


you refuse to 


refuse, Ah jes refrains.” 


* ok * 
A Fieldman’s Woes 

I have been able to get along with most 
people with whom I wanted to get along, 
but it remained for a crochety old agent 
at a Mohawk Valley town to get my 
goat by asking me to leave his office, 
though I don’t know yet why, and felt 
pretty I took myself to task and 
examined the v. hole course of the inci 
dent, trying to find out whercin I had 
failed or fallen down. As I was standing 
ontside of the building. feeling somewhat 
discouraged, the agent’s clerk. who runs 
the insurance department of this agent’s 
loan association and morteage business, 
happened to come along and noticed my 
glumness. When I explained the case, 
he smiled and intimated that his supe- 
rior acted that way to all of his fieldmen 
from time to time, but was “all right” 
otherwise And from other special 
agents I learned the same thing. 

The agent had also invited me to take 
my company with me, to which [ re- 
plied that I was sorry he felt as he did, 
but I decided not to do anything at that 
time. This is some of the “dirt” a spe- 


sorc 





February 2, 1934 











ALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 





cial agent has to take once in a while, 
having in mind the loss of business in- 
volved. The chance to take the company 
out of his office, not in accordance with 
his wishes, however, but contrary to 
them, came not so much later, when, at 
my company’s request (and my own de- 
sire) I did take it up, and he said he was 
sorry. 

\ few years have passed since then, 
and beimg in his town recently about 
Chris‘mas time, I called on him to wish 
him a Merry Christmas and a Happy 
New Year, and he looked kind of sheep- 
ish. as he never expected I would call 
and do this. It was a good lesson in 
manners to him, and he was very cor- 
dial. 


* * * 


Security Brevity in Telegrams 

Recently at Syracuse, N. Y., while I 
was composing a telegram trying to con- 
dense what I had to say in ten words, 
H. S. Visscher of the Royal group and 
recently elected vice-president of the 
New York Underwriters Association, 
stepped up to me and said: “Always con- 
dense your wires to ten words, like this 
Scotsman, whose ten word telegrams I 
give to you. You see Sandy effected a 
saving of ten words.” “Bruses hurt 
erased afford erected analysis hurt too in- 
fectious dead,”—which interpreted vocal- 
ly is “Bruce is hurt. He raced a Ford. He 
wrecked it and Alice is hurt too. In 
fact she is dead.” 








ROYAL EXCHANGE ASSURANCE (1720) 


FIRE and MARINE LINES 


PROVIDENT FIRE INSURANCE CoO. 
| FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


95 Maiden Lane, New York 











Oo. J. PRIOR, PRESIDENT 





INCORPORATED 1868 


The Standard Fire Insurance Co. 
oF NEW JERSEY 


TRENTON, N. J. 


R. J. CAREY, SECRETARY 





BEMAN HEADS IOWA NATIONAL 

C. Ed. Beman was last week elected 
president of the lowa National Fire of 
Des Moines to succeed C. S. Vance, re- 
signed. Mr. Beman became vice-presi- 
dent of the company last July after leav- 
ing the Mahaska State Bank of Oska- 
loosa, Ia. Charles L. Snyder of Des 
Moines was elected vice-president and 
general counsel of the Iowa National and 
John 1D. Berry, who has been with the 
company eighteen years, was appointed 
manager of the underwriting and 
departments. 


loss 


AETNA (FIRE) MEETING 
The Aetna (Fire) is arranging several 
departmental meetings in Hartford. The 
first will be for fieldmen in the Atlantic 
seaboard states and about forty will he 
present. President W. Ross McCain will 
address each meeting. 





NEWARK INSURANCE SURVEY 

Decision to engage three expert insur- 
ance men to make a survey of Essex 
County, N. J., county institutions and 
the insurance carried on the buildings 
and contents was reached last week by 
the County Insurance Fund Commission 
These experts are Frank B. Heller, R. 
B. Parsons and Harry J. Morchower. 
Unless the commission gets an increased 
appropriation from the freeholders it 
will have to cut its capital account to 
pay premiums to the insurance compa- 


nies, which total about $70,000. T. C. 
Moffatt, well-known local agent and 
former president of the National Asso- 
ciation of Insurance Agents, has acted 


as insurance expert for the commission. 
He left last year on a trip through the 
West and is now reported as being in 
California Mr. Parsons is connected 
with the Moffatt agency. 


W. VA. MAY HAVE RATE PROBE 

West Virginia may investigate the 
rates of fire and marine companies doing 
business in that state with a view to 
learning whether these premium charges 


can be reduced \ resolution calling 
for an investigation was introduced in 
the state legislature last week. It is al- 


leged that rates were raised in 1927, that 
the number of companies in the state 
increased from 207 in 1920 to 267 in 1932 
despite statements that they were losing 
monev on West Virginia underwriting 
and that the rates are lower in the states 
of Virginia and North Carolina 


CHANGE STOCK YARDS RULE 


The Chicago Board of Fire Under- 
writers last week adopted an amend- 
ment to its rules permitting fire com- 


panies to use average rates on unsprin- 
klered stock yards and packing hous« 
property in Chicago 


Home Owners’ Loan Corporation 


Issues Insurance Regulations 


Rules governing insurance questions 
have been issued by the Home Owners’ 
loan Corp., which to date has completed 
more than 47,500 loan transactions to a 
total of more than $135,000,000 and is 
concluding new financing or refunding 
operations at a rate of more than $3,- 
500.000 a day. The corporation states 
that it not intend in any way to 
interfere with the regular routine of the 
local insurance business. However, the 
corporation will require that all proper- 
ties securing loans be insured against 
fire damage in a company licensed where 
the property is located; also windstorm 
coverage may be required in certain ter- 
ritories. Insurance practices, as defined 
in a bulletin just issued by the corpora- 
tion, follow: 


“Existing 


does 


Policies—The corporation will ac 


cept any existing policy in any licensed com 
pany, whether stock, mutual or reciprocal, and 
will not require its borrowers to take out in 


surance for any given period of time. The loan 


contract requires the borrower to renew his 


insurance upon expiration, and failure to do 


default in his loan. 


Amonnts to Be Carried 


“Amounts—Fire insurance in amount at 


s0 constitutes a 


least 


equivalent to the amount of the indebtednéss 


to the corporation or the full insurable value 
of the improvements on the property, whichever 
is smaller, will be required in all cases. (In 
the event of total loss, the corporation either 
wants the improvements replaced or the loan 
liquidated.) 

“It is assumed that all home owners whose 


property is encumbered will be 
therefore 


poration If the 


insured, and 


have a policy to transfer to the cor 


existing insurance is not suf 





amount of our loan 
than the full 
then the 


furnished by the borrower at his own 


$100 of the 
amount is less 


ficient within 


(when said insur- 


able value of improvements), balance 
must be 
expense. If the existing insurance expires within 
a renewal policy or policies should 


from the 


ninety days, 


be furnished which dates expiration 
date of the said policies and not from the date 
of the 


insurance, nor 


loan, which would create overlapping 


shall any existing insurance be 
canceled to rewrite new policies from the date 
of the 


have not been paid, and in this 


loan unless such insurance premiums 
case, the cor 
poration should pay for only that coverage ap 
plying from the date our interest appears in 
the property. 

“The home owner should, by all means, pay 
for his insurance in cash, if possible. However, 
if it is definitely that 
sible, the advanced for a 
year policy or policies as an incidental cost to 
This 


any delinquent 


shown this is not pos 


cash may be three 


the loan, advance should not apply to 


State 


over and 


premiums (except in the 


of Vermont), nor to any insurance 


above our requirements or any coverage such 
as household furtniture and personal effects. 
“In all 
pressed with the fact that they must buy, pay 
Like 
required, the 
owner should pay for the same if possible, but 


if unable to do so, 


cases the home owners are to be im 


for and continue their fire insurance. 


wise, if additional insurance is 
the corporation will advance 
the three-year premium. 


Mortgage Clause 
“Mortgage Clause 
form of 
be attached to all 


its loans, 


It is required that the cor 


poration mortgage clause as_ printed 


policies on homes securing 


making the payable to the 
If for 


mortgage clause 


insurance 
corporation, as its interest 


legal or 


may appear, 
such 


other reasons 





223RD YEAR 


SUN 
INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 

55 Fifth Ave. 
Western Department 


Wrigley Bldg., 410 N. Michigan Ave. 


New York 


Chicago 
Pacific Department 
N. W. Cor. S and Sacr Sts. 





San Francisco, Cal. 











New York and 


clause 


then the 


mortgage 


cannot be attached, 


New 
contribution) 


Jersey standard (without 


is desired, and if this clause can 
not be secured the best form of mortgage clause 


or loss payable clause obtainable in the terri 


tory where the insurance is to be written, is to 
be secured. 
“The 


should be 


mortgage clause or loss payable clause 


assigned to the Home Owners’ Loan 


Corp., or, if, as in some states, a trustee is re 
quired, then the person designated should be 
as trustee for the Home Owners’ Loan Corp., 
and no trustee or state employe should be 
designated as mortgagee personally but always 
as trustee for the Home Owners’ Loan Corp., 


and only in states where this is the practice. 
The Washington 


notices and any 


“Renewals office will send 


all expiration other notices 


necessary direct to the borrower and all home 


expected to their fire in 
before 


policy to the 


owners are renew 


surance on or expiration and furnish 


the original corporation office in 


Washington with a proper mortgage clause or 


loss payable clause attached, and agents of the 
corporation are expected to impress upon the 
maintaining his in- 


s the 


borrower the necessity of 


well 


surance for his own protection as 


protection of the corporation, and failure to 


maintain the same is a default in his loan. 


Must Insure With Local Agent 


“The home owner must procure all insurance 
and all renewals of said insurance through a 
reputable local agent of his own choice in 4 


company licensed where the property is located. 
“If the 


its interest by 


corporation is compelled to protect 


placing the necessary insurance 


upon expiration of the same, it will expect the 


home owner to reimburse it promptly under 


this loan contract. 
“No 
poration will be 


state manager or employe of this cor 


permitted to enter into any 


agreement or arrangement with any agent oF 


insurance for the 
shall they influ 


company for the placing of 


account of the borrower nor 


ence the borrower in any way in his selection 
of arm agent or broker to write his insurance. 

“This corporation does not intend in any 
way to interfere with the regular routine of 
the local insurance business. 

“Any employes violating our instructions im 
this respect will be subject to immediate dis 
missal,’”’ 
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UNISON el 
GOMPANY. 


LIMITED 


“In case of fire, walk, do not run, to the nearest exit” . . . drilled 
into us by every theatre program since childhood. 

The greatest fire hazard in the legitimate theatre is ‘ backstage.” 
Between the scenery and the audience is the fire-resistive curtain 
which can be instantly lowered to guard against loss of life through 
panic. 


The safeguard of the public 





Behind that curtain may rage an inferno............ of loss. 

Neither safety devices nor insurance can prevent fire. 

Precaution can minimize the hazard, but only insurance can in- 
demnify. The soundness of the insuring company is your client's 
guarantee of equitable settlement. 


The Royal shield is the symbol of security first. 
The safeguard of the assured 


ROYAL 


INSURANCE COMPANY LTD 
150 WILLIAM STREET @ NEW YORK 
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New York Pond Hears 
Talk on South America 
BLUE GOOSE “MEETING HERE 


German Meal and Music Enjoyed by 
Ganders; Next Meeting in 
Newark in March 


More than fifty members and guests 
of the New York City Pond of the Blu¢ 
Goose enjoved a splendid meeting held 
last Thursday evening at Block Hall on 
South William Street, New York, amidst 


a German setting. A Bohemian orches- 
tra, in costume, played German folk 
tunes and waltzes, the ganders wore 
student caps, plenty of beer in steins 
was served, a German meal was sup- 
plied from soup to dessert and all pres 


ent participated in the singing of a real 
“Schnitzel Bank.” 

The main feature of the evening and 
one which held the undivided attention 
of everyone for more than an hour was 
an excellent illustrated lecture on Equa- 
dor, Peru and Bolivia, the republics in 
the clouds, by Major James C. Sawders, 
who has traveled cxtensively in South 
America and other parts of the world 
The colored photographs of the high 
mountains of the Andes, leading cities, 
Inca ruins and other points of interest 
were taken by the speaker 

Of special interest to insurance men 
were the statements of Major Sawders 
that South Americans are giving close 


attention to the earthquake hazard in 
the construction of new buildings and 
that the mining and industrial buildings 


and equipment of American and other 
interests in these mountain countries 
generally was of the most up-to-dat 
type. He also informed the owners of 
Panama hats that these head pieces ar« 
not manufactured in Panama, nor under 


water nor in the moonlight. These hats 
are made by natives in Equador, one of 
the mountain countries alone the West 
Coast of South America. It is true, how- 


ever, that the straw is kept moist and 
work is not carried on during the hot- 


test hours of the day \Mlajor Sawders 
said he was accused of being extrava- 
gant for buying a Panama hat down 


there for about $3.50 

Most Loyal Gander Thomas B. Don 
aldson presided at the meeting. One of 
the guests was Joseph R. Knowlan of 
the Penn Pond at Philadelphia, a deputy 
most loyal grand gander. The New York 
City Pond now has 298 members and 
of these 155 carry Blue Goose group life 
insurance The next meeting will be 
held in Newark early in March 


PAGE RE-ELECTED DIRECTOR 

Charles R. Page, vice-president of the 
Fireman’s Fund and former marine 
manager for the company at New York. 
has been re-elected director of the 
San Francisco Chamber of Commerc: 
His son, Charles, Jr., of the Hartford 
Fire, is chairman of the personnel com- 
mittee of the San Francisco Junior 
Chamber of Commerce and another son. 
Edward Page, is a member of the fire 
prevention committee of — th Junior 
Chamber 


MARSHALL AGENCY CHANGE 

Fred J. Marshall of East Aurora, N 
Y., president of the Eric County Insut 
ance Agents Association and chairman 
of the farm underwriting committee of 
the New York State Association, has 
purchased the entire stock of the agency 
of Marshall, Hanavan & Persons. Ine 
Mr. Hanavan is retiring and the new 
president, Mr. Marshall: 
vice-president, Miss Mildred Marshall, 
and secretary-treasurer, Jay |] Mar- 


shall 


officers are: 


SAN FRANCISCO PREMIUMS 


Fire pre san Francisco last 
vear totaled $3,546,578, a decline of $384, 
(KK) tron: 1932. In 1926 the hichest fix 
ure was reached with premiums of 


$5,580,000. 
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GOOD WINES .... GOOD LIQUORS .. . . GOOD BEER 
GOOD FOOD .... GOOD SERVICE... . GOOD CHEER 


you'll find them all 


at 


olden Hill 


at Fulton and William Streets 





Chita Golden Hill was just made for you folks 
of the downtown insurance district who want a 


cozy, friendly eating place where you can relax and 
hobnob with your friends ..and where good food and 


good drinks are in keeping with your surroundings. 


You'll especially like the Colonial Room for small 
informal gatherings. And there are semi-private 
rooms, as well. And, if you’re in a hurry .. there’s 
the Lunch Counter. Drop into Childs Golden Hill 


at Fulton and William Streets, today! 





THE NATION’S HOST FROM COAST TO COAST 








Pacific Fire Group 
Advances Six Officers 


THREE ARE MADE SECRETARIES 





Crapser and Ulrich Become Assistant 
Secretaries; Hall Now Gen- 
eral Adjuster 

In recognition of long and _faithfy 
service, several well-deserved promotions 
have been made by the directors of the 
Pacific Fire, Bankers & Shippers and 
New Jersey, President C. V. Meserok 
has announced. 

S. G. Amerman, who has been assjs- 
tant secretary in charge of the Southern 
department, has been promoted to sec- 
retary of each of the companies. R. § 
Oellers, assistant secretary for a number 
of years in charge of the Western de- 
partment, also becomes a secretary as 
does A. R. Matthews, assistant. secre- 
tary in charge of the accounting depart- 
ments of the three companies. 

E. G. Crapser, auditor, has been ad- 
vanced to assistant secretary; likewise 
E. H. Ulrich, in charge of the Eastern 
department. FE. F. Hall, for several 
years manager of the loss department, 
now holds the title of general adjuster, 


Amend 60-Day Rule 


(Continued from Page 20) 





clusive reactions from producers cannot 
be obtained until they have had actual 
contact with assureds in the settlement 
of losses. 

The 60-day loss rule was not a ruk 
except in the East, the Eastern Under- 
writers Association having made defer- 
ment of payments mandatory. In other 
parts of the country, however, the rec- 
ommendation of the National Board was 
followed closely without any official ac- 
tion by territorial associations. The 
original recommendation of the National 
Board, adopted last March, applied t 
all losses of $100 or more and was in- 
tended to provide an effective weapon 
avainst crooked claims. When the na- 
tional emergency had eased, the National 
Board in May climinated from the rec- 
ommendation all fire losses of $500 or 
under and also voted that the rule not 
apply to automobile collision, property 
damage, tornado, windstorm, earthquake, 
hail, rain and conflagration losses. 

Ojections to Rule Multiplied 

As time passed objections to the @&- 
day rule increased, local agents being 
practically unanimous in opposition to 
holding up loss payments and many conl- 
pany executives likewise holding the 
same view. On the other hand, numer- 
ous company officers felt, and _ still do 
believe, that the 60-day rule should not 
be changed further. Their feeling 1s 
that the National Board last week took 
all the teeth out of the recommendation 
and paved the way for an increase in 
moral hazard claims. 

Several weeks ago the executive com- 
mittee of the National Board considered 
the question of changing the recommen- 
dation but took no action. But as set- 
timent against the rule continued to 
grow last week a special meeting was 
called and it was a foregone conclusion 
that at least some sort of compromis¢ 
would be reached and many hoped even 
that the rule would be abrogated alto- 
gether. 

3est’s Insurance News in an editorial 
on the 60-day rule expresses the view 
pont of the local agent and other ob- 
jectors to continuance of the rule as fol 
lows: 

“Irrespective of the merit of the con- 
tinued maintenance of the sixty-day rule, 
the honest claimant deserves prompt set 
tlement. Punishing the innocent for the 
action of wrongdoer appears unwise. 7 he 
honest policyholder expects. and rightly 
so, prompt settlement of his claim and, 
since the financial emergency is no long 
er prevalent, modification appears in Of 
der.” 
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Shirt Manufacturer Sent To 


ST. PAUL 1933 STATEMENT 
Company in Good Condition with Capital 
and Surplus in Excess of Other 


at $4,570,624. Net premiums written in 
1933 amounted to $10,977,091, a decreas 
of $546,369. Net underwriting profit was 
$1,486,891 and the depreciation in market 








Atlanta For Insurance Fraud 


Herman M. Jaffe, former president and 
treasurer of Sam Jaffe & Sons, Inc., shirt 
manufacturers, whose place of business 
was formerly located at 1199 Broadway, 
New York City, was last week sentenced 
to imprisonment in the Federal Peniten- 
tiary at Atlanta for the term of one 
year and six months by Judge Galston 
of the United States District Court. 

The indictment against Jaffe arose out 
of a fire which occurred in Trevorton, 
Pa. on February 8 last in the premises 
of the Trevorton Shirt Co., Inc. Follow- 
ing that fire, Sam Jaffe & Sons, Inc., 
through its president and treasurer, Her- 
man M. Jaffe, filed with nineteen promi- 
nent insurance companies, proofs of loss 
wherein it was claimed by the assured 
that it had sustained damage in the sum 
of $93,500 the full amount of the insur- 
ance on the Jaffe merchandise in the 
Trevorton Shirt Co.’s premises. Jaffe 
set forth an alleged sound value of 
$117,000. 

An intensive investigation was under- 
taken by the United States Government 
and eventually indictments were filed 
against Jaffe and the case moved for 
trial in the United States District Court 
for the Southern District of New York. 
Before the trial started Herman M. Jaffe 
pleaded guilty to the count which al- 
leged a violation of the United States 
mail fraud statute. 

Admits Scheme to Defraud 

The charge to which Jaffe pleaded 
guilty was that of having devised and 
intended to devise a scheme and arti- 
fice to defraud certain insurance compa- 
nies. That in connection with the carry- 
ing out of that scheme he caused cer- 
tain insurance to be written by the insur- 
ance companies in question covering 
merchandise alleged to have been the 
property of the Jaffe concern in the 
premises of the Trevorton Shirt Co. The 
indictment further charged that it was 
further part of the scheme that Jaffe 
and his company and others should mis- 
represent to the insurance companies 
both the sound value and the cost of 
the merchandise and the amount of dam- 
age suffered in consequence of the said 
fire. 

It was testified to by a public adjuster 
that the said adjuster had represented 
the Jaffe firm and its predecessor firm in 
connection with at least ten prior fire 
losses. The present case, however, is the 
only one in which criminal proceedings 


C. W. A. AIDS FIRE PROTECTION 


Civil Works Administration funds are 
being used in some Michigan communi- 
ties to improve fire protection facilities. 
Alarm systems are being extended, addi- 
tional water mains being installed, and in 
at least a few communities new fire sta- 
tions may be built. Cities must finance 
materials to a large extent themselves 
but C.W.A. funds care for labor costs 

The fire protection of many Missouri 
towns will benefit if the Missouri Gen- 
eral Assembly, now in special session at 
Jefferson City, will permit the affected 
communities to make an opportunity to 
determine whether they shall issue gen- 
eral revenue bonds for financing water 
works systems in conjunctions with 
grants and loans from the Federal Pub- 
lic Works Administration. 








W. O. McLELLAND VICE-PRES. 
William O. McLelland, secretary of the 
Detroit Fire & Marine at its home office, 
as been elected vice-president and sec- 
retary of the American National in 
charge of the home office at Columbus, 
). He succeeds G. B. Gregory who is 
now Western department assistant man- 
ager at Chicago for the Great Ameri- 
can group. Mr. McLelland received his 
‘arly training in the home office in New 
York of the Great American and was an 
agency superintendent when he was 
transferred to Detroit on January 1, 1931. 


were initiated and successfully concluded 
against any of the members of the Jaffe 


Liabilities 
The St. Paul Fire & Marine reports 
assets of .$27,001,713 in its 1933 annual 
statement, with stocks and bonds valued 


values and loss on sales $1,366,141. 


pared with a year ago. Capital remains 


» 1932 
at $4,000,000 and the net surplus amounts 


N. J. SPECIALS MEET MONDAY 
in excellent financial condition. The re- 
Assistant United serve for unearned premiums now stands 


will speak. 


ways Worth Par 


aw 






7ACE SSS 
When MisfortuneStrikes 


E.wcouracep by sounder hopes of business improvement, agents 
and companies may step forward during 1934 with old-time courage 
and confidence. 





The Agent, most valuable to his community, realizes the assured 
relies upon him to arrange necessary protection and, more im portant, 
to place his insurance in companies of proven strength and character. 


The Strength, Permanence and Stability inherent in the character 
and financial structure of Fireman's Fund companies are agency 
assets of real value. 


The agent who represents a company of the Fireman's Fund 
Group can sell with unbounded confidence and assurance, knowing 
that the policies of any of these companies are always worth par 
when misfortune strikes. 


Fire Automobile Marine - Casualty «Fidelity « Surety 


papas FUND GROU 


remans Fund Jasurance Company ~ Occidental Insurance Company 
._ Home Fire & Marine Insurance Compan 
Firemans Fund Indemnity Company ~ Occidental Indemnity Company 


NewYork + Chicago - SAN FRANCISCO  -~ Boston -: Atlanta 


The Mercury, running mate of the St. 
Paul, has assets of $3,847,052, capital of 
$1,000,000 and net surplus of $1,086,496, 
Ji a gain of $114,265. The reserve for un- 
The law firm of Powers, Kap- on market quotations as of December 31 earned premiums stands at $1,488,871 
lan & Berger of New York City are the Jast. Assets dropped about $500,000 com- 
attorneys for the fire insurance compa- 
nies named as the intended victims of the 
fraud admittedly perpetrated by Jaffe. 

H. Forsythe, Jr., of the Fire Com- to $14,931,953, an increase of $84,818. 
panies’ Adjustment Bureau at Harris- Thus it is evident that the St. Paul is 
, Was the adjuster representing the 
insurance companies 
States Attorney Charles T. Murphy of at $9,061,532, a drop of $830,585, and the 
the staff of United States Attorney Mar- reserve for losses is $1,782,370. 
tin Conboy represented the government The investment exhibit shows bonds 
in the matter. valued at $15,552,159 and stocks valued 


Net premiums in 1933 amounted to $1,- 
588,626, a decline of about $66,000 from 


The New Jersey Special Agents’ Asso- 
ciation will hold its February luncheon 
meeting on Monday at the Newark Ath- 
letic Club. Leon A. Watson, expert of 
the New Jersey Schedule Rating Office, 
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Many Inland Marine Floaters 






== 


Offer Good Sales Opportunities 


By H. A. Warden, Aetna (Fire) : 


H. A. Warden of the inland marine 
department of the Aetna Fire’s New 
York branch office presented interesting 
sales and underwriting pointers on sev- 
eral types of inland marine floaters cover- 
ing cameras, stamp collections, outboard 
motors, and contractor's equipment im a 
talk delivered recently before the inland 
marine course of the Insurance Society 
of New York. What he said with respect 
to these floaters is presented herewith: 

Floater insurance on cameras is a 
popular form both from the standpoint 
of the amateur photographer as well as 
the professional. The average amateur 
of a few years ago owned an inexpen- 
sive box or folding camera and was not 
particulariy interested in insurance on 
it, even if igsurance could have been 
obtained, but many amateurs today own 
a moving picture camera and a projec- 
tion machine which represent a more 
expensive investment than the _ still 
camera and consequently they are likely 
prospects for floater insurance. 

Professional owners of picture-taking 
equipment include, of course, the pro- 
ducers of the screen-plays we witness 
in the movie cathedrals, the narrators 
of moving picture travelogues, the mak- 
ers of aerial surveys and even in some 
cases those operators of photograph gal- 
leries, whose clientele prefers to pose in 
their own homes or on their own 
grounds, rather than in the studio, and 
therefore require the photographer to 
bring his equipment to them. Wedding 
parties, for example, when the cere- 
mony is held in the country on the 
grounds of the bride’s parents are fre- 
quently photographed at the scene and 
on such occasion the photographer 
transfers from the studio his cameras, 
tripods, snecial lenses if needed, his plate 
carriers and, if indoor pictures are to 
be taken, his light reflectors, and after 
he has completed his work returns these 
once more to his studio until the next 
assignment comes along. 

Motion Picture Producers 

All this equipment is insurable under 
the camera floater. As for the Holly- 
wood producers, theirs is much the same 
situation excepting on a very much 
larger scale because, despite the advance- 
ment made in the building of indoor sets 
and the ability therefore to centralize 
the “shooting” of pictures on stages 
within the producers’ studios, it is still 
frequently necessary that the cast and 
its director be sent out on location to 
obtain particular scenes and with these 
must go the cameramen and their equip- 
ment. For instance, one of the large 
producers is now engaged in bringing out 
a screen-play revolving around the life 
of Villa, the Mexican bandit, and most, 
if not all, the scenes of which were 
“shot” in Mexico and not in a Holly- 
wood studio. The perfection of talking 
pictures has seen the corresponding de- 
velopment of sound equipment and 
where this is of the movable variety it 
also is insurable under the camera 
floater. 

The usual camera floater policy in- 
sures a scheduled list of specifically 
valued and described property against 
all risks of loss or damage, excepting 
for a few basic exclusions such as in- 
fidelity of persons to whom the insured 
property may be loaned or rented, loss 
or damage caused by wear and tear, 
gradual deterioration, moths, vermin, in- 
herent vice or damage sustained due to 
any process or while being actually 
worked upon and resulting therefore 
and loss or damage arising from war, 
invasion, hostilities, rebellion, insurrec- 
tion or confiscation by order of any 
government or public authority. 

Ordinarily it also excludes loss or dam- 
age when in or on any aircraft, unless 


such coverage be endorsed on the con- 
tract and an additional rate paid there- 
for. Miscgllaneous items excluding films 
are allowed to be blanketed but not for 
more than 10% of the aggregate amount 
insured and when so blanketed are sub- 
ject to the 100% co-insurance clause. 
Stamp Collection Floaters 

Most of us when youngsters no doubt 
collected stamps as a hobby and while 
some of us discarded it in later years as 
being only a boyish fad and therefore 
unworthy of the long trousers we had 
acquired, many others of us continued 
the hobby and learned to our pleasant 
surprise that it wasn’t such a boyish fad 
after all and that our collection, which 
we thought was just plain “stamps,” was 
known by the dignified name of “phila- 
telic property.” In some cases small 
fortunes are represented by collections 
of rare stamps, more especially if the 
collector is a wealthy man but even in 
the case of men less wealthy, the col- 
lections still represent a sizable invest- 
ment depending upon the degree to 
which the fever attacked the collector. 
Owing to the high values involved in 
some rare specimens and the flimsy na- 
ture of the objects insured, the insuring 
of stamp collections is a rather risky 
business and cannot be undertaken in 
every case. 

Ordinarily the policy requires that the 
number and description of the stamps 
together with the amount insured or 
agreed valuation of each be specified in 
the contract but stamps not specifically 
described may also be insured, although 
from the collector’s point of view this is 
somewhat discouraged by limitations as 
to the extent of the underwriters’ lia- 
bility in the event of loss or damage. 

The usual stamp floater insures against 
all risks of loss or damage except in- 
fidelity of persons to whom the insured 
property is entrusted, fading, creasing, 
tearing, thinning, transfer of colors, 
wear, tear, dampness, extremes of tem- 
perature, moths, vermin and/or gradual 
depreciation and deterioration, and/or 
damage sustained from handling or 
while being actually worked upon and 
resulting therefrom, mysterious disap- 
pearance of individual stamps unless 
specifically scheduled with a definite 
valuation set opposite their description 
in the policy or if not specifically sched- 
uled, unless mounted in a volume, and 
the page to which they are attached is 
also lost. The policy also excludes loss 
or damage arising from war, invasion, 
hostilities, rebellion, insurrection or con- 
fiscation by order of any government or 
public authority. 

Outboard Motor Floaters 

A curious paradox about property 
floater insurance is that it is written by 
marine underwriters and yet hardly any- 
thing written under floater policies bears 
the slightest relation to the hulls and 
cargoes which used to be, not so long 
ago, marine underwriters’ sole care. One 
of the properties, however, which causes 
the paradox to fail to be perfect is out- 
board motorboats. In this part of the 
country these properties are usually in 
use from the latter part of April until 
the latter part of October. At that time 
the boat is hauled ashore and the motor 
detached, the boat ordinarily being 
stored in some boat-house or other place 
adjacent to the body of water on which 
it is used. The motor, because of its 
greater delicacy, is frequently removed 
by its owner to his own premises, which 
may not be adjacent to the water, where 
he overhauls it, oils it and greases it or 
otherwise protects it against dampness 
during the winter months. 

The policy covers the boat either while 
afloat or while stored on shore against 
the risks of fire and lightning, theft of 
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the entire boat, but not the pilferage of 
parts, collisions with another vessel and 
under the same circumstances covers the 
motor against the risks of fire and light- 
ning, theft of the entire motor, but not 
the pilferage of parts, collision with an- 
other vessel, total loss by marine perils, 
including total loss overboard from any 
cause. While in transit on shore the 
additional risks covered are collision, de- 
railment or overturn of the carrying con- 
veyance. 

The policy does not insure against 
wear and tear and/or gradual deprecia- 
tion, infidelity or the assured’s employes 
or persons to whom the property is en- 
trusted, loss or damage caused by 
strikes, locked-out workmen or persons 
taking part in labor disturbances, or 
riots or civil commotion nor loss or 
damage occasioned by war, invasion, 
hostilities, acts of foreign enemies, civil 
war, rebellion, insurrection, military or 
usurped power or martial law or con- 
fiscation by order of any goverment or 
public authority. 


Must Describe Boat and Motor 


It is required that such description 
of the property be incorporated in the 
policy as will mark its identity separate 
and distinct from any other similar prop- 
erty. For example, in the case of the 
boat there must be given the name of 
the manufacturer, the factory number, 
the list price, the type and the year built 
and in the case of the motor there must 
be given the name of the manufacturer, 
the motor number, the horsepower, the 
model, the year built and the list price. 

The rates depend mainly on two fac- 
tors, first, whether the full form is de- 
sired or whether fire and theft only are 
required, and, second, whether a six- 
months navigation privilege is  suffi- 
cient or whether, as in certain Southern 
waters, navigation during a greater part 
of the year than that is possible. Those 
policies which have only the six-months’ 
navigation privilege carry a warranty 
that the boat and motor will be laid up 
and stored on shore during a given pe- 
riod. It might be remarked in passing 
that the floater policy is intended to 
cover boats used only for pleasure pur- 
poses and that it does not cover boats 
used for carrying passengers for com- 
pensation, and neither does it cover 
while the property insured is engaged 
in racing. 

Contractor’s Equipment Floater 


The age in which we live is mechani- 
cal and therefore the contractor who in 
days gone by employed only pick-axes, 
spades and a collection of brawny labor- 
ers in his work, today uses machinery in 
carrying on many of his undertakings. 
The matter of digging an excavation for 
a building foundation used to be a la- 
borious job but today the contractor 
roils a steam shovel up to the site and, 
almost before those citizens who in the 
midst of their activities seem always to 
have plenty of time to loiter about such 
operations have had a good look, the 
job is finished. Formerly streets were 
paved with cobblestones and the laying 
of street surfaces was purely manual 
labor, but today asphalt laid over con- 
crete is used and this calls into play 
concrete-mixers, graders, steam-rollers 
and other mechanical equipment. 

And so mechanical aid has permeated 
practically all branches of construction, 
be it so involved a matter as building a 
subway system or erecting a modern 
sky-scraper office building or be it so 
simple a matter as digging a ditch in 
some back street. The acetylene torch, 
the pneumatic riveter, the pneumatic 
drill, the steam hoist, the derrick, and a 
host of other things mechanical in every 
day use by contractors are familiar 
sights to all of us—and in some cases 
familiar and deafening sounds. All of 
these are insurable under the contrac- 
tor’s equipment floater. 

This form of policy covers a schedule 
of equipment and is usually written 
against a complete application into which 
not only is the schedule incorporated, but 
also information as to the location where 
the equipment is stored when laid up 


and out of service, the fire contents rate 
of this location and the general nature 
of the business engaged in by the appli. 
cant, as well as the territory usually 
covered by his operations. Each risk js 
individually rated in accordance with the 
information contained in this application 
and factors such as the type of the 
equipment, that is to say, whether it js 
steel or wood, how it is operated and 
the nature of the construction work 
usually undertaken by the applicant are 
taken into consideration in the promul- 
gation of rates. Full insurance to valye 
should be carried because the policy js 
written with full co-insurance. 

The floater policy insures against fire, 
lightning, explosion (except that origi- 
nating within steam boilers, or internal 
explosion), cyclone, tornado, windstorm, 
-arthquake, landslide and flood (mean- 
ing rising waters), collapse of bridges, 
collision, upset or overturn, fire, collj- 
sion, derailment or overturn of any car- 
rying conveyance while in transit by 
land, and marine perils while on ferries 
and/or in cars on transfers in connection 
therewith. On occasion theft but not 
pilferage is also a peril assumed by 
underwriters. 

The policy does not insure against 
wear and tear, latent defect and/or 
gradual depreciation, loss or damage 
caused by overloading or by improper 
handling, loss or damage occasioned by 
war, invasion, hostilities, acts of foreign 
enemies, civil war, rebellion, insurrection, 
military or usurped power or martial law 
or confiscation by order of any govern- 
ment or public authority nor loss or 
damage caused by strikers, locked-out 
workmen or persons taking part in labor 
disturbances or riots or civil commotions, 
nor against malicious damage or 
sabotage. 





BRITISH LOSSES INCREASE 


Estimated Total for 1933 Is £9,234,000 or 
£128,000 Over 1932; Premium 
Income Off 

An unfavorable experience with direct 
fire losses during December caused the 
total cost of all losses in the United 
Kingdom and Ireland during 1933 to ex- 
ceed the corresponding total for 1932 by 
£128,000, the figure being £9,234,000. This 
fieure is greater than that for 1931 by 
£1,289,.000 and the corresponding esti- 
mate for 1930 by £218,000. 

The comparative monthly figures for 
1933 and 1932 show that in each year 
there were again two especially expen- 
sive months. While the losses have been 
niaintained, it does not appear that, so 
far, the insurance offices have gained in 
premium income from improvement in 
trade. Indeed, during the greater part 
of the year, at any rate, the tendency 
seems to have been for the volume of 
premium income to be somewhat less. 
The estimates are based on the monthly 
figures which are issued regularly 
throughout the year and take into ac- 
count fires costing individually £1,000 or 
more, 

The number of outbreaks costing less 
is, of course, immense, and experience 
shows that, as a rule, an addition of 60% 
in respect of all these outbreaks is mod- 
erate and gives a fair idea of the total 
cost of all the year’s fires. 





OKLAHOMA RATES REDUCED 


The Oklahoma Insurance board has 
approved new schedules of rates filed by 
the Oklahoma Inspection Bureau, which 
involve a general reduction on all farm 
and oil field properties. Many of the 
principal changes in the farm schedule 
No. 25, were in connection with the pre 
mium payment plan and combining the 
tornado and hail rates, although the et- 
tire schedule was rearranged with rates 
and charges placed in a more uniform 
manner. All other schedules now con- 
template combined tornado and hail rates 
and the changes made produce a com 
bined rate of 5, 10 and 15 cents lower 
for one, three and five year policies tf 
spectively. 
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| MARINE & AUTOMOBILE 


London Institute 
Now 50 Years Old 


BIS HELP TO MARINE INSURERS 


ries On Important Work; Matthews 
Discusses Foreign Premiums 

Special importance attached to the re- 
cent annual meeting of the Institute of 
London Underwriters for, as the report 
records, it marked a half century of op- 
eration. Fifty years is a short period in 
the life of some of the offices which 
established the Institute (the two oldest 
received their charters 214 years ago), 
but half a century has been long enough 
to enable the Institute to accomplish un- 
ostentatiously much work valuable to in- 
ternational commerce, and the Institute 
is now full of vigor. 

The membership numbers as many as 
sixty-three British offices and includes 
names well known in all parts of the 
world. Besides embracing in its mem- 
bership the London offices, it also in- 
cludes the agents of Liverpool compan- 
ies and overseas offices in London. One 
of the chief duties of the Institute is 
the framing and revision of clauses— 
dificult work that has been undertaken 
by a special technical and clauses com- 
mittee, which last year made a number 
of changes in order to bring the word- 
ing into agreement with present needs. 

Not a Tariff Organization 


The Institute has never been a tariff 
organization, but in its early days a num- 
ber of tariffs were in use, the number of 
which has steadily declined. At the pres- 
ent time its principal objects are the 
advancement of the practice of marine 
insurance and the protection of the in- 
terests of members by consultation and 
combined action. 

The articles of association of the In- 
stitute were signed on May 30, 1884, the 
subscribers being the following under- 
writers: H. J. Bristow, manager. New 
Zealand Insurance Co.; E. D. Brown, 
adjuster of claims, Royal Exchange; R. 
J. Lodge, manager, Marine Insurance 
Co.; J. H. Lukis, underwriter, Thames 
& Mersey Marine; J. S. Mackintosh, un- 
derwriter, London Assurance; L. D. 
Smith, underwriter, Indemnity Mutual 
Marine; A. Tozer, secretary, Universal 
Marine. 

The present chairman of the Institute 
is P. H. Matthews, underwriter of the 
London Assurance; the deputy chairman 
being G. A. T. Darby, manager of the 
Marine Insurance Co. The predecessors 
in these offices were among the original 
subscribers to the association fifty years 
ago. The full list of the past chairmen 
and deputies includes the names of many 
leading underwriters. 

Getting Premiums From Abroad 

In the course of his address Chairman 
Matthews touched on many market prob- 
lems, none perhaps more important than 
the necessity of obtaining, by govern- 
ment negotiations, freedom to receive 
Premiums from abroad without any re- 
Strictions whatsoever, for the report em- 
Phasizes the disabilities which under- 
writers have suffered in this connection 
y foreign embargoes on the transfer- 
ence of funds. 

Mr. Matthews also said that it was 
difficult to convince shipowners and mer- 
chants of the necessity for maintaining 
Premiums when the published accounts 
of marine insurance concerns show good 
Profits, but those profits are from the 
underwriting of two or three years ago, 
Since when cumulative reductions in 
fates and values have wiped out the 
Margin of profit on current premiums. 

After referring to the work of the 
Institute, Mr. Matthews said he wished 
to touch upon the question of war risks. 
Some better method of dealing with this 


STOCKS OF SHOPS ON LINERS 


New York Board of Underwriters Gives 
Its Views on Problem of 
General Average 

The committee on averages and arbi- 
tration of the Board of Underwriters of 
New York has advised the International 
Union of Marine Insurance that marine 
underwriters here are prepared to en- 
dorse the resolution adopted by the 
Union at the request of the general aver- 
age committee that it is advisable to 
recommend to average adjusters that the 
contributory value of stocks of shops on 
liners should be the value of the stocks 
at the time of the sacrifice. Neverthe- 
less, the New York Board has some 
other ideas on the subject which it ex- 
pressed in a communication to the Union 
as follows: 

“In view, however, of the ever grow- 
ing extension and perplexities of general 
average, we are inclined to feel that it 
might not be amiss at this time for un- 
derwriters to go on record that so far 
as they are concerned they would be 
perfectly content to have stocks on lin- 
ers ignored entirely in general average 
adjustments, leaving it to the direct un- 
derwriters of such stocks to base their 
rates accordingly. 

“In other words, the stocks should be 
dealt with on the same basis as the mails 
(passengers’ luggage). For all practical 
purposes this would make very little dif- 
ference, as such stocks, being principally 
carried only on the larger liners, have a 
value which is but an insignificant pro- 
portion of the total amounts at risk.” 





BIG LIQUOR CARGOES COMING 

Three million six hundred thousand 
bottles of Scotch whiskey, gin and wine 
were scheduled to be shipped from Glas- 
gow to the United States in the few 
days preceding last Sunday. The bulk 
is being carried on the Cameronia, which 
is due here on Monday. 





matter needed to be devised. The prob- 
lem was how they could continue to 
grant the merchant cover against war 
risk and at the same time give them- 
selves the necessary safeguard that they 
would obtain the adequate premium im- 
mediately the risk changed from being 
merely a contingent or nominal one into 
an actual risk. It was quite certain that 
their present system did not carry that 
out satisfactorily. 
Ross Elected Chairman 

At a meeting of the committee, held 
afterwards, H. T. Russell Ross, under- 
writer of the Ocean Marine, was unani- 
mously elected chairman of the Institute 
for the ensuing year. R. Hall, London 
underwriter of the British and Foreign 
Marine, was unanimously elected deputy 
chairman. 


ALBERT ULLMANN MOVES 
Marine Underwriter For North British 
Group and Others Now Located 
at 12 Gold Street 
Albert Ullmann, ocean marine under- 
writer for the North British & Mercan- 
tile group of companies, National Union 
Fire, New Zealand and Northwestern 
National of Minneapolis, last Saturday 
moved his organization from 21 South 
William Street to the fifth floor at 12 
Gold Street. Thus another of the lead- 
ing marine offices comes to the general 
insurance district of New York from the 

old center below Wall Street. 

Mr. Ullmann is a brilliant student of 
marine underwriting and a veteran in 
experience. Never one to desire a huge 
premium income for his accounts, he 
concentrates rather on the quality of 
business accepted and has been uniform- 
ly successful over a long period of years. 
His judgment and views are widely re- 
spected in ocean marine circles. In April 
he will complete his twelfth year as ma- 
rine manager of the North British com- 
panies. Prior to 1922 he handled ma- 
rine business for the old Columbia Un- 
derwriting Agency and before that was 
associated with S. D. McComb & Co. and 
F. Herrmann & Co. 


Talbot, Bird & Co. Move 
To 111 John St. Building 


Talbot, Bird & Co., one of the leading 
marine underwriting offices in New York 
City and managers for the Universal and 
Universal Indemnity and United States 
marine managers for the Eagle, Star & 
3ritish Dominions, moved this last weck- 
end from their headquarters on Beaver 
Street to 111 John Street. At the latter 
address Talbot, Bird & Co. have gencral 
offices on the second floor and a ground 
floor underwriting office facing on Cliff 
Street. They have discontinued their 
branch office at 96 Maiden Lane. With 
this marine office leaving the old marine 
insurance district below Wall Strect, the 
ranks of the remaining grow thinner and 
it will not be long probably before the 
3eaver Street district is deserted entire- 
ly by insurance. 





Atlantic Mutual Shows 
Fine 1933 Statement 


The Atlantic Mutual annual statement 
for 1933 shows that the company has 
ample resources and is in excellent con- 
dition. Assets total $18,950,549 and the 
surplus to policyholders amounts to $8,- 
559,552, an increase of more than $100,- 
000 since the close of 1932. Premiums 
written in 1933 amounted to $3,419,905, 
compared with $3,369,087 the year be- 
fore. 

On or after February 1 the company 
will pay a dividend of interest of 6% on 
the outstanding certificates of profits to 
the holders of such certificates on De- 
cember 31, 1933, as shown by the books 
of the company. On or after February 
1 the company will redeem 50% of the 
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Walter Wood Parsons President and 
Albert Ulmann Vice-President; 
Committee Named 
The Board of Underwriters of New 
York, a marine organization, elected of- 
ficers and members of standing commit- 
tees at the annual meeting held last 
Thursday in New York. Walter Wood 
Parsons, president of the Atlantic Mu- 
tual, was elected president. Albert Ull- 
mann, marine manager for the North 
British & Mercantile companies, is vice- 
president; John E. Hoffman, marine 
manager of the British & Foreign, sec- 
retary, and Hawley T. Chester, Chubb 

& Son, treasurer. 

Directors elected to serve until Janu- 
ary, 1937, are J. F. Purcell, S. D. Mc- 
Comb and H. Bird. Mr. Chester was 
elected a director to serve until January, 
1936, to replace Hendon Chubb, who re- 
signed. Members were elected to the 
standing committees as follows: 

Membership—H. H. Reed, Douglas F. Cox 
H. Maloy. 

Correspondents—H. E. Reed, H. Klahre, E. 
E. Ellis, P. G. Craig and W. A. Cale. 

Salvages—H. Bird, B. S. Beckman and H. 
W. Spicer. 

Averages and Arbitration—A. B. Grant, J. S. 
Gilbertson, P. G, Craig, W. D. Phillips and 
S. D. McComb. 

Adjustments (the committee was increased to 


and J. 


seven members to avoid adding temporary mem- 
bers during the summer)—E. W. Murray, G. 
Inselman, F. Mactabe, W. F. Morris, O. C. 
Borden, L. Wagle and C. J. Haas. 

Loading of Vessels—W. D. Winter, H. W. 
Spicer, F. B. McBride, A. Ullmann, G. W. 
McIndoe, H. E. Manee and H. T. Chester. 

Inventions—H. W. Beebe, O. C. Torrey and 
M. M. Pease. 

Commissioners of Pilots—Walter Wood Par- 
sons, Ernest L. Allen and Montgomery Clark. 
certificates of profits of the issue of 1930. 

\ dividend of profits of 50% has been 
declared on the net scrip participating 
premiums marked terminated during 
1933. This dividend is in the form of 
certificates of profits and they will be 
issued upon request on and_ after 
March 1. 

\ dividend of profits of 15% on the 
net cash participating premiums marked 
terminated during 1933 on monthly pre- 
mium continuous policies will be pay- 
able in cash on and after February 15. 

\ dividend of profits has been de- 
clared of 15% on the net premiums of 
cash participating term and annual poli- 
cies expiring according to their original 
conditions on and after February 1, 1934, 
and prior to June 1, 1934, the dividend 
on single premium term policies to be 
paid in cash immediately following the 
original expiration date of the policy, all 
other dividends on terms and annual 
policies to be paid in cash as soon as 
practicable after the anniversary date of 
the policy. 





Shipbuilding Figures 
Published by Lloyd’s 


The mercantile tonnage now under 
construction in the United Kingdom is 
greater by 106,044 tons than the work 
which was in hand a year ago. This 
fact is disclosed by the annual returns 
from Lloyd’s Register, corrected to the 
end of December. During the last quar- 
ter of the year new tonnage increased 
by 27,779, and the present total is 331,541 
tons, representing 43.8% of the world’s 
current output. Included in the above 
aggregate is the 73.000 ton Cunarder, “on 
which,” says Lloyd’s Register, “work is 
expected to be resumed almost imme- 
diately.” 

Foreign shipbuilding does not show 
corresponding signs of recovery Pro 
duction amounts to 425,736 tons, or 27,000 
tons less than the total recorded thre« 
months ago. Not for twenty-five years 
has ship construction outside of Britair 
fallen to so low a level. The forei 
countries with the largest building fi 
ures are: Japan, 106,760 tons; Frar 
90,656 tons (including the 70,000 ton |! 
Normandie); Sweden, 64,640 tons 


- => 


land, 40,450 tons, and Spain, 35,72 
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‘CASUALTY AND SURETY ali 








Illinois Brokers Ass’n In Protest ‘To 
Bassett On Compensation Withdrawal 


Recent Action of Commercial Casualty and Metropolitan 
Casualty Not Favored; Sharp Letter Sent to 
Board’s Chairman 


The Brokers 

Illinois has taken a definite 
the recent action of the Commercial Cas- 
ualty and Metropolitan Casualty in with- 


Insurance 
stand against 


drawing from the workmen’s compensa- 


tion field and has presented its con- 
victions on this action in a letter sent 
to Neal Bassett, chairman of the boards 


of these companies. Emphasis is placed 
on some of the developments that might 
arise if all stock casualty companies were 
to withdraw from the field. 

A questionnaire of the Illinois 
ciation, recently sent to its membership, 
revealed that the brokers are overwhelm- 


asso- 


ingly opposed to state compensation 
funds. In fact, an overwhelming major- 
ity of them would much prefer seeing 


their compensation lines go to the mu- 
tual companies than into a state fund. 
This is a definite indication, broker lead- 
ers feel, that if the stock companies 
decide to withdraw from 


should ever 
workmen’s compensation they would 
alienate much of the support of insur- 


ance brokers. 

It was further revealed that most of 
the companies are now insisting on prof- 
itable collateral casualty lines as a pre- 
requisite for acceptance of compensation 
business. The letter sent to Mr. Bassett 
follows in full: 

Draft of Letter 


“At a meeting of the directors of this 
association their attention was directed 
to a public statement made by you co- 
incident with the retirement of the Met- 
ropolitan Casualty and Commercial Cas- 
ualty Companies from the field of work- 
men’s compensation insurance and 
wherein you are quoted as having stated 
that workmen’s compensation insurance 
is a ‘social problem’ and should be han- 
dled by the state and government. It 
was the consensus that a failure on the 
part of the above mentioned companies 
to succeed as underwriters of compen- 
sation insurance might have justified the 
discontinuance of this line of casualty 
business. 

“It was felt that to project your per- 
sonal opinion and recommendation that 
the state and government step in and 
operate the workmen’s compensation 
business was ill advised and made with- 
out due regard for the economic loss to 
the producer that such a plan would re- 
sult in bringing about and the primary 
reasons for the position taken by this 
association may be stated as follows: 

“Firstly, one of the principal argu- 
ments advanced at the time we changed 
from the common law ‘master and ser- 
vant’ act to the present workmen’s com- 
pensation act, was to make each industry 
support the maimed and injured, as well 
as the dependent families that the haz- 
ards of their business brought into being 
instead of requiring the general public 
to assume this burden indirectly in the 
shape of taxes necessary to maintain 
hospitals, poor-houses and homes for 
destitute widows and orphans. This, 
coupled with a guarantee of education 
for fatherless and dependent children 
thus contributing to a better citizenry. 

“To turn the compensation underwrit- 
ing over to the state, and basing our 
position upon the history of state funds, 
we are of the opinion that the taxpayer 
will be again called in to contribute in 
make up deficiencies in state 


order to 


\ssociation of 





government operated insurance 
that the net result of such a 
would place the burden back 
where it was twenty-five years ago, on 
the public again. 

“Secondly, organized labor has always 
sought to increase benefits under the 
workmen’s compensation act and hereto- 
fore the employer has had the active 
cooperation of both stock and mutual 
companies in keeping the level of com- 
pensation loss payments to an equitable 
scale. On the other hand, if the private 
carriers step out of the picture all em- 
ployers would lose this third party in- 
terest and would be left alone to combat 
labor and legislators who are subject to 
labor vote influence. 

“We do not believe this abandonment 
of the employer who obtains all the rest 
of his insurance from private carriers is 
either honorable or equitable. 

Always Rate to Fit Hazard 

“Thirdly, the producer feels that there 
is always a rate to fit a hazard and that 
possibly compensation insurance has be- 
come unprofitable owing to a temporary 


and 
funds, so 
change 


condition that has affected in some way 
or other nearly every other line of trade 
and industry. The producer also feels 


that once the state assumes jurisdiction 
and underwriting of compensation that 
it will be impossible at a future date to 
secure the business for private carriers. 

“The saying now is ‘As the compensa- 
tion goes so go the collateral casualty 
lines,’ and if we are to preserve the most 
profitable of the casualty business for 


the private carriers every effort to retain 
the compensation business for the pro- 
ducers must be exhausted before we re- 


state or government. 
this association are 
plan to nut the com- 
basis 
pro- 
equity to 


linquish it to the 
The members of 
committed to any 
pensation business on a profitable 
and will most willingly support any 
gram based upon justice and 
bring about this end.” 

The letter was signed by 
secretary. 

Fictitious Fleet Query 

Fictitious automobile fleets is another 
subject which has occupied the attention 
of the Insurance Brokers Association of 
Illinois. At its recent business meeting 
the assertion was made by President 
Arthur Schwartz that those companies 
complaining the loudest about their com- 
pensation loss ratios are often those who 
run the wildest on fleet insurance for 
automobiles. This introduced the ficti- 
tious fleet query, and it was indicated 
that out of 208 questionnaires sent out 
on this subject 137 member brokers re- 
sponded. Of this number 121 were op- 
posed to fictitious fleets. Former Presi- 
dent F. P. Lavin, now chairman of the 
board, told of an inquiry sent to all util- 


John Slagle, 


ity, railroad and street car lines in the 
state—known to be the most frequent 
offenders in endorsing fictitious fleets 


for the benefit of their employes—in 
which the request was made that they 
aid the insurance brokers in upholding 


the manual rates just as the utility com- 
panies insist on their competitors adher- 
ing to the rates set by their supervisory 
bodies. The responses indicated that the 
companies merely condoned the practice 
as a welfare project for their employes. 

Director of Insurance Palmer, who at- 
tended the meeting, promised a ruling by 
Spring against fictitious fleets. 
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Large Attendance Expected For 


Bermuda Casualty Meeting In Oct. 


creation with the 
as the center of 


Reservations already coming into 
the 1 Park Avenue, New York, 
quarters of the International Association 
& Surety Underwriters for 
its joint convention next October in Ber- 
muda with the National Association of 
Casualty & Surety Agents. This carly 
interest is a sure indication that the 


are 
head- 


of Casualty 


in charge of 
mont 
modations 


attraction. 

selected by the 
arrangements is 
Manor, where 
will be 


The hotel 


the Bel- 


obtained. It 


annual golf tournament 


committee 


the best of accom- 
has a 


championship 18-hole golf course where 


the 
sufficient 


casualty-surety men will play, 





Steamer which will take Casualty-Surety Party to Bermuda 


fact, 
many 


well attended; in 
surprising 1f as 


meeting will be 
it would not be 
as 400 attended. 

Tentatively the dates have been set 
for October 10 to 14 inclusively, sailing 
from New York on either the § 4 Queen 
of Bermuda (see illustration) or its sister 
ship, the S.S. Monarch of Bermuda. 
Convention sessions will be held on ship 
board both going to and returning from 
Bermuda. The two-day stay on land, 
however, will be devoted entirely to re- 


holes of 
sports 
with a 73 
Island at that time of year, bicycle rid- 
ing, 


trip, 


ceed 
expenses. 


golf. 
may the best 


temperature 


enjoy 
degree on 
fishing and horseback riding. 

The entire expense of the 
the committee advises, 
the 


and 
time has been allowed for 4 


Those who prefer other 
of bathing 
the 


Sermuda 
will not ex- 
usual White Sulphur Springs 
Charges will range from $71 


to $96 per person for the round trip, in- 


cluding hotel 
extra, 


facilities, with 


of course. 


green 





With reference to action that may be 
taken by the Department as a result of 
the disclosures in the quarterly reports 
of delinquent balances, Mr. Palmer said 
no action had yet been taken. He prom- 
ised, however, that before any licenses 
were revoked the producer would have 
his day in court so that he can present 
his side. 

Progress in forming the National As- 
sociation of Insurance Brokers was re- 
ported by President Schwartz, who ex- 
pressed the hope that its headquarters 
would be established in Chicago. The 
agents’ code came up, too, Mr. Schwartz 
pointing out that the agents not only 
sought to regulate themselves but the 
brokers, companies, mutuals and every- 


one else in the insurance. “There prob- 
ably will be fireworks in Washington 
long before the Fourth of July,” he re- 


marked. 


| 
| 


| America Fore Contract Bridge 


fees 


Summary Going Out to Agents | 


Responding to the popular demand | 


the America Fore Group is 
this year sending out to its 
throughout the country the 
sridge Summary 
System) and’ Score Pad, which had a 
distribution of 150,000 copies in 1933. 

That this social good will advertis- 
ing is appreciated by producers is in- 
dicated by the response which has al- 
ready met this year’s initial announce- 
ment. Emphasis is placed on 
provements made such as up-to-date 
advice on leads, bridge laws and the 
cumulative score table (on each score 
sheet). 
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THE PHILOSOPHY of the MICROSCOPE 


Any worthwhile endeavor is a mosaic of important little things. 








No successful business man ignores them. For, like the infinitesimal specks 
in the microscope’s field, they are often vastly important. 


No agent makes a suggestion, but it is carefully considered by the executive 
staff. By dint of an insistence that everyone respect the small idea, we have 
built a stairway leading to greater achievement, not only in sales, but in 


good fellowship. 

There is an anecdote of a Persian emperor who ordered his vizier to examine 
the great imperial library and report to him what was superfluous. 

After prolonged study, the vizier reported that all the truth contained in the 
library might be summed up in the one word, “God.” 

Whereupon the emperor ordered a golden plate inscribed with the divine 
name, to be placed in the central hall of the library, and all the books to 
be burned. 

By that act he destroyed all the steps of progressive ascent by which the 
mind could reach the central idea. He burned down all the stairways by 


which thought might climb to the Great Supreme. 
When an agent writes— 
This is a minor matter; but I bring it to your attention— 
. . . We are keenly interested, because it may be the 


introduction to a new way of doing things, the correction of an inefficiency, 
a small door that leads into a big place. 








These advertisements are not designed to induce insurance men to jilt their 








present connections; but simply to invite agents seeking new surety and 
casualty representation to permit us to tell them about our franchise. 
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Standard Surety & Casualty Company 
of New York 


Home Office: 80 John Street, New York. N. Y. 
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Wm. B. Joyce to Give Confidential 
Advisory Service to Out-of-Town Agents 


William B. Joyce, former National 
Surety chairman, whose many activities 
have held the interest of the business 


for more than 
now maintaining 


forty years, and who is 
headquarters at 115 
Broadway, New York, under the name 
of Wm. B. Joyce & Co., has decided to 
organize a special department in his of- 
fice which wiil co-operate with agents 
outside of New York City in the proper 
handling of their important business 
matters in the East. In other words 
Mr. Joyce will act in a confidential ca- 
pacity as an “agent for agents” in the 
placing of all classes of insurance. His 
effort will be to specialize in large risks 
for large producers, giving them the 
benefit of his personal and wide experi- 


ence in important surety, fidelity, for- 
gery, bankers’ and _ brokers’ blanket 
bonds, burglary, hold-up and credit in- 
surance lines. 

As to the expert handling of other 
classes, tentative arrangements have al- 


ready been made to set up a fire insur- 
ance department in Wm. B. Joyce & Co. 
in charge of a veteran in this field; simi- 
larly other experienced men in_ other 
fields will join the organization when the 
demand is made evident. 
An Agency Negotiator, Too 

In addition to handling underwriting 
problems the new department will ne- 
gotiate agency connections for large pro- 
ducing offices of all classes of insurances 
Frequently in the past mnportent agents 


-_———_ 


No Preference Given to 
State as Depositor 


IN ~ CLOSED BANKS 
Michigan Supreme Court Decision Wor- 
ried Bonding Men; $4,000,000 in 
Suits Against Sureties 


OF FUNDS 





Suits against surety companies totaling 


some $4,000,000 recently gave home of- 
fice men some worry. The case was a 
decision the Michigan Supreme Court 


entith d 
a closed 


that the state is not 


rendered 
as a depositor in 


to preference 


bank purely on the basis of state 
sovereignty. 
The attorney general argued, in a test 


action brought on the basis of an im- 
pounded deposit with the Equitable 
Trust Co., Detroit, that the old common 
law principle of “crown sovereignty” still 
held despite statutory enactments pro- 
viding for depository bond safeguards 
for state funds. The high court finds 
this view unjust and fallacious in the 
ruling opinion written by Justice Louis 
H. Fead. 

“The resurrection of the sovereign 
prerogative or preference at this time,” 
states the opinion, “after almost a cen- 
tury of coma, from which it had been 
aroused only once before and then to 


encounter the disfavor of the executive 
law officer and the court, could not be 
otherwise than unfair to people of the 


state who, for forty-six years, have been 
depositing money in a justified belief 
that, in case of the insolvency of a bank 
the distribution of assets would be made 
in accordance with the written law en- 
acted by them and re-enacted by their 
representatives.” 

With the release of funds on a prefer- 


ential basis now rendered impossible, the 
State is expected to bring suit ag: ainst 
sureties who signed depository bonds for 


state monies. The state recently won 
such an action contested by nine car- 
riers, only one of which was released 
from liability by the supreme court. This 


was based on a bank clos- 
ing prior to the bank holiday out of 
which most of the claimed liability now 
arises. Due to the questionable legality 
of the governor’s moratorium order, it 
is at.ticipated that the sureties will fight 
the promised suits. 


suit, however, 


have felt the need for changing their 
companies and/or taking on agency for 
other companies, which necessitated 
careful handling. Occasionally there are 
misunderstandings created between 
agents and companies which, if intelli- 
gently handled by an expert in the East, 
micht be ironed out. Producers in the 
west and south, Mr. Joyce feels, have 
friends in the East who might give them 
business if properly approached. An 
Eastern “agent for agents” might be of 
substantial assistance in such instances. 
Help, in this way, on large lines has al- 
ready been sought. 

of large 


Financing premiums, a prob- 


lem of interest to even some large con- 
cerns these days, will also be a fea- 
tured service rendered by the new de- 


there be a 
case of under- 
carry a charge 
of agency com- 
of commission 
For each agency 


partment. In no case will 
membership fee. Each 
writing handled will 
based upon a per cent. 
mission—not a division 
where it is not lawful. 
connection arranged a charge will be 
based upon the volume of premiums 
written the first year, and would war- 
rant an equitable initial charge. Each 
such charge, however, would be deter- 
mined in advance so as to avoid mis- 
understanding between Wm. Joyce & 
Co. and its clients. 

The insurance brokerage business of 
the Joyce office, which is making prog- 
ress, will be continued as now. 


| Recent Court Decision 


Loss of Arm or Leg Not Total Disa- 
bility Under Group Policy 

Under the total and permanent disa- 
bilitv clause of a group life policy, the 
Fifth Circuit Court of Appeals holds, 
Metropolitan Life v. Foster, 67 F. (2d) 
264, that an inability to follow the in- 
sured’s regular occupation or others 
within his training and experience would 
not be total disability if there was work 
not within his training and experience 
but within his capacity which without in- 
jury to his health he could perform for 
compensation or profit. The work, of 
course, must be substantial and not tri- 
fling, amounting to a job, an occupation, 
the court said. 

In this case the plaintiff, a Central of 
Georgia R. R. employe, had his left arm 
crushed, necessitating its amputation at 
the shoulder. He claimed inability to 
work since the accident on account of 
nervousness. 

A man with only one arm or leg, if not 
otherwise incapacitated, may do much 
valuable work and engage in many gain- 
ful occupations, and there are many cases 
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F. 8 c Senegal Branch 
To Move to 80 Maiden Lane 


The metropolitan department of the 
Fidelity & Casualty, now located at 116 
John Street, New York, and the local 
department of the Niagara Fire, now at 
95 Maiden Lane, will move on April 1 
to ground floor headquarters of the 
America Fore home office building at 80 
Maiden Lane. This move is planned with 
the idea of setting up a modern plant for 
the greatest convenience of brokers, 
placers, etc., so that it will afford such 
producers the opportunity to write prac- 
tically all forms of insurance (except 
life) with the closest co-operation of the 
home office. 


Offices will be set up for these city 
departments at the west side of the 
ground floor of 80 Maiden Lane. The 


offices will continue under the manage- 
ment of the present personnel. Harrv 
V. Upington is manager of the F. & C. 
metropolitan office, with John Brodsky 
in charge of the bonding division and 
R. H. Nicholls in charge of the casualty 
division. Henry J. Zechlin is secretary, 
managing the Niagara local department, 
assisted by George E. O’Hara and Ed- 
ward M. Callahan. 


F. B. HOLLISTER’S NEW POST 


Joins Forces with Alan H. Bonito as 
Casualty Department Director; For- 
merly Alliance Casualty Manager 

Fred B. Hollister, who had been New 
York manager of the Alliance Casualty 
up until its retirement from active busi- 
ness last year, started his new duties 
with Alan H. Bonito & Co., Ine., on 
February 1 as director of all casualty 
insurance activities in the agency. Mr. 
Hollister will also be identified with in- 


land marine production matters in the 
Bonito office. 
A past president of the Insurance 


Square Club Mr. Hollister has a wide 
acquaintanceship on William Street and 
has won the confidence of brokers. Be- 
fore his Alliance Casualty connection he 
was secretary of Minner & Yost, Inc., 
now known as Minner & Barnett, Inc. 


NEW JERSEY FIRE DIVIDEND 

Directors of the New Jersey Fire have 
declared the regular quarterly dividend 
of 40 cents a share, payable February 


20 to stockholders of record vie eeai 7. 


so holding, the court said. The policy 
here expressly recognized the loss of 
both hands or both feet as a total disa- 
bility, implying that the loss of one only 
could not in itself be such. 

Whether through some additional af- 
fliction such as nervousness the assured 
had been continuously and wholly un- 
able to do any work for remuneration or 
profit, as he testified, was a question to 
be decided by a jury. 

Judgment for plaintiff was reversed for 
a new trial. 
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Cullen esis On 
Indiana Day Program 


COMPLETES SUCCESSFUL Trip 


National Surety Corp. Leader Also 
Speaker Before Marquette Univer. 
sity Students in Milwaukee 


Vincent Cullen, president, National 
Surety Corporation, who is due back in 
New York after a successful mid-western 
field trip, was one of the headliners at 
the annual Indiana Insurance Day con- 


vention on Wednesday, speaking before 





VINCENT CULLEN 


crowd on the “Outlook for 
3usiness.” Mr. Cullen also 
Milwaukee before the Mar- 


a capacity 
the Surety 
spoke in 


quette University business school stu- 
dents, stressing in his talk the impor- 


tance of fidelity bonds. 

The encouraging 
by Mr. Cullen that business will be back 
to normalcy by Fall, his definite 
being that prosperity will come all the 


statement was made 
opinion 


quicker if wholehearted support and con- 
fidence 
He said further that “If a greater feel- 
ing of optimism would be adopted it 
would improve the mental attitude to a 
considerable extent, giving people re- 
newed confidence to move ahead with 
the Administration in its Forward March 
of 1934. 
Mid-western Observations 


is accorded President Roosevelt. 


Referring specifically to his mid- 
western swing Mr. Cullen observed that 
Detroit, which was probably the hardest 
hit of any city in the country due to its 
bank failures, “seems to be walking nice- 
ly out of the depression.” Cleveland is 
experiencing great activity in the manu- 
facture of automobile parts and acces- 
and with the automobile industry 
showing such an encouraging pickup in 
Detroit, he feels that it will pave the 
way to better times. 

As to the attitude of Wall Street bank- 
ers the National Surety president point- 
ed out that within the past six or eight 
weeks they have taken on renewed con- 
fidence, being convinced that the gov- 
ernment will not interfere in their af- 
fairs. It was also noted that the Mellon 
bank in Pittsburgh was showing the 
hustle and bustle of four years ago. 


sories, 





ROUMANIAN SOCIAL INSURANCE 
An all-risks social insurance policy 
giving Roumanian workers in trade and 
industry coverage for a uniform rate of 
premium is planned by the Roumanian 
government, The all-risks policies would 
include the coverages at present written 
in several contracts, and in addition some 
coverages not written at present 
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When A Finder Becomes A Thief 


If He Knows or Can With Effort Find Owner His Failure 
To Return a Lost Article Constitutes “Larceny” 
in Many Jurisdictions 


By F. S. Garrison, 


Secretary, Travelers Indemnity 


The author, who is recognized as one 
of the most astute of burglary and plate 
glass home office unde rwriters, will ob- 
verve his twentieth anniversary with the 
Travelers next year. Before joining that 
company he was with the New Amsterdam 
Casualty. He has won nation-wide admira- 
tion for his ability and helpfulness in 
solving field problems. 


An article in a recent issue of an in- 
surance publication contains the follow- 
ing by a New York broker 

“A silver fox fur neckpiece acci- 
dentally left in a taxicab and never 
recovered could hardly be technically 
considered to be lost by theft.” 

This broker also made a similar state- 
ment in the same article respecting jew- 
elry lost in taxicabs and stated that such 
a loss would not be covered by the new 
world wide theft policy issued by casual- 
ty companies. 

It would appear that the broker who 
made these statements is not familiar 
with section 1300 of article 122 of the 
penal law of the consolidated laws of 
New York. The section deals with one 
form of larceny and reads as follows: 

“1300. Appropriating lost property. A _per- 
son, who finds lost property under circumstances 
which give him knowledge or means of inquiry 
as to the true owner, and who appropriates such 
property to his own use, or to the use of another 


person who is not entitled thereto, without hav- 
ng first made every reasonable effort to find the 


owner and restore the property to him, is guilty 

of larceny.” 

When Loss Is Collectible Under World 
Wide Policy 

Certainly if a fur neckpiece or a bag 
containing jewelry, for example, were 
left in a taxicab and the driver or some 
other person found it and appropriated 
it to his own use or to the use of another 
person who was not entitled thereto, 
without having first made every reason- 
able effort to find the owner and restore 
the property to him or her, the finder 
would be guilty of larceny in New York 
State. Therefore, the loss would be due 
to larceny and consequently collectible 
under the world wide burglary, robbery, 
theft and larceny policy. 

The same is true of any property lost 
in New York State and not recovered 
within a reasonable time, provided there 
is a logical presumption that someone 
must have found it and made no effort 
to find the owner and restore the prop- 
erty to him or her. 

The finder of lost property can always 
turn it over to the Police Department or 
the lost and found departments in rail- 
road stations, hotels and other public 
buildings. The statutes of California, 
Minnesota, Connecticut and many other 
states are similar to those of New York 
in this respect. In one Connecticut case 
the court said: 


“Tt is a well settled rule, that the possession 
of stolen goods is prima facie evidence that the 


possessor is the thief and throws on him the 
necessity of accounting for his possession, and 
it 1s equally well settled that the finder of per- 
sonal property on the highway, knowing or hav- 
ing means of knowing the owner and not restor- 
ing it to him, but converting it to his own use, 
is a thief and ought to be punished accordingly.” 


Mislaid Property Rule 

Respecting ‘ ‘mislaid property,” the gen- 
eral rule is that a person is guilty of 
larceny if, with felonious intent, he ap- 
propriates to his own use property mere- 
ly mislaid, though he has no knowledge 
or means of knowledge as to the rightful 
owner. 

Even though an act of converting found 
goods may not necessarily be regarded as 
criminal theft or larceny, it is possible 
that recovery for a loss caused in such 
manner might be had under the Travel- 
ers world wide theft and larceny policy. 
In a number of cases involving insurance 


policies and fidelity bonds the courts have 
stated with regard to embezzlement or 
larceny that it is unnecessary to estab- 
lish fraud or dishonesty to the extent 
necessary in a criminal prosecution, and 
that only a breach of duty need be 
shown. 

It is a well established principle in 
practically all jurisdictions that if the ar- 
ticle found bears marks or other clues 
known to the finder as a ready means 
of identifying the owner, the finder will 
be guilty of larceny if he appropriates it 
to his own use. 

It is quite evident from the statutory 
definitions of “larceny” and the general 
rule laid down by the courts in many 
states that losses of the type referred to 
by the broker in his article in the Insur- 
ance Broker-Age are covered by the 
world wide theft and larceny policy. 





Coal Mine Accident Prevention Work In 
1933 Resulted In Real Saving of Lives 


Casualty underwriters and insurance 
safety engineers will be interested in the 
news that the calendar year 1933 was a 
period of progress in prevention of acci- 
dents to men employed in the coal mines 
of the United States, according to Scott 
Turner, director of the United States 
Bureau of Mines. The loss of life from 
such accidents was smaller than in any 
other year since 1898. This fact, how- 


ever, said Mr. Turner, would not neces- 
sarily indicate progress in safety, be- 
cause a reduction in the number of 


deaths from accidents might readily be 
due to no reason other than that a large 
number of mines were idle. 

However, the smaller loss during 1933 
represented a real saving of lives and 
indicated actual progress in the preven- 
tion of accidents, because the number of 
men killed was reduced approximately 


11% while the production of coal in the 
United States was, according to present 
estimates, 5% higher than the output in 
1932. 

Complete and final reports for 1932 
showed a death-rate of 3.36 per million 
tons of coal mined. Pending the receipt 
of complete information for 1933, the 
rate for the year just closed is estimated 
at 2.83. Final reports are not expected 
to change this estimate materially. All 
information available at present indicates 
that the death-rate per million tons of 
coal produced in 1933 was the lowest and 
therefore the most favorable rate that 
the coal-mining industry of the United 
States has known. 

The year was also remarkable in that 
only one major disaster occurred—an ex- 
plosion on September 11, in which seven 
men were killed. 
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On the Production “Firing Line” 








W. Burl Schmidt, Detroit, Is One Of 
Leading Plate Glass Writers In U.S. 


Mass. Bonding Representative for Nearly 25 Years Has Strong 
Convictions on Agency Operations; Company and 


Agency Funds Must Be in Separate 


Accounts, 


Recognized for ear as a champton 
writer of plate gla wi li Burl 
Schmidt, Detroit agent, other 
qualities which are rihed 
in the following areer 
written by a production vice-pre 


Urance 
possesse 
interestingly de 
ketch of It 
ude nlm ho 


is a keen judge of human nature 
Amarillo, Texas, 
January 18, 1934 
From Adam down, the “head man” in 
any environment has been an impressiv 
figure, sometimes attaining lewendar 
stature Although championship in any 
line of endeavor is ‘too often the pre 


cursor of much tribulation for the title 


holder, the prestige is undeniable 

W. Burl Schmidt of Detroit unques 
tionably once was, and today is sus 
pected of being, national champion al 


writing plate glass insurance. 

So what? 

So ambitious agents everywhere ought 
to want to know how he “got that way.’ 
That leads as a matter of course to a 
survey of the man himself and some 


consideration of his origin and his up- 


bringing 

It has been said that individuals gen 
erally exhibit characteristics peculiar to 
the environment from which they sprang 

W. Burl Schmidt, Texan by birth and 
by inheritance, has the directness of 
gaze, the forthrightness of speech and 
the unassuming manner typical of na- 
tives of the Lone Star state. On the 
Texas train on which this is written ar 
a dozen like him. Precision of thought 
and definiteness of purpose are tans- 
lated into action with no hesitancy and 
without time-wasting preliminaries 


Comes of Insurance Family 


Burl Schmidt’s interest in the insur 
ance business was not an acquired taste, 
but inherited, for when he was born in 


Victoria, Texas, forty-odd years ago, his 
father was established there as a suc- 
cessful 9 agent. Young Burl’s juve- 
nile urge to see what lay beyond the 


horizon led him to contrive 
company his 


Ways to ac 
father on trips all over the 


southwest, visiting eventually, he asserts, 
every town in Texas, Louisiana, Arkan- 
sas and Tennessee. 

The family moved to San Antonio, New 
Orleans and Memphis in the order 
named, and the youth, by this time in 
high school, found himself unable to fur- 
ther resist the lure of insurance. Tak 
ing his examinations ahead of time he 
got his first job in the office of th 
agent of the Michigan Mutual Life where 
he remained until he became manager 
of the agency 

With Mass. Bonding 22 Years 


In 1904 he went to Detroit and entered 
the branch office of the Germania Fire, 
staying there for two years. Meantime 
the elder Schmidt had become Michigan 
branch manager for the Pennsylvania 
Casualty Co. and the son, acting inde- 
pendently, became branch manager for 
Detroit. Later when the father removed 
to Scranton to head the agency depart- 
ment the son succeeded him as full man- 
ager for Michigan. 

In 1912 the Pennsylvania Casualty was 


He Insists 





CHMID1 


bought by the Massachusetts Bonding & 
Insurance Co. and Burl Schmidt, going 
East to President T. J. Falvey, 
formed a business association which has 
endured l quarter of a cen- 
tury 

Burl Schmidt finds the precise date 
easy to recall for it was while he was in 


mect 


ror almost a 


the cast conducting those agency nego- 
tiations that Burl, Jr., now active in the 
agency, decided to be born. From the 
beginning Burl, Sr., was fascinated by 


the plate glass end of the business and 
concentrated on that until he was recog- 
nized as the leading plate glass writer 
of the country. 

Even today he is conceded to be a 
dominant figure in his specialty. 

Like all forceful men Burl, Sr., has 


strong convictions and is unmistakable in 
his enunciation of them. He believes it 
to be a cardinal and inviolable principle 
of agency operation that company funds 


and agency funds shall be deposited in 
separate accounts. 

Never during the existence of his 
agency has he failed to pay his compa- 
nies on or before the due date, and he 
maintained that remarkable record 
straight through the banking cataclysm 
which some time ago shook Detroit and 


in fact all Michigan to the foundations 


Clients Must Pay Premiums 


Mandatory automatic cancellation 
means nothing to Burl Schmidt. If a 
client doesn’t pay his premiums when due 


he ceases to be a client. Many defunct 
gencies might be solvent today if they 
had adopted the same plan 


Mr. Schmidt believes firmly in single 


company representation. The Massachu- 
setts Bonding has been his sole casualty 
company for twenty-two years. He has 


represented the Fidelity & Casualty for 


bonds and the Boston Fire nearly as 
long, believing that the agent who tries 
to provide a home for a lot of compa- 
nies is unfair to them and to the agency 
itself 

Probably few agents devote more en- 
ergy and thought to business than Burl 

















A Progressive 


SURETY AND CASUALTY 


Company 











Quality vs. Quantity 


By Edward J. Walsh, 


Manager, Southern California Dep't Massachusetts Bonding & 


business we 

quality. If we give 
to quantity, the cali- 
bre of our business is apt to be reduced 
Every risk that we write below par takes 
its toll from our good business. Some 
agents make a of only going after 
business, while others take every- 
thing that comes and 1 a lot 


spend 
of time trying to place so-called accom- 
modation 


It isn’t the quantity of 
write so much as the 
too much attention 





good 


ar 
aione 


lines 


Frequently, a lot of valuable time 1s 


wasted by agents in trying to place 
business which, on its face, is undesir- 
able and if the same amount of effort 
were expended in production channels, 
much greater returns would be secured 


Business in some ways resembles golf 
[It isn’t the number of strokes so much 
as the effectiveness of each stroke that 
counts. Some fellows take a lot of time 
in addressing the ball (physically, not 
verbally), study their stance, and go 
through other maneuvers, and their score 
cards read like a box-car number. Others 
get around in the low eighties without 
half the effort and with finer results. 
In soliciting business an agent should 
thought to whether the risk 


give some 


. C. MOFFATT STILL IN WEST 
phe C. Moffatt, one of the leading 
azents of Newark, N. J., and a former 
president of the National Association of 


Insurance Agents, is still on his Pacific 
Coast trip. He went West last er 
ber and did not attend the National As- 
sociation convention at Chicago. it is 
not known when he will return east to 
resume active agency work. Meanwhile 
his partner, Ralph i, Parsons, remains 


& Co. 


INSURANCE DEP’T MAY MOVE 

The Massachusetts Insurance Depart- 
ment will probably move its headquar- 
ters ultimately from the state house in 
Boston to the new department of public 
works ee behind the North Sta- 
tion at 100 Nashua Street 


in charge of T. C. Moffatt 





Schmidt but because his is the 
tive type of mind he knows how to ap- 
portion his time to such advantage that 
he finds opportunity to engage in many 
and varied community activities. 

\ low handicap golfer, he is a 


execu- 


mem- 


ber of the Detroit Golt Club, a director 
of the Pine Lake Country Club, bowls 
at the Detroit Athletic Club, and goes 


in for sailing on the Great Lakes in sum- 
mer and winter sports at Lake Placid in 
winter. p 

So that’s what happens when a man 
from the Rio Grande country migrates 
and establishes himself just below the 
Canadian border. Assuming of course 
that he has the Burl Schmidt physique 
and habit of mind. 


Insurance Co. 


is one that his company would want to 
assume It is much better to decide in 
advance whether or not a piece of busi- 
ness is desirable rather than work it up 
and then find difficulty in placing it. 
Being a little choosey at the start will 
prevent later embarrassment 
“Choosey” at the Start 

In these days of tighter underwriting 
regulations, agents in soliciting business 
should make no rash promises. It is bet- 
ter to say, “I will try and get this line 
for you” rather than make a definite 
promise to deliver the insurance. This is 


particularly true in connection with 


bonds. The yard stick that was used 
a few years ago in measuring a risk is 
an entirely different measure today. 


Changes are so frequent and so drastic 
in financial structures that bonding com- 
panies cannot obligate themselves too far 


into the future. This is true of all bond- 
ing companies 

It is suggested to agents, in connec- 
tion with solicitation of business, that 
they be a little choosey and the returns 
both to themselves and to their com- 


worth while 


From The Con 


panies will be 
entrator 





dueeiiions Decline Made 


15.7% Premium Increase 

The American Bonding, running mate 
of the Fidelity & Deposit, made a 15.7% 
increase in gross premiums last year as 
compared with 1932, according to the an- 
nual report submitted to stockholders by 
President D. C. Handy. 

The company is now licensed to write 
fidelity and surety bonds, burglary and 
plate glass insurance in all but seven 
states in the Union. Prospects for a 
big 1934 production-wise look bright. 


Small Illinois Reciprocal 


Ordered Into Receivership 
The Northern Casualty Underwriters, 
a small reciprocal with assets of $23,238, 
was ordered into receivership on Mon- 
day by Judge Gentzel in Chicago on 
motion of Director of Insurance Ernest 
Palmer. H. B. Hershey, manager of the 
State Insurance Liquidation Bureau, was 
named receiver 


The court thus upheld the report of a 


master in chancery that the concerns 
surplus was $23,980 iess than the total of 
$25,000 required by statute. The concern 


automobile insurance for the Illi- 
Automobile Association 


wrote 
nois 





Superintendent George S. Van Schaick 
has revoked the general insurance uy 
ker’s licenses of Whitechair & Co. 
Rector Street; Isidore Sparage, 99 i 
lington Avenue, Brooklyn; and Abra- 
ham B. Shavelson, 347 Linden Boule- 
vard, 


Brooklyn. 








february 


Preside 
chusetts | 
made by 
climbing ‘ 
slough wh 
on Tuesd 
following 

(1) Gr 
$15,801,03 
written 1m 
Net pren 
cancelatio 


Appt 

Stock! 
Bonding 
proved 
compan, 
duces ¢ 
000,000 
of stock 
without 
shares | 

Presi 
action | 
commis 
and bor 
large ac 
compan 
surplus 
ion of 3 
adequat 
ing and 


with oth 
which lik 
for any ¢ 
of $1,365, 
(2) Te 
857,593, < 
1932, or 1 
(3) Gi 
year inc 
$1,726,885 
(4) Te 
for 1933 
with $76! 
net bette 
(45) Bi 
in intere: 
vestment 
income 
$80,334 1 
of 11.219 
Decrease 
(6) L. 
during tl 
pared wi 
decrease 
notwiths 
premium 
losses pa 
59.09 as | 
Losses 
$150,000 | 
ward of 
losses of 
payment 
large cla 
but desp 
incurred 
Falvey 1 
downwat 
cyt 
miscellar 
during 
creased 
C: 
(8) C 
close of 
of $437,2 
ditional 
and abo: 
ties disp 
Was in ¢ 
_Mr. F 
ties wer 
building 
meeting 




















































































, Carualtro 
. ( 
2, 1934 B icebruary 2, 1934 NDERWRITER Page 37 
——- —— ——————— = — ——— = as ee 
Stay P hd —— — — CC —————— a 
~ | | Bright Spots in Mass. 
ing 1933 Pictur 
Bonding cture 
BIGGEST NET PREMIUM YEAR 
Capital Adjustment Explained; Under- 
writing and Management Expenses 
Cut 1.35%; T. J. Falvey’s Report . mn : _ 
President T. J. Falvey of the Massa- i ™. 
ing indicated the progress ‘ 
‘husetts Bonding indicate¢ $ 
a by the company during 1933 in £ \ . 
Jimbing out of the prolonged depression 4 ‘. 
climbing 
slough when he reported to stockholders ; 
i on Tuesday at their annual meeting the q 
following bright spots: } 
(1) Gross premiums writings were [Re 
$15,801,056, the largest gross volume ever 
written in any ene year by the company. ; 
Net premium writings (after deducting Ly ! 
cancelations and premiums reinsured ‘; I 
Approve Capital Adjustment . 
Stockholders of the Massachusetts f | 
jonding at Tuesday’s meeting ap- | 
proved the proposed change in the | 
company’s capital structure which re- i 
Co. duces capital from $4,000,000 to $2,- . 
000,000 by reduction in the par value Le 
ant to of stock from $25 per share to $12.50 | 
‘ide in without changing the number of | d 
busi- shares owned by stockholders. | } 
It up President Falvey explained that this | + 
ng it. action became necessary because the t 
t will commissioners’ valuations of stocks 
and bonds for 1933, together with the 
large additional reserves set up by the te 
riting company, made it necessary to lower ; 
sities surplus to a point where, “in the opin- ° 7 | 
a ion of your directors, it would be in- Progressive, dependable surety and 
s ine adequate for a company of our stand- : 
finite ing and reputation.” ‘ 
‘his is ‘ , 
with with other companies) were $11,206,386, casualty company—with an army of 9300 é 
used which iikewise proved to be the largest 4 
isk is for any one year, being a gain over 1932 4 
ye of $1,365,505 or equivalent to 13.88%. ‘ 
rastic (2) Total income for 1933 was $11,- local agents—each a power in his com- q 
com 857,593, an increase of $1,262,092 over 5 
0 4 1932, or 11.92%. | al 
ond- ° . 4 
— (3) Gross premium collections for the 4 
year increased over the previous year ‘ - . 
nnec- pg Aen “ ; muni al 
nec 1720885 equivalent to 16.56% unity, and each a contributor to loc | 
turns (4) Total income over disbursements : 
om- for 1933 was $747,033, which compares c 
com i 
with $761,923 deficit in 1932, and shows 4 
- net betterment for 1933 of $1,508,956. growth and progress. | 
_ (3) Because of defaults and reduction i : 
in interest and dividend payments on in- j 
vestments, the Massachusetts Bonding i : 
income from rents, interest, ete. was Ee - 4 
ase $80,334 less than in 1932—or a decline & | , 3 
, of 11.21%. . | 
mate ; ee \ = 
5.7% Decrease in Losses and Loss Expenses f— : 
iT as (6) Losses and loss expenses paid & $ 
» an- during the year were $6,622,348 as com- B¢@ j 
s by pared with $6,824,304 for 1932, showing a _% : 
decrease in these payments of $201,956 é 
ite notwithstanding the large increase’ in [a @ UNITED STATES FIDELITY AND GUARANTY COMPANY 
anc premium writings. For 1933 the ratio of ‘ ‘ Se ‘ } 
even losses paid to net premiums written was 4 with which is affiliated j 
ra 39.09 as compared with 69.35 in 1932. ; 
Losses paid during 1933 include over - P i 
$150,000 resulting from revaluation down- 4 ‘ i y, A | 
ward of salvage items credited against 4 — j 
hi losses of previous years. Likewise 1933 3 FIDELITY AND GUARANTY FIRE CORP. } 
ip payments include settlement of several PS , 
ers, large claims arising previous to that year, x Home Offices: | 
238, but despite these drawbacks the ratio of ‘ } 
fon- incurred losses to premiums earned, Mr. Pa BALTIMORE, MARYLAND 
on Falvey points out, show an encouraging Sy ; 
nest downward trend for the year. yh 
the (7) Underwriting, management and FF ™% 
was miscellaneous expenses were reduced — 7 ' 
: during 1933 1.35% notwithstanding in- §& ; } 
ta creased volume of business handled. ee : 
of Cash Position Strengthened 4 
0 . . | 
ern (8) Cash on hand and in banks at the \ 
i- Close of the year was $1,156,544, a gain Q\% 
= $437,280 over the preceding year. Ad- X 2 — ? : . . e 7” 
“itional investments made in 1933 over . eet ae . me so inn <i 
tick and above amount received from securi- 
r0- ties disposed of through sale or maturity 
Was in excess of $500,000. 
Ar- . Mr. Falvey emphasizes: “No securi- 
wt es were sold either for the purpose of 
“a uilding up cash balances or for the 
meeting of claims or expenses, nor have 
(Continued on Page 38) _ 
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Leon ~ Senior’s Annual Report Schackno Act Held Unconstitutiona| 


Five definite recommendations pro- 
posed as a workmen’s compensation rat- 
ing program of action in 1934 featured 
the annual report of Leon S. Senior, gen- 
eral manager, Compensation Insurance 
Rating Board of New York, a week ago. 
The board also considered and adopted 
certain amendments to the constitution 
the need for which had arisen in antici- 
pation of a change in the practice relat- 
ing to schedule rating, thus paving the 
way for future developments and to re- 
move any constitutional objections that 
might arise. The Ocean Accident and 
Utica Mutual were elected to the gov- 
erning committee of five companies suc- 
ceeding the Royal Indemnity and Inter- 
boro Mutual Indemnity. Forty-one com- 
panies were represented at the meeting. 

Stressing that all indications point to 
the experimental period in workmen’s 
compensation having been passed and 
anticipating a future of greater stability 
in this line (as indicated by the latest 
available exhibits of ratios, Mr. 
Senior urged that the following steps be 
givei: consideration: 


loss 


General Rate Revision 

1. A general rate revision that will 
have for its base an adequate rate level 
and correction of relativity on latest 
Schedule “Z” experience. 

2. A review of occupational disease 
values with special reference to any new 
legislation that may be enacted on the 
subject. 

3. Amendment or modification of 
schedule rating in the interest of sim- 
plicity and economy with greater free- 
dom for safety work by individual car- 
riers. 

4. Revision of experience rating 
that reserve values may not be used as 
a means for unfair competition. 

5. Extension of inspections and pay- 
roll audits as a basis for proper classifi- 
cation of risks and accurate determina- 
tion of premium. 

General Manager Senior was frank in 
saying that the success of this proposed 
program will depend to a large degree 
upon the co-operation extended to the 
board’s staff and its committees by in- 
dividual carriers. 

Refers to N. Y. Department Exam. 

Prominent among the past year’s de- 
velopments referred to in Mr. Senior’s 
report was the completion of the New 
York Insurance Department’s extensive 
examination of the board’s affairs. The 
report filed was’ reviewed with care by 
the governing committee and accepted 
without any request for a formal hear- 
ing. Summarized it indicates that the 
board’s records are well kept; that all 
proposed changes in rates or rules are 
sent to the Department for approval be- 
fore they are made effective, and that 
over a period of years the results in gen- 
eral, as indicated by the companies’ re- 
ports to the Insurance Department, have 
answered the statutory requirements that 
rates be adequate and reasonable. Mr. 
Senior continued: 

“A number of constructive recommen- 
dations have been submitted by the ex- 
aminers. These recommendations include 
suggestions for enlarging the audit of 
experience reports under the unit plan, 
for increasing the number of inspections 
on small risks, and for an extension of 
our work in verifying payroll audits. The 
Department has also recommended stud- 
ies relating to minimum premiums, de- 
posit premiums and reserve values, the 
last named study to be made with the 
object of curtailing competitive abuses 
in the operation of our rating plans. 
These several recommendations are re- 
ceiving attention on the part of the ap- 
propriate committees of the board. 

“The safety engineering committee has 
been instructed to make a study of 
schedule rating, both as to theory and 
practice, in order to determine whether 
schedule rating shall be radically modi- 
fied or entirely abolished as recommend- 
ed by the National Council. 

“The actuarial committee has 


so 


under 
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consideration a proposal submitted by 
the staff of the board, which deals with 
the problem of developing a consistent 
and logical method for determining rate 
levels, founded on the principle recently 
outlined in papers presented to the mem- 
bers of the Casualty Actuarial Society. 
Under this principle the rate level would 
be determined at each annual rate re- 
vision on the basis of a revolving period 
of calendar year experience without any 
attempt to forecast by problematical fac- 
tors the future developments in indus- 
try on compensation experience. The 
principle that excess losses or gains for 
a given period in the past shall be given 
recognition in determining future rate 
levels has been accepted by that com- 
mittee as sound, although the details of 
the plan and its mode of operation still 
remain to be determined. 
Proposed 1934 Manual 

“A. G. Smith, assistant general man- 
ager, spent a great deal of time as a 
member of a special committee of the 
National Council appointed to edit the 
proposed new manual and to revise the 
manual rules. Part of this committee’s 
work was done under great pressure in 
day and night sessions because of a time 
limit set by the manual committee, which 
hoped to have the new manual available 
for adoption effective December 31, 1933. 
The manual, however, has not yet been 
presented to the board in the form of a 
definite recommendation from the Na- 
tional Cerne!’ 


Mass. Bonding 
(Continued from Page 37) 


we at any time borrowed money from 
any source.” 

(9) Collections were the largest and 
outstanding overdue premiums the small- 
est of any year since organization of the 
company—the uncollected premiums in 
force over ninety days being slightly 
more than $34,000. 

(10) Inasmuch as the great portion of 
the premium writings increase was 
gained in the first half of 1933, the in- 
crease in premium reserve requirements 


was only $114,383 over the preceding 
year. 
“On the other hand,” Mr. Falvey 


stresses, “we made large additions to our 
reserves for claims and claim expenses, 
the total! addition being $1,078,584. This 
action was to strengthen our reserves 
for losses accrued and accruing. It fol- 
lows, nevertheless, that this additionai 
claim reserve increased the incurred 
losses for the year by a considerable 
amount, and correspondingly increased 
the underwriting loss which was $1,009,- 
397 or 9.69% less than in the previous 
year.” 
Contingency Reserve $1,300,000 

The financial set-up of the Massachu- 
setts Bonding shows a contingency re- 
serve of $1,300,000 as compared with $1,- 
281,186 in 1932. This reserve takes up in 
full the gap between actual market quo- 
tations and insurance commissioners’ ap- 
praised valuations of the $10,362,794 in 
stocks and bonds held by the company. 

Total assets are shown in the state- 
ment at $15,224,177, capital at $2,000,000, 
surplus at $1,402,145, making a policy- 
holders’ surplus of $3,402,145 on the in- 
surance department basis. 
ATLANTA MAN VISITOR HERE 

P. C. Upshaw, Retail Credit in At- 
lanta, who has recently been appointed 
assistant vice-president in charge of the 
fire, casualty and credit: sales depart- 
ment, this week was a visitor in New 
York. 








United States Fidelity & Guaranty Co. 
with which is affiliated 
Fidelity & Guaranty Fire Corp. 
Home Offices: Baltimore, Md. 
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Decision of Supreme Court Justice Frankenthaler Backed by 
Minnesota Opinion of Chief Justice Hughes; Super. 
intendent Van Schaick’s Comment 


The opinion handed down on Tuesday 
by Supreme Court Justice Alfred Frank- 
cnthaler to the effect that the Schackno 
Act of 1933, under which Superintendent 
of Insurance Van Schaick is now reha- 
bilitating fourteen guaranty mortgage 
companies, was unconstitutional, caused 
considerable stir. This decision, based 
partly on the decision by the United 
States Supreme Court in the Minnesota 
mortgage case (in which Chief Justice 
Hughes wrote the opinion) is contrary 
to recent rulings in Buffalo and West- 
chester County. Justice Frankenthaler’s 
ruling also refers to an opinion by Jus- 
tice Brandeis ot the United States Su- 
preme Court in a case involving the 
rights of minority stockholders. 


Refuses to Delay Decision 


Justice Frankenthaler held that, in the 
light of the decisions by the higher 
courts, the rulings of other Supreme 
Court justices in this state “are not con- 
trolling here and do not preclude the 
court from determining the question of 
constitutionality de novo.” 

Responding to the request from Su- 
perintendent Van Schaick that the case 
before him be held in abeyance pending 
a decision by the Court of Appeals in 
the two cases in which the law has been 
held valid, Justice Frankenthaler said: 

“Under ordinary circumstances the 
court might be inclined to comply with 
a suggestion of this character, but in the 
instant case there appears to be an urg- 
ent need that the court give immediate 
expression to any doubt it entertains as 
to the constitutionality of the Shackno 
Act. 

“The legislature is now in session. If 
some of the court’s views as to weak- 
nesses and defects in the act appear to 
the legislature to be well founded, that 
body may avail itself of the opportunity 
thus presented to amend and strengthen 
the act during the present session and 
perhaps render it immune to attack on 
constitutional grounds. 

“Waiting for the presentation of the 
question to the Court of Appeals and 
for the decision of that court may result 
in the loss of this opportunity. More- 
over, great prejudice may come to the 
petitioners and others similarly situated 
if funds which should ultimately be ap- 
plied to pay their claims are expended 
by the superintendent for a period of 
several months for illegal and unauthor- 
ized purposes. 

“Furthermore, if the act is unconsti- 
tutional it is preferable that a decision 
to that effect be handed down immediate- 
ly, rather than that months of efforts 
should be expended in securing the 
adoption of plans of reorganization 
thereunder only to have such efforts ren- 
dered futile by a determination of the 
Appellate Court that the act is invalid. 


Attacks Delegation of Power 


Justice Frankenthaler based his ruling 
on the ground that the Schackno Act 
delegates legislative power to the Super- 
intendent of Insurance, which recalled 
that the Appellate Division ruled recent- 
ly that the granting of legislative power 
to the Superintendent of Banks made the 
Banking Moratorium Law invalid. The 
decision also held that the corporate plan 
of reorganization of defaulted mortgage 
properties divested certificate holders il- 
legally of their rights. 

The court heard an application by Ed- 
ward Endelman and Max D. Steuer, rep- 
resenting certificate holders, to restrain 
the Insurance Superintendent, as reha- 
bilitator of the New York Title and 
Mortgage Company, from making any 
payments to attorneys aiding in making 
plans of reorganization under the 
Schackno Act. They argued that the law 
was unconstitutional. 

Asked on Wednesday to comment on 
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Justice Frankenthaler’s decision Sy, 
intendent Van Schaick said in part: - 

“The Schackno Law was enacted by 
the legislature to enable the Superin, 
tendent of Insurance and the Supers 
tendent of Banks to meet an emergene, 
and to begin reorganizations of ena 
cate issues which were necessary jn the 
matter of the mortgage guaranty opp, 
panies which were in trouble. The 1 
set forth the legislative declaration ,; 
fact and policy the conclusion of whic, 
was that it was essential for the public 
interest to provide a_ procedure under 
which bonds, mortgages and other y. 
curities -of such companies might be 
liquidated in an orderly manner and yp. 
der which the assets of the guarany 
corporations might be administered ap; 
conserved equally and ratably in the jp. 
terest of holders of mortgage inves. 
ments. 

“By this legislative policy and enact. 
ment the Superintendent of Insurane 
was bound and it was his duty to ad. 
minister this law. 

Will Appeal to Highest Court 

“The Superintendent has _ proceeded 
under the act which has been upheli 
definitely in two judicial departments 
Schackno Law _ proceedings _ involving 
millions of dollars have already been in- 
stituted and in a number of cases con- 
pleted. It will be necessary to have the 
constitutionality of this statute passed 
upon by the highest court at as early a 
date as possible. 

“Tf the Court of Appeals should de- 
cide the act unconstitutional it will b 
necessary for some other method to be 
devised forthwith by the state govem- 
ment for the handling of this vast and 
complicated situation. 

“Regardless of whether the Schackno 
Law is upheld or thrown out there is no 
question but what additional legislation 
is imperative to handle the mortgage 
problem and to avoid a multiplicity of 
litigation. There has been no wish on 
the part of the Superintendent of Insur- 
ance to take on greater responsibility 
than the law indicated. I am firmly of 
the opinion that the state should take 
the responsibility of setting up som 
form of mortgage authority entirely in- 
dependent of the Insurance Department 
created under the greatest safeguards 
and consisting of the best business and 
real estate ability available for the pur- 
pose of acting for certificate holders and 
other mortgage investors. Such author- 
ity could give this subject the highest 
type of specialized service.” 





Delaware Bridge 


(Continued from Page 1) 
in sealed bids, is Builders, Inc., a Phila- 
delphia firm. a 

Although the Bridge Commission 
stated that the bond would be distrib- 
uted aniong various agents, Thomas B. 
Smith & Co. said Tuesday that as far 
as they know they are the only office 
on the bond although part of the bond 
may be given to a New Jersey agency: 
The announcement that the bond was 
written by the Smith firm ends rumors 
floating around Philadelphia that there 
was to be a “New Deal” in insurance 00 
the bridge. 

Thomas B. Smith, who resigned from 
the business two years ago, is a former 
mayor of Philadelphia and a member of 
the Delaware River Joint Bridge Com- 
mission. The agency has been run by 
his son, David. The agency avers that 
it made no special drive for the bridge 
bond other than any other agency wou 
have done. Philadelphia surety men are 
not dissatisfied with the business goimé 
to the Smith firm, both former Mayor 
Smith and his son being popular in i 
surance circles. 
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